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“PROXIMATE CAUSE” 
IN MARINE POLICY 


Roger Englar, Marine Insurance 
Attorney, Shows How Courts Vary 
in Defining Cover 


QUESTIONS ESTABLISHED RULE 


Tells Marine Insurance Club Court 
Decisions Show Each Case Must 
Be Decided Separately 








D. 





which established 
insurance precedents have 
under war _ conditions 
decisions was demon- 
Roger Eng- 
& Englar, 
in his ad- 


The manner in 
marine 
been upset 

through court 
strated on Monday by D. 
lar, Harrington, Bigham 
marine insurance attorneys, 


of 


dress to the Marine Insurance Club. 
Mr. Englar said: 
One of the first things we learn 


when taking up the study of marine in- 
surance, is that marine insurance dif- 
fers from other branches of the law in 
respect of the principles applicable in 
determining the proximate cause of an 
accident. 

783) says: 


Arnould (9th edition, sec. 


Causa proxima non remota spectatur is a 
principle which is more rigorously applied to 
cases of marine insurance than to those of 
other liabilities. According to the law of 
marine insurance, where there is a_ succes 
sion of causes which must have existed in 
order to wl the result the last cause 


only must the looked to and the others rejected, 
although the result would not have been pro- 
duced without them, 

The same author, in a later portion 
of the work (sec. 818), says with ref- 


erence to the same maxim: 

We have already seen that English law ap 
plies this rule with greater strictness to cases 
of marine insurance than to other cases, 

Similar expressions have been used 
by other eminent authorities, including 


the highest courts of England and the 
United States. 


In the case of the “Xantho”’, to which 
I shall refer later, Lord Herschell 
said: 

Now, I quite agree that in the case of a 
marine policy the Causa proxima alone is con- 


sidered 


It seems fair 
sentence just 


to assume that in the 
quoted, Lord Herschell 
is using the words “causa proxima” 
in the literal sense as meaning the 
last or nearest cause. 

Indeed, this rule is _among the com- 
monplaces of marine insurance, and I 
feel a certain hesitation in even ap- 
pearing to question it. Nevertheless, I 
have long felt that this supposed rule 

(Continued on page 22) 
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Conflagration Proof 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


HE HOME OF NEW YORK" believes that the demands 
of the times require the maintenance of an impregnable 
stability, not only because of the uncertainties and contingen- 
cies which may accompany the transition of industrial, com- 
mercial and financial affairs from a war basis to a peace basis, 
but also that it may be in position to participate in any exten- 
sion of American undertakings beyond our borders and take 
its place in any expansion of American enterprises which 
coming times may bring forth. 





FIRE AND ALLIED BRANCHES OF INSURANCE 
STRENGTH REPUTATION SERVICE 











The Pennsylvania Fire Insurance Co. 

Independence Square PHILADELPHIA 

BRANCH OFFICE, 76 William St., N. Y. CITY 
E. G. RICHARDS, President 











Writes all customary forms of Fire Insurance 





Born under the shadow of Independence Hall, its office has 
been on the same site for 93 years, during which time it 
has steadfastly upheld the traditions inseparably 
associated with its birthplace. 
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Working with William N. Compton and the John 
Hancock Mutual Life Insurance Company in New 
York City forms the happiest combination imagin- 
able for the life insurance salesman. 
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If you have any doubt in your mind have it dispelled 
by calling at 


220 BROADWAY 
Phone 6030 Cortlandt 
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EQUITABLE FORMALLY 
ENGAGES IN ACCIDENT 
AND HEALTH BUSINESS 


Not One of Competition— 
An Extension of Facilities 
to Members 


FORMS OF 


$3.00 a Year; 25c. per 


Venture 
It is 


SEVEN POLICIES 





Contracts With and Without 
Insurance—No_ Brokerage 
ness Will Be Accepted 


Life Soci- 
has commenced the 
accident and health 
Announcement of the 
intentions so 


Life 
Busi- 


The 


ety 


Equitable Assurance 
New York 


underwriting of 


of 


insurance risks 


company’s to do was 


printed in The Eastern Underwriter 
some months ago. Since that an- 
nouncement, the executive ovicers and 


a force of experts and employees have 


been enguged in 
ual, policy 
literature 


ed in the 


preparing a rate man- 
contracts and the volume 
which is necessarily need 
opening of this department. 
Action Not Competitive. 


To a representative of The Eastern 
Underwriter, Vice-President John B. 
lLunger of the Kquitable stated this 
week that this departure by the Equit- 
able is for the benefit of the Society’s 
policyholders and agents only and is 
in no wise competitive, either with 
other life insurance companies, or with 
the casualty companies, issuing health 
and accident contracts. While some 


noticed in rates and 

policy contracts, the conclusions ar- 

rived at, are the result of exhaustive 

study on the part of the society. 
Reasons For Step. 

As to the motive which impelled the 
Equitable to enter this new field, 
Vice-President Lunger “It is well 
to emphasize the two leading consider- 
tions or influences: 
the desire 
to our policyholders, supple- 
menting protection to family in event 
of death, by protection to the insured 
from disabling injuries or from the im. 
pairment of physical forces. 


departures will be 


says: 


First; to give a broader 


coverage 


Second; the desire to give to our 
agents the opportunity of increasing 
their earnings by the commissions 
which they will earn on accident and 
health business, and. by the commis- 
sions which they will earn on the in- 
creased life business which will be 


(Continued on page 25) 
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Metropolitan Life 
On Insuring Women 


MANAGER CAHEN TO HIS MEN 
Company’s Rule in Connection With 
Joint Policies Limits Amount 
to $2,000 


In a letter to superintendents and 
detached superintendents, of 
the Metropolitan Life, in 
with women’s insurance, 1. J. 


manager of the 


deputy 
connection 
Cahen, 
ordinary department 
writes: 

“There never was a time in the his 
life fruitful for 
legitimate canvassing of women as the 
present. They have largely entered in 


tory of insurance so 


to all fields of commerce, trade and 
industries. Not only have they be 
come independent in supporting, 


themselves, but to a great extent have 
assumed the burden of supporting otn 
ers. They are legitimate subjects for 
endowment insurance, and they are en- 
titled to purchase insurance on other 
plans for the protection of those de 
pending on them. To the extent of 
their earning capacity, they are prop- 
erly considered on a par with male ap- 
plicants in the same position of life. 
“But the women 


solely dependent 


married 
the 
who 


status of 
upon support of 


their husbands--women have no 


income of their own, Who have no in 
dividual not 
changed. 
a fingnecial 
such 


earning capacity——has 
Their death does not create 
the and 


dependent 


loss to husband 


therefore women do 


not present an insurable interest. It 


is because of this, that we 
women to a small amount of insurance 


limit such 


reasonable increase 


($500) and to a 
when the husband carries a larger 
policy in this Company (merely as a 


The absence of 


interest 1s not 


matter of courtesy). 


an insurable overcome 
by the insurance of the husband. The 
lack of legitimate the in 
surance of the dependent wife, in fav 


or of her husband, remains. 


purpose in 


Joint Policy Not Applicable 

“Nor is this absence of insuraplie r-- 
terest cured by joining huspand and 
wife in one application for a ‘Joint Pol- 
icy.’ There still remains the tact that 
the husband entitled to an ia- 
surance protection in the life of 
wife, who is altogether dependent up 
him. Judged by applications for 
very large amounts on the joint lives 
of husband and wife submitted to us, 
some of our field men seem to have 
the notion that what is not legitimate 
insurance proposition in the wife as an 
individual] applicant becomes a legitt- 
mate proposition when submitted in a 


is not 
his 


on 


joint application. A moment's | reflec- 
tion Must satisfy you that a ‘Joint 
Policy’ on husband and wife for, say 


$5,000, would place upon the Company 
the same risk ($5,000) on the life o7 
the wife as if it had accepted her in 


dividual application for that amount 
Such applications will not be consid- 
ered. The largest amount we will en- 
tertain in a joint application for hus- 
band and wife-—-when the wife is de 
pendent solely upon her haisband—is 
for $2,000, and this reluctantly, and 
only because we do not issue ‘Joint 
Policies’ for a smaller amount. The 


submission of an individual application 
for the proper amount on the husband 











Protect Your Loved Ones 








I, 


INSURANCE provides the only SAFE way 
For full information, call, write or phone: 


JOHN M. RIEHLE 


Equitable Life Assurance Society 
of the United States, 


68 William St., New York City 


’Phone 4343 John 

















anda proportionately smaller amount 


on the wife is in order. 

“Primarily, the ‘Joint Policy’ is of- 
fered to meet the occasional demand 
of two business partners who prefer 
this form of insurance. But even with 
them, there are Many arguments to be 


vdvanced why they should insure un 
der individual contracts. And this, 
too, is in your own interest. 

“These observations are made for 
the purpose of pointing out to you 
first, the splendid field you have for 
legitimate canvass among women who 
earn their own living—and more; sec- 
ond, to recall to you the well-estab- 
lished policy of this Company with 


reference to Married women dependent 


for their support solely on their hu 
bands, and third, that we do not look 
with favor upon ‘Joint Policies,’ and 
that, so far as they intend to cov 


er husband and a dependent wife, they 
must not be canvassed for amounts 
exceeding $2,000.” 





$1,122,100 IN 1918 


Niagara Life of Buffalo Increases Bus. 
iness Paid For Basis $346,411 
Over 1917. 


Kk. H. Burke, vice-president and gen- 


eral manager of the Niagara Life, of 
Buffalo, advises The Eastern Under- 
writer that the new paid for life in- 
surance of that company for 1918 


amounted to $1,122,100. This is an in- 
crease of $346,411, paid for life insur- 
ance over the year 1917. The com- 
pany under its present management is 
being conducted in a conservative 
manner, looking to the permanent es- 
tablishment of a life insurance company 
in Buffalo. 


UNION CENTRAL SCALE. 


The Union Central Life’s dividend 
scale will remain unchanged during 
1919. 
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EQUITABLE 


Mutual in Principle and Practice 


QO Impregnable in Strength 


Enterprising, Conservative Management 





Comprehensive, Adaptable Policies 
Low Mortality Rate 

I Prompt Povment of Death Claims 

Efficient Spann te Pelatediies 

Training and tilbiaitlion for Agents 


A satisfied constituency gained by Fifty- 
eight years of public service 


These are some of the advantages enjoyed by 
representatives oj 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 


For agency openings address: 
W. E. Taylor, Second Vice-President 


KEQUITABLRE 


ol  l nor S 

















Geo. C. Keefer New 
Secy. Mutual Life 


CHANGE EFFECTIVE JANUARY 1 
Retiring Secy. William J. Easton 
Tendered Dinner by President 
Charles A. Peabody 





William J. Easton, secretary of the 
Mutual Life since 1885, and in its gser- 
vice since 1865, retired from the sec- 
retaryship January 1, and was sue. 
ceeded by George C. Keefer, assistant 
secretary. 

Mr. Easton entered the employ of 
the company in 1865, as a clerk in the 
policy department. In 1870 he was 
made policy clerk, in 1876 he was ap- 
pointed auditor, and in 1885 he was 
elected secretary. In years of service 
he Was among the oldest on the com- 
pany’s home office staff. 


Tuesday of last week President 
Charles A. Peabody tendered a dinner 
to Mr. Easton at the Downtown Ag- 


sociation, and among the guests were 
sixteen of the Company’s officials, 
A large, brassbound humidor Was pre- 
sented to Mr. Easton. 


Board Presents Resolution. 

The Board of Trustees in a resolu- 
tion dealing with Mr. Kaston’s retire- 
ment, said of him: “He has been a 
valuable, faithful, industrious, and 
honored employee and _ official during 
54 years of service, and the Board un- 
animously adopts a vote of thanks to 
him for his valuable service, and in- 
structs the secretary to communicate 
to him its congratulations, its appreci- 
ative thanks, and its g00d wishes for 
the future.” 


The New Secretary. 
George C. Keefer, the new secretary, 


was born in Albany in 1873. He re- 
ceived a common _— school education, 
and, in addition, did special work in 


the School of Commerce, Finance, and 
Kconomics of New York University. 
He joined the Mutual Life in 1892 as 
a clerk in the actuaries department, 
and in 1910 he became chief clerk of 
that department. He was made assist- 
ant secretary in October of last year. 
And January 2, 1919, he occupied the 
secretary’s official chair. His election 
pleases the entire home office, both 
because his personality compels friend 
ship and his ability and work have 
earned the recognition that has come 
to him from time to time and that now 
has raised him to the secretaryship. 


’ 





OVER MILLION PAID FOR 
C. C. Smith, general agent, Bankers 
Life Company, at Decatur, Illinois, 
makes a report to his company on the 
business of his agency for the year 
1918, showing a total of $1,085,500 of 
insurance written during 1918. Of this 
amount, $858,000 was written by three 
men in this agency, E. T. Smith, W. A. 
McKinney and C. S. Huffman. Others 
participating in the production were 
W. F. Bald, and A. E. Johnson, two 
part-time men. “Of the total of busi- 
ness written by the agency, over $1, 
000,000 was sent to the home office 
and paid for in honest-to-goodness 

cash,” says General Agent Smith. 


SOUTHERN STATES LIFE RESULTS 

The Southern States Life, Atlanta, 
reports new paid for business in 1918 
$5,078,719 against $4,181,918 in 1917. It 
closed the year with $24,131,307 insur- 
ance in force which shows an increase 
during the past 12 months over De 


cember 31, 1917 of $2,872,530 against 
$2,044,167 for the previous 12 months. 
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Canada Life Closes 
Remarkable Year 


BUSINESS TOPS ALL RECORDS 





President Herbert C. Cox Makes An- 
nual Report Revealing Fine 
Condition Despite War 





Continuing their long record of sub 
stantial and wholesome growth, the 
officers of the Canada Life Assurance 
Company present a report of the 1918 
pusiness which is particularly gratify- 
ing to all those interested in any way 
in this well established Canadian insti- 
tution, which is now seventy-two years 
old. President Herbert C. Cox says 
at the outset: 

“The close of the Great War finds 
the Company in a stronger position 
than at any time in its history. Not- 
withstanding the war claims, and 
heavy losses due to the epidemic of 
influenza which caused so many deaths 
during the latter part of last year, 
the Annual Report again shows a sub- 
stantial increase in surplus, assets, and 
income; the assurances in force have 
very largely increased, and the new 
business issued was greater than ever 
before.” 

Many Favorable Figures 

Canadians may well feel an abiding 
confidence in an institution that can 
earry on so effectively through a world 
crisis. 

President Cox’s report says the as 
surances issued and revived amounted 
to $25,772,748, which exceeds the re- 
cord of any previous year. The new 
policies paid for, exclusive of bonus 
additions, totalled $23,891,668; an_ in- 
crease over 1917 of $2,522,725. 

The assurances in force now total 
$195,980,550, a most satisfactory in- 
crease, 

The total income was $11,048,343, be- 
ing $1,477,351 greater than in 1917. 
This sum represents premium income 
of $6,866,038 (after re-assurances), con- 
siderations for annuities $237,315.23; 
interest income including profits from 
sale of securities $3,807,283.39, and 
income from other sources $137,706.08. 

Payments of $5,535,673 were made to 
policy holders. 

Securities Appreciate in Value 

The total assets of $65,947,575 show 
an increase of $3,367,238. In accord- 
ance with the established war time 
practice of the Company, the greater 
proportion of revenue for the year has 
been invested in the Victory Loan of 
the Dominion of Canada. A careful re- 
valuation of securities shows a large 
appreciation in value over the prices 
obtaining at the end of last year. 

The policy reserves, under the same 
stringent method of valuation as in 
past years, amounted, December 31, to 
$55,015,954, an increase of $2,453,476. 

The net surplus, which shows a sub- 
stantial increase now amounts to $6, 
ph miner Setting SOULS to those 

ahs © share during 1918. In ad- 
dition to this surplus, there is the Con- 
tingent Reserve of $500,000. The net 
surplus earned in 1918 was $1,241,722, 
vse tg considered eminently satisfac 

3 view of the war and influenza 
claims. 

Notwithstanding 
claims, the 
Company w 


these additional 
mortality experience of the 
a as more favorable than the 
xpected death rate according to the 
standard mortality table. 

pital esidunek eae a 


ON SALESMANSHIP COMMITTEE 

William King, special home _ office 
a tive of the Missouri State 
eo of St. Louis, has been appointed by 
rman of the National Executive 
vommittee of the National Association 
of Life Underwriters, as a member of 
the committee on scientific salesman- 
ship for the current year, 


PAID FOR $861,000. 





Horace J. McGee, General Agent An- 
derson, South Carolina, Plans 
Big Production During 1919. 





The Eastern Underwriter is in re- 
ceipt of the following letter from Hor- 
ace J. McGee, general agent, New 
Yngland Mutua] Life, for the state of 


South Carolina, with headquarters at 
Anderson, 8S. C.: 
“On February 1, 1918, I had the 


good pleasure of getting the state ag- 
ency for South Carolina for the good 
old New England Mutual of Boston. 
For your information, will state that 
during our first eleven months’ con- 
nection with this Company, our paid- 
for business amounted to $861,000, with 
about $150,000 in the hands of agents 
unsettled for, together with applica- 
tions in hands of the Company to be 
acted upon on December 3l1st, 1918. 

“There is a reason for this good 
work and it is simply this: Having the 
goods, and being able to make the de- 
liveries. Furthermore, conditions for 
selling life insurance were never more 
favorable than at the present time. 

“During this good year of 1919, it is 
my aim and purpose to increase my 
production considerably, on account of 
the fact that our Company started off 
this year with a brand new line of 
contracts, which are not excelled’ by 
any company operating in the United 
States today.” 





E. H. COHEN DISTRICT AGENT 

Ellsworth H. Cohen, of H. Heilbron- 
ner & Co., Schenectady, N. Y., which 
recently retired from business, entered 
the insurance field and has been ap- 
pointed. district agent for the Penn 
Mutual Life. Mr. Cqhen has been en- 
gaged in business in Schenectady alt 
his life. , 


Northern Assurance 
Has $4,122,937 Year 


GAIN OVER 





1917 IS $1,036,166 





President Clarence L. Ayres Reviews 





Company’s Activities—Sets 1919 
Program at $5,000,000 
The Northern Assurance Company, 


of Michigan paid for $4,122,937 of bus- 
iness during 1918. This was a net 
gain over the production for 1917, of 
$1,036,166. The paid for business in 
force at the end of 1918 amounted to 
$17,615,381. This was a net gain for 
the year of $2,304,855. The net ad- 
mitted assets of the company on De- 
cember 31st, amounted to $1,700,817. 
The company’s income for 1918 amount- 


ed to $581,421. Its policy reserve 
amounted to $1,511,766. 
Discussing the activities of the 


company over which he presides, with 
the company’s agents, ‘Clarence  L. 
Ayres, president, says: 

“The result of paid for business dur- 
ing 1918 is an unprecedented figure in 
the history of our organization. This 
achievement is the result of unswerv- 
ing and patriotic devotion to duty on 
the part of our organization, and you 
are to be congratulated to a man on 
this achievement. 

Results Form Foundation 

“This magnificent showing and 
standing of the company is, however, 
only the foundation on which to pro- 
ject our activities during the assured- 
ly prosperous times of peace and 
plenty in our line, as a result of the 
position our company occupies in re- 
lation to the world of business activity. 
It seems unnecessary to enumerate 











FORREST F. DRYDEN, President 








Group Insurance 
Monthly Income Insurance 
Weekly Income Insurance 


All Other Popular Standard Forms— 
Ordinary and Industrial 
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— Branch Offices in All Leading Cities in the United States and Canada — 





EE A 





the advantages the American people 
have in the future world of business. 
They are well known to all, and it is 
only up to us to grasp in full measure 
the opportunity which is ours.” 
Wants $5,000,000 This Year. 

Continuing, President Ayres says, 
“Our program for 1919 is $5,000,000 of 
neW paid for business.” He asked the 
agents to begin January with a subs¢an- 
tial margin, in excess of $500,000 of 
production, in order to set the proper 
pace for this year’s work. 

The mid-winter convention of agents 
of the Northern Assurance Company 
will be held on Saturday, February Ist 
President Ayres requested that every 
representative of the company be 
present at that meeting, to assist in 
laving out plans and purposes of the 
company’s work for the ensuing year. 

Service Campaign. 

December, 1918 and January, 1919 

were designated by the Northern As- 


surance Company as months to con- 
duct a_ policyholders’ service cam- 
paign. In December, this campaign of 


service ran along to the tune of over 
$600,000 of new business, and the field 
force of the company has set out to 
mark a new epoch in the extension of 
the company’s service and benefits to 
its policyholders in January of this 
vear. 


The Northern Assurance Company of 
Michigan incurred net death losses 
during 1918 of $182.459.75 on polictes 
on which premiums amounting to $38.- 
821.05 had been paid. 


LIFE PRESIDENTS’ ACTUARY 





Geo. W. Smith, Boston, Actuary of 
Massachusetts Insurance Dept. to 
Succeed John J. B-inkerhoff. 





George W. Smith of Boston, actuary 
of the Massachusetts Insurance De- 
partment, has been appointed actuary 
of the Association of Life Insurance 
Presidents, following the recent res- 
ignation of John J. Brinkerhoff. Mr. 
Smith will assume his new duties 
about February Ist. 

Actuary Smith was born at Woburn, 
Mass., May 1, 1884. He was educated 
in the Woburn public schools and was 
graduated with the class of 1903 from 
the College Preparatory Department 
of the Woburn High School. He then 
entered the actuarial department of 
the New England Mutual] Life, of Bos 
ton and continued there five years un- 
der Actuary Herbert B. Dow, who was 
then and still is Professor of Insurance 
at Harvard University. During that 
time he became thoroughly conversant 
with the practical detail of a well-man- 
aged actuarial department and at the 
same time engaged in outside study 
courses in Boston and at Harvard Uni- 
versity. He was appointed assistant 
actuary of the Massachusetts Inaur- 
ance Department on March 22, 1909, 
under Commissioner Frank H. Hardi 
son, which position he continued until 
he was appointed Actuary of the de 
partment in February, 1917. A large 
part of his ten vears of service with 


the Massachusetts Department § has 
been in the life insurance branch of 
the business. 








NEW DEPARTMENT ESTARLISHED 

The Guardian Life. of New York, has 
decided to co-ordinate such of the ser- 
vice activities indulged in by the com- 
panv in the past, as are organically re 
lated to the life insurance business, 
and to establish a policvholders’ ser- 
vice department. This department will 
bring to the attention of Quardian 
Life policyholders from time to time 
during the life of policies, the various 
services, so that they mav not fail to 
avail themselves of whatever service 
or services they require. 
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Recommends Repeal 
State Life Fund Law 


SPEAKS 





WISCONSIN GOVERNOR 





Insurance in Force $379,700—Total 
Assets of Fund $55,676—Recom- 
mends Re-Insurance of Business 





Madison, Wis., Jan. 15.—In his spe- 
cial message to the Wisconsin legisla- 
ture on Thursday, Gov. E. L. Philipps 
recommended the repeal of the state life 
insurance fund law. He says that the 
reason more people do not take state 
life insurance is that to sell insurance 


there must be an organization to solicit 
business. He asks that the fund be 
abolished and that the commissioner 
of insurance insure the present policy 
holders in a reliable company. 

“I wish to call your attention,” says 
the governor in his message, ‘‘to the 
conditions of the state life insurance 
fund to be managed by the state with. 
the following report which I have re- 
ceived from the Commissioner of In- 
surance: 

“In 1911 section 1089m was enacted. 
This statute provided for a ‘state life 
fund’ to be managed by the state with- 
out obligation on the part of the state 
except to the extent of the fund. Poli- 
cies were issued in 1913—at the end of 
that year 239 policies had been issued 
granting $147,500.00 of insurance. 

“In 1914, 83 policies for $82,800.00 of 
insurance were issued and 3 policies 
for $3,000.00 insurance lapsed. In 
1915 71 policies for $70,500.00 insurance 
were issued, 2 policyholders with $2,- 
000.00 died, 1 surrendered and 5 lapsed. 
In 1918 11 policies were issued, 5 people 
with $5,000.00 of insurance died, 3 
people with $3,000.00 insurance sur- 


rendered and 9 people with $4,000.00 
insurance lapsed. 

“‘There are in force 461 policies for 
$479,700.00 of insurance. 

“‘The insurance Department has 
kept up a continuous campaign for 
business through circularizing available 
lists—state banks and local officials do 
not send in business.’ 


Fluctuations in Mortality. 

“It will be observed that the fund is 
now carrying a total of $379,700.00 of 
insurance. The total assets of the fund 
on January 1, 1919 were $55,676.08. The 
death losses for the year 1919 exceeded 
the expected by about 40 per cent. With 
so small an amount of insurance in 
force sharp fluctuations in mortality 
experience are likely to occur. A few 
years of unfavorable experience would 
deplete the surplus and impair the re- 
serve. The state is liable only to the 
extent of the fund and if the reserve 
is impaired the policies are not worth 
one hundred cents on the dollar. 

“The state should not continue a 
system of life insurance that does not 
guarantee the full value of the policy 

in fact if this type of insurance is 
permitted to continue I would regard 
it as moral obligation on the state to 
make good any loss, that the policy- 
holder might sustain for the reason 
that the policy was sold by the state 
and that in itself should be a guarantee 
against any loss by the policyholder 
and I am certain that it was accepted 
in that spirit. 

Private Companies 

“This fund is based upon the theory 
that desirable life insurance risks vol- 
untarily seek insurances. That theory 
is unsound—they do not do so. If 
this enterprise is to prosper and grow, 
as it must to have a normal experi- 
ence, it must have an organization for 
soliciting business. If the expense of 
such an organization is incurred the 
fund can offer no inducement not of- 
fered by privately managed life insur- 











tives. 











CO-OPERATION 


No. 15 


DECREASE of 28 
, per cent. 
amount of business lapsed 
j and surrendered was expe- 
rienced in 1917 as com- 
pared with 1915. 

This improvement in 
the quality of the business 
| can be traced in part to 
| the fact that our effective 
plans of agency co-opera- 
tion are being devoted 
chiefly to carefully selec- 
ted full-time representa- 


in actual 


Phoenix Mutual Life Insurance Company 
of Hartford, Conn. 


JOHN M. HOLCOMBE, President 


ance companies and fraternal societies. 

“The present policyholders can be 
fully protected and their policies guar- 
anteed by reinsurance in a responsible 
company. Their present assets are 
sufficient for this purpose. 

“I recommend that you repeal 
statute under which this form of life 
insurance is being carried and direct 
the Insurance Commissioner to rein- 
sure the present policyholders in a re- 
liable company.” 


CERF AGENCY MEETING 


The annual meeting of the New York 
City agency of the Mutual Benefit Life, 
of which L. A. Cerf is manager, will be 
held at the Hotel Martinique, Wednes- 
day, January 22. There will be an ed- 
ucational session in the morning from 
9 to 12, after which the guests are to 
attend a luncheon tendered by Mr. 
Cerf. From 1 to 5 in the afternoon there 
will be another educational session, 
which will be followed by a banquet in 
the evening at 7 o’clock. Officers of 
the Mutual Benefit, including Vice- 
President E. FE. Rhodes, Actuary Percy 
C. H. Papps, Superintendent of Agen- 
cies A. A. Drew, Dr. Ward, Counsel 
David Kay, Jr., George Crogan of the 
Mathematical Department, and others 
will speak. 


the- 


Assurance Company 
of WORCESTER, MASS. 


Incorporated 1844 


REAL MUTUALITY for 
nearly THREE-QUARTERS OF 
A CENTURY has characterized 
all Company activities to the 
advantage and satisfaction of 
policyholders, beneficiaries and 
agents. 

Additions are made to our 
agency force when the right 
men are found. 


B. H. WRIGHT, President 
D. W. CARTER, Secretary 


STEPHEN IRELAND, 
Superintendent of Agencies. 


























THE DUTIES of PEACE 





When a deed is done for Freedom, through the broad earth’s 


aching breast, 


Runs a thrill of joy prophetic, trembling on from east to west. 
+ * + * * - 


* 


* 


New. occasions teach new duties; Time makes ancient good 


uncouth, 


They must upward still, and onward, who would keep abreast 


of Truth. 


James R. Lowell: “The Present Crisis.” 


What! 


New Duties? 


If one were to interview the Fates and ask—“Is there to be 


no rest, now that the war is won?” the answer would be— 
“Just long enough to get your breath, and get a new grip on 
Duty.” The reason is obvious—Life has no value except as 
an Opportunity to do something, and the greatest thing to do 
is Duty. 

The great Duty confronting the people of this country, and 
of the civilized world to-day is to preserve what has been won 
by the war, and to build up a civilization that shall be sane 
and safe, in which industry, sobriety and economy shall have 
their reward, and childhood, womanhood and old age shall 
he protected. 


The Part of Life Insurance in 
War and Peace 


Among the economic forces that have contributed to the winning of 
the war, Life Insurance has an honored place. The life companies have 
been among the largest subscribers to the several Liberty Loans; life 
insurance agents have been among the largest sellers of Liberty Bonds; 
life insurance men have been well represented in the army and navy; 
the Government adopted the life insurance plan as the best protection 
for the families of soldiers and sailors, both by providing Government 
Insurance, and by assuming the premiums upon certain policies already 
in force in private companies. Life Insurance is better than bounties 
and better than pensions. 

What is good protection against premature death in time of war is 
also good protection against premature death in time of peace. Prema- 
ture death is the destroyer of society, and protection against that is the 
mission of life insurance. Death is busy in peace as well as in war. 
Inside two months this Company has paid in death losses caused by 
Spanish Influenza a larger amount than the total of all its War losses 
in four and a half years. 


It’s always a good time to take a policy; there is no good time to 


drop one. 
NEW YORK LIFE INSURANCE CO. 
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PAID BUSINESS UP TO $18,891,944 





Closed 1918 With $149,295,550 of 
Insurance in Force—Net 


Gain $7,272,981 





President Walter Le Mar Talbot, of 
the Fidelity Mutual Life: of Philadel- 
phia, in his New Year’s message to the 
field force of that company, reviewed 
the work of the company during 1918. 
He said in part: 

We completed the old year on De- 
cember 31st last with $18,891,944 paid 
new business on the books—an increase 
of more than a million over the figures 
of 1917, and the greatest new business 
production since the year 1906. Add 
to this $263,286, which represents the 
restorations in 1918 of lapses prior to 
January Ast, 1918, and $52,327 dividend 
additions, and we have a grand total of 
$19,207,557. 

“Our gain in insurance in force is 
over seven and a quarter millions, top- 
ping the splendid achievement of the 
previous year by almost a million and 
setting the high mark for the past four- 
teen years. 

Nearly Made Goal 

“True, we did not attain the goal of 
$150,000,000 at which we aimed—we 
just missed it; for our figures stand at 
$149,295,550. But if we should add to 
this the death claims paid by reason of 
the great epidemic influenza, we should 
find that we would be able to reach 
the desired total. 

“Literally, what we have done during 
the most crucial year of American his- 
tory has been to better every record of 
the past decade and more except that 
of mortality. And in this we suffer 


ence of our people. 

“We would be mistaken, I think, to 
regard this increased mortality as a 
misfortune. It is our business to pro- 
tect our policyholders against the loss 
that follows death. That we have been 
able to do it thoroughly and well in 
the face of a great plague is a proof of 
our need and our worth. 

“One of the most interesting facts in 
the year’s result is that 44 per cent. of 
our new business was on the ‘Income 
for Life’ plan, making a total of over 
50 per cent. on an endowment basis. 
The influx of so large a percentage of 
this kind of business is bound to have 
a wholesome influence on our future 
lapse and mortality experience. It is 
also interesting to note that 52.3 per 
cent. of the new business included the 
Disability Benefits. 





RETURNS TO BUSINESS 

Allen R. Lincoln, formerly district 
manager of the Northwestern Mutual 
Life in New Haven, Conn., and who se- 
cured a leave of absence for the period 
of the war, to become associated with 
Federal Director Leo. A. Korper, of the 
United States Employment Service at 
Hartford, has resigned from the labor 
department, and will resume his work 
with the Northwestern Mutual, with 
which company he has been associated 
for the past 22 years. Mr. Lincoln will 
make his headquarters with general 
agent, F. A. Griswold, at Hartford. 


NOW PAYS SIX PER CENT. 
The Phoenix Insurance Company, of 
Hartford, has declared a six per cent. 
quarterly dividend. The company has 
been paying five per cent. quarterly. 





BUSINESS OF 1918 WAS $63,318,352 





Production Was More Than $11,000,000 
Behind 1917 on July First 
1918 





From Joseph C. Behan, superintend- 
ent of agencies, of the Massachusetts 
Mutual Life of Springfield, we are in 
receipt of the following letter in con- 
nection with the activities of that com- 
pany during 1918: 

“I am very much pleased to state 
that our agencies went ‘over the top’ 
in 1918, which is an accomplishment 
they have not failed in during the 
past ten years. During 1917 our agen- 
cies paid for $61,639,054. During 1918 
they paid for $63,318,352. This estab- 
lished a gain of $1,679,298. 

Overcame Slump 

“This is a very remarkable achieve- 
ment in view of the fact that on July 
1, our production was $11,168,723 be- 
hind the first six months of 1917. 

“The Massachusetts Mutual expects 
to maintain the same dividend schedule 
as was in vogue during 1918, for 1919. 
We have no new plans in view for this 
year, at the present time.” 


INTEREST ALL PAID 

Simon (Casady, treasurer of the 
Bankers Life Company, of Des Moines, 
issues a statement_to the effect that 
that company has finished the year 
1918 with an unparalleled record, by 
having received payment of every dol- 
lar of interest due during the year. 
The interest income for 1918 amounted 
to $1,700,000. 


ner in Newark to Associate 
of Fifty Years 





In recognition of fifty years of ser- 
vice, the Mutual Benefit Life tendered 
a testimonial dinner to Louis A. Morn- 
ingstern, of Bradley Beach, New Jersey, 
in the company’s dining room at the 
home office recently. Mr. Morning- 
stern joined the company’s forces in 
1869, and for the last 43 years has been 
connected with the policy department, 
occupying the position of registrar for 
the last 20 years. The members of 
Mr. Morningstern’s department, who 
have increased from four at the time 
he took charge to sixty, were present 
and through Charles E. Brewer they 
gave him a phonograph. They also 
eave him resolutions of appreci- 
ation in book form and bearing their 
signatures. 

Addresses were made by Frederick 
Frelinghuysen, president of the com- 
pany; Edward E. Rhodes, vice presi- 
dent; William A. Drabble, controller, 
and J. William Johnson, secretary. 
Frank A. Cadiz acted as toastmaster. 
Dancing followed the dinner. 


FRATERNAL RATE LEGISLATION. 


It is expected that there will be pro- 
posed in Wisconsin legislation under 
which no fraternal society shall be 
permitted to write new business after 
January 1, 1920, at rates below those 
based on the National Fraternal] Con- 
gress Table. Some, if not all, of the 
port legislation of this kind. Frater- 
nals which have withdrawn from the 
national fraternal congress are ex- 
pected to oppose the measure. 
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Sold ! 


By the Use of thee SHANBACHER 
INHERITANCE TAX CHARTS 


In the closing of most of the big lines to which 
the attention of the public has been directed dur- 
ing the past few months these charts have con- 


spicuously figured. 


Worth their “weight in gold” to every live life 


insurance agent. 
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Mass. Association 
Stand on Conversion 


SOLDIERS URGED TO HOLD ON 





Glover Hastings, President Townsend, 
C. H. Sagar and Other Officers 
Express Views 


The Life Underwriters’ Association of 
Central Massachusetts has unanimously 
voted to back up the government in 
urging the discharged soldiers and 
sailors to hold their government in- 
surance. This action followed a talk by 
Glover S. Hastings, superintendent of 
agencies of the New England Mutual 
Life, Boston, on ‘“‘What should be our 
attitude toward government life insur- 
ance?” Mr. Hastings declared that the 
government cannot sell life insurance 
any cheaper than the old line com- 
panies, if handled on a business basis. 
In fact, he said, 1t costs the govern- 
ment more to handle it, than it does a 
private company. 

Mr. Hastings explained that the av- 
erage boy could not carry ordinary life 
or endowment policies at its net cost, 
but the government, by shaving the 
plan to an annual term and using the 
net premium on a 34%% basis, brought 
to the surface a very low net rate. If 
this were to be written by a life insur- 
ance company there would be added a 
loading for expenses, but it is a known 
fact that company losses are distributed 
among the policy holders, and only 
those contribute who will in turn be 
directly benefited. The government 
has been able to write policies for our 
soldiers at a slightly smaller rate than 
insurance companies, and this differ- 
ence, or loss to the government, is dis- 
tributed not only among the policy 
holders, but if necessary, among the 
tax payers who may or may not be 
policy holders, and who may or may 
not be directly benefited themselves. 

The officers elected for the ensuing 
year follow: 

President, Henry E. Townsend; vice- 
president, Charles H. Sagar; secretary 
and treasurer, Otis D. Arnold; clerk, 
John E. Hartland. 

The newly elected executive commit- 
tee is: Chairman, Charles H. Sagar; 
Otis D. Arnold, Oliver W. Gaines, 
Charles A. Trafford, Dana M. Dustin, 
Homer G. Sperry, George H. Dudley, 
W. B. Sprague, Chester E. Greene, 
James F. Ferre and Carl A. Berglund. 


GROUP POLICIES IN TRENTON 


The Travelers has placed group pol- 
icies of $1,000 and weekly sick bene- 
fits of $10 a week on every employe of 
the Hildebrecht Catering Company, 
Hildebrecht Ice Cream Company, Man- 
ning & Brink Ice Cream Company and 
the Greiner Plumbing Company all of 
Trenton, N. J. 





GAINED $22,500,000. 





Returns By Pacific Mutual Life Show 
Heavy Increase Over 
1917. 





The Pacific Mutual Life’s new 1918 
business on the paid-for basis will be 
approximately $37,000,000 and the in- 
crease in insurance in force will be ap- 
proximately $22,500,000. The corre- 
sponding figures for 1917 are as fol: 
lows: New business, $27,568,513; Gain 
in insurance in force, $14,044,841. 


$3,807,675 SHOWED ONLY $573,198. 


The startling cut in the holdings of 
Alexander McDonald, late Standard 
Oil capitalist, who died March 18, 1910, 
left a net estate of only $573,198. The 
gross estate of $3,807,675 was reduced 
to that amount after the payment of 
debts. Assets included cash deposits of 
$133,630 in the Fifth-Third National 
Bank of Cincinnati, the Metropolitan, 
Trust Company and the Equitable 
Trust Company, life insurance of $24,- 
208, personal property $134,757 and 84 
holdings of stock, 34 of which are 
listed as worthless. 





SUPT. WINTERS, HOST 


S. T. Winters, superintendent of the 
Elizabeth, New Jersey, branch of the 
John Hancock Mutual Life, entertained 
at a dinner at the Elks club house in 
Elizabeth, members of his agency force, 
in celebration of the successful com- 
pletion of the year’s work of the 
agency. Twenty-two were in attend 
ance. Addresses were made by 
reorge Edel, superintendent, at Newark, 
and Adolph Goetz, superintendent at 
Jersey City. M. Zenoz has been ap- 
pointed assistant superintendent, at 
Plainfield, New Jersey. 





$5,293,252 FOR UNION MUTUAL. 


Sylvan B. Phillips, secretary of the 
Union Mutual Life of Portland, Maine, 
gives The Eastern Underwriter the fol- 
lowing data in connection with that 
company’s activities during 1918. The 
paid for new insurance during 1918 was 
$5,293,252. For 1917, the company’s 
business was $5,930,638. The paid for 
insurance in force, December 31, 1918 
was $65,551,297. At the end of 1917, 
this item showed $65,354,431. The 
company will use the same dividend 
scale in 1919 as was in use in 1918. 





J. H. WASHBURN IN CUBA 


James H. Washburn, consulting ac- 
tuary of New York City, left on Sunday 
for Havana where he will take up the 
work of inspection and examination 
and from Havana he will go to Mexico 
City. Mr. Washburn expects to return 
to New York about June 1. 














INTERNATIONAL LIFE oF 5. Losi 
SMASHED ALL RECORDS IN 1917 


Jt was the Special Combination and New T. O. Policies that did the work. 
If you are not selling them we are both losing money. 


J. L. BABLER, Vice-President MASSEY WILSON, President 
and General Manager Agencies 

















| HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTION FOR THE ENTIRE FAMILY 

This Company issues all modern forms of policy contracts from age 3 months 
next birthday to 60 years. 

INDUSTRIAL POLICIES are in full immediate benefit from date of issue. 
ORDINARY POLICIES contain a valuable Disability clause and are guar- 
anteed by State Endorsement. 

GOOD CONTRACTS FOR LIVE AGENTS 
Executive offices No. SO6 Walnut St., Philadelphia, Pa. 








ASIL S. WALSH, President JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treasur 





























American Central Life 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 














PURELY MUTUAL THE CHARTERED 1857 


Northwestern Mutual Life Insurance Co. 
MILWAUKEE, WISCONSIN 


GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,604,426,324 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued 


POLICIES MOST FLEXIBLE AND EASY TO SELL 


Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 
GEO. E. COPELAND, 


Investigate 
before selecting your Supt. of Agencies, 
Company Milwaukee, Wis. 

















Missouri State Life Policies Rich _In Selling Points 
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Facts— 


Over $156,000,000 of Insurance in Force 

Over $27,000,000 of New Insurance Gained in 1917 
Average Interest Rate Earned in 1917 6.6% 

Policy Contracts New and Attractive 
Non-Participating Policies 

Participating After End of Premium Paying Period 
Operating in 38 States, and the Territory of Hawaii 


| Missouri State Life Insurance Company 


Fastest Growing Life Insurance Company in America 
Home Office, St. Louis, Missouri 














Great Southern Life Insurance Company 


HOUSTON, TEXAS 


© AMARILLD 


DEM su 
THE DALLAS TE ARKANAS 
BIG) FI.woath S 
TEXAS GREAT 


For Agency Contracts address 


O. S. CARLTON 


PRESIDENT 


x APT ARTHUR. 
SAN ANTOMMs e 2 
*DEL RIL COMPANY » . 
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November 11th, 1918, 
On the very day the Armistice was declared 


THE PROVIDENT LIFE and TRUST COMPANY 
of PHILADELPHIA 


Removed all War Restrictions from its Outstanding Policies 
and Discontinued the use of a War Rider on New Policies. 








Extra War Premiums will be Returned, and if regular 
premium has been paid, War Claims will be paid in full. 


N. W. Cor. 4th and Chestnut Sts. 














THE MOST VALUABLE POLICY FOR YOU 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 

Secure prompt action in the 


La feia Iie. 


F INSURANCE | comPaNy 
WILLIAM N. COMPTON, General Agent 
Metropolitan District 











St. Paul Bldg., 220 Broadway, New York, N. Y. 





Propaganda to 
Help Business 


INSURANCE NOT ADVERTISED 








What Charles H. Burras Contemplated 
in His Idea of a National 
Alliance 
Relative to the proposal to-create a 
national alliance of all insurance inter- 
ests to co-operate for the general wel- 
fare of the business, Charles H. Burras 
of Chicago, former president of the Na- 
tional Association of Casualty & Surety 
Agents, said recently to a representa- 

tive of the Eastern Underwriter: 

“My ideas on this subject are that 
the insurance business, as such, is the 
worst advertised business in the world 
and that a campaign of propaganda 
should be instituted and carried on 
throughout the United States to create 
a healthy public opinion regarding cor- 
porate insurance generally. 

“T believe that unless this program is 
inaugurated and carried out vigorously, 
the idea of government insurance, state 
insurance and other insurance inimical 
to the interest of the stock companies 
will continue to grow and eventually 
threaten the whole structure of corpo- 
rate insurance This propaganda 
should, in my judgement, be undertaken 
by an amalgamation of all the insur- 
ance interests including agents, com- 
panies, agents’ associations, insurance, 
federations and all insurance interests 
that they should all pay a proportionate 
share of the expense levied on premium 
incomes.” 


AID FOR CRIPPLES. 

Resolutions endorsing the Smith- 
Pankhead bill for federal aid for the 
rehabilitation of industrial cripples, 
now pending before Congress, have 
been adopted by the Indrustrial Com- 
mission and transmitted to the sena- 
tors and representatives in Congress 
from Wisconsin. This bill would extend 
the benefits of the system which the 
federal government has established for 
the rehabilitation and retraining of 
crippled soldiers and sailors to indus- 
trial cripples. It provides that the 
federal government will match dollar 


for dollar any money which states may 
expend for the rehabilitation of indus- 
trial cripples. Supervision of this 
work is vested in the federal board of 
vocational education and in the state 
board of vocational education. 





LABOR FOR HEALTH BILL 





Mills Measure Introduced in 1917 
—Was Twice Killed in Committee. 





It is expected that Labor will head 
its demands before the New York leg- 
islature this year for enactment of the 
health insurance bill, introduced for the 
first time in 1917 by Senator Ogden 
Mills, now a major with the American 
expeditionary force. And when intro- 
duced again at the last session by Major 
Mills’ successor, Senator Courtlandt Ni- 
coll, it met the same fate as in 1917— 
it was killed in committee. 


This year, although it has been re- 
commended by the Governor in his 
annual message to the Legislature, 
the bill is expected te meet with tre- 
mendous opposition chiefly because it is 
regarded as an unknown quantity in 
American life. A similar measure was 
defeated by a popular vote when it was 
submitted to a referendum in Cali- 
fornia last fall. 





Cc. P. TIPPETT PRESIDENT. 

The annual meeting, election of of- 
ficers and dinner of the New York 
Claim Association was held Wednesday 
evening at the Park Avenue Hotel, 
New York. Seventy-five members rep 
resenting stock and mutual casualty 
companies and self insurers were pres- 
ent. C. P. Tippett, of the American 
Mutual, was elected president; C. A 
Timewell of the Standard and Amos 
A. Chapman, of the Interboro Mutual 
were re-elected treasurer and secretary 
respectively. The Association has had 
a very successful year. 





DECEMBER $4,000,000 MONTH. 
The Northwestern National Life of 
Minneapolis, reports an _ increase of 
more than twenty per cent. in new bus- 
iness written in 1918, over the previous 
year. More than $4,000,000 of new 

business was written in December. 





BERKSHIRE BUSINESS $11,131,656 
Company’s Activities in 1918 Result In 
an Increase of $799,131 
Over 1917. 

The Eastern Underwriter is advised 
by Robert H. Davenport, secretary of 
the Berkshire Life, of Pittsfield, Mass. 
that the volume of business written by 
that company during 1918, amounted 
to $11,131,656. This volume showed an 
increase of $799,131 over the company’s 

writings for 1917. 

Mr. Davenport said that the Berk- 
shire Life did not anticipate any change 
in its dividend schedule for the current 
year. 








TO DEVELOP DOMESTIC FIELD 

Thomas A. Buckner, vice-president, 
New York Life Insurance Company 
under date of January 11, advised the 
agency forces of that company that 
from January 1, 1919, the New York 
Life would take no more 
from Europe, Asia or Africa. The 
company will confine itself to the mags 
nificent opportunities that exist right 
here at home in the domestic territory 
continuing to receive the comparativ: 
ly small business that comes from Ar 
gentine, Chile, Brazil, Japan and ,Aus 
tralia. 


THE “OLD HICKORY” GANG 
W. H. Carter, general agent, Bank- 
ers Life Company at Nashville, Ten 
nessee, has named his organization the 





“Old Hickory Division.” The men « 
this agency will wear hickory nut 
badges, and carry old fashioned hic! 
ory canes with the bark on, being 
products of the old hickory trees 
which still grow at Hermitage, near 


Nashville, which was the home of An 
drew Jackson. 


PENSIONS FOR TEACHERS 

A commission composed of collece 
teachers, university presidents, actuar- 
ies and others, has drawn up the princl- 
ples of a pension system for teachers. 
These plans may be accepied as the basis 
for a true system of annuities. The com- 
mission held that an employer whether 
a government, corporation or individual 
should assume some part in sustaining 


business * 


the pension system. It was also held 
that the obligation rests first upon the 


individual who should protect himself 
and his family. This was considered 
one of the primary obligations to the 
present social order in which society, 


according to the opinion of a majority 
of the peop!e, has done all that it is 
wise to do, wien it provides machinery 
by which protection can be surely ob 
tained at a reasonable cost. The com- 
mission also expressed the belief that 
insurance and old age annuities should 
go together, and in coniunction with 
the Carnegie Foundation has arranged 
for the establishment of a corporation 
which will furnish at net cost to the 
teachers of the United States, Canada 
and Newfoundland, policies of insurance 
and old age annuities, all overhead ex- 
peress being paid from the income of a 
cenit of $1,000,000 provided through 
the ald of the Carnegie Foundation. 


CILLS IN MASSACHUSETTS. 

The Massachusetts Department has 
submitted to the legislature a number 
of bills affecting life insurance. They 
include measures regarding policies is. 
rued in violation of law; extension of 
authority of mutual companies; ex 
tension of the law regarding certifi 
cat's of the Commissioner as evidence 
to fraternal beneficiary societies; 
simi ication of the schedules of real 
estat» mortgages; affecting invest 
ments of certain fraternals and sur 
render equities in fraternals. 


MORRIS PLAN RESULTS 


The Morris Plan Insurance Society, 
in operation for a year and a month, 
has issued nearly 29,000 industrial in- 


surance amounting to about 


$3,250,000 


policies, 


OFFICERS ERIE ASSOCIATION 

J. Cc. C. Patterson, Mutual Life, and 
John F trown, Penn Mutual Life, 
were elected respectively, secretary 
and treasurer of the Erie Life Under- 
writers’ Association. 


CAPITAL INCREASED 
The Southern Surety, of Des Moines, 
ineroused its capital from $800,- 
uO to $1,009,000. 
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in which to insure. 
every one of our representatives. 
that record is in their work. 











SECOND TO NONE IN SERVICE 





_ Long established and thoroughly modern, providing perfect protec- 
tion for a net cost which is notably low, and rendering service which is 
unexcelled, the Massachusetts Mutual stands out as an ideal company 
Sixty-seven years of square dealing are back of 
They will tell you how great an asset 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 





54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 











The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutua! Life Insurance Co. 
Boston, Mass. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 








Addressing its agents on 


Business’ the doctrine of cheerful- 
of Keeping ness the Manhattan Life, 
Men Happy speaks of its effective- 


ness, its wholesome in- 
fluence upon the prospect and its influ- 
ences on his decision 

The doctrine of the happy smile is 
half the battle in life insurance sales- 
manship. Cheerfulness attracts friends 
and disconcerts enemies as well as 
neutrals. An engaging personality has 
had more to do with the closing of 
difficult cases than many hundred 
words of explanation and estimates of 
future dividends. 

Agents make a mistake if they be- 
lieve that selling life insurance is a 
solemn business which is akin to that 
of undertaking. It is all right to talk 
seriously and not flippantly to the 
prospect of his obligations to his family 
or his business interests, as the caso 
may be. That does not mean neces- 
sarily that the agent should have a long 
face and bore his prospect to death 
before he can insure him. 

Cheerfulness has a wholesome effect 
on the prospect and encourages him 
to continue the interview and make up 
his mind all the more readily to do 
what the agent suggests that he should. 
Life insurance is becoming every year 
more of a business to keep a man happy 
and contented as he goes along 
through life—particularly if he is ade- 
quately insured. 

* 6 6 


N. J. Murray, assistant 


Cash Value at large in the Lowell 
of district of the John 

Time Hancock Mutual, de 
clares that the largest 

percentage of “finals” can be traced 


to the utter disregard of time, or lack 
cf appreciation of its value as a factor 
toward success. Mr. Murray says: 

This is a somewhat sweeping state- 
ment and no less sharp, for it carries 
with it the charge of gross inconsis- 
tency on the part of those who came, 
saw, but failed to conquer. 

Time is the root, stem and branch 
of the life insurance tree. The hand 
of time regulates its every phase, and 
it is therefore natural for the solicitor 
in the field to emphasize on all occa- 
sions the importance of its observance 
to his prospective buyers. 

And manfully he performs his mis- 
sion; the money value of time takes 
precedence over all his other argu- 
ments, and is usually punctuated with 
such warnings as “There is no time 
like the present”; “delays are danger- 
ous” by reason of failing health or ac- 


cident, and “costly” by reason of ad- 
vanced years. 

He has incidents galore at his 
tongue’s end to substantiate his ad- 


monitions and prove the truth of his 


advocacy. When, however, we analyze 
this apostle of time-saving, we find 


that in its application to himself and 
his work he is, in too many instances, 
the worst offender of all. This “do it 
now” advocate is in reality a “tomor- 
Tow” man at heart, ever preaching a 
policy which in practice he wholly 
iynores. His gears are out of mesh, 
which accounts for the numerous 
wrecks that deck the pathway toward 
the goal of success. 

Had they placed on the hours and 
days the proper valuation they urge 
others to bestow, the poignant pangs 
of that sad thought—‘“It might have 


been” would -not have fallen to their 
lot. 
Since “time and tide wait for no 


man” the productive period is naturally 
limited, and no 
truth, 


fieldman can ignore 


this that enthusiasm grows 


colder and energy walks on crutches 
2s one grows older. Therefore, time is 
money, and, as a matter of fact, it is 
more; for with time at our disposal, we 
may acquire money and other material 
benefits; but all the world’s wealth 
cannot buy one second of time. That 
is why the millionaire and pauper sit 
dewn to the same “mortality table.” 

Despite these well known facts, the 
average man in our line of effort does 
not hesitate to trifle away a few hours 
a day, which grow into a day or so a 
week and into a month or tWo a year. 

The agencies are not a few, where 
the following notice might appropri- 
ately be hung on the walls: 

“Lost, stolen or strayed, many ‘gold- 
en’ hours. Since recovery is impossi- 
bie no reward is offered.” 

If, as we are told, we will be held to 
a strict accountability for the proper 
use of our time on earth, it is not much 
of a tax upon the imagination to per- 


ceive that a great many insurance 
agents will not be given a chance to 
while away much time around that 
zvealm, so cautiously guarded by St. 
Peter. Their more appropriate habitat 
will be somewhat of a dry and arid 


time-slackers will 
busy “keeping the 


region, wherein all 
te for ever more 
home fires burning. 
In his reference to this subject, one 
great writer says: 
“Still on it creeps, 
Each little moment at another’s heels, 
Till hours, days, years and ages are 
made up 
Of such small parts as these; and 
men look back 
Worn and_ bewildered, 
how it is.” 
Moral: Don’t 
* 


wondering 


be a time-killer! 


* - 
Canvassing days must 
Getting Most have the man’s whole- 
Out of souled ambition to 
Canvassing make the most of 
them says Charles G. 
MeAron, superintendent of The Pruden- 


tial at Hartford, Conn. He continues: 
“The hours of the day will not wait 


for the eanvasser, nor will the min- 
utes. Many a good case is closed in 
ten minutes. Personally, I believe in 


quick action, so long as a man thor- 














Metropolitan Life Insurance Company 
Home Office Building 





THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force. ...$3,936,181,898 


It is greater than any other company 
in America in the number of its 
policies +<é0eeneeas see 

It stood first in the world in amount 
of insurance placed in 1917 
kaa teenie keen eke $791,060,002 

It stood first in the world in gain 
in insurance in force in 1917 
RE Oe Te re $453,749,902 

It stood first in the world in gain in 
income in 1917....... $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 
agents, sold $65,000,000 worth of War Savings 
Stamps between February first and Septem- 
ber first, 1918, and expects to sell a total 
of at least $100,000,000 during the year. 


eeeee 


JOHN R. HEGEMAN, President 








oughly understands what he is doing. 
We may have talked all about insur- 
ance to a person before, and when we 
see him on this day, we do not need to 
go over all the ground again. Close 
the case. 

“If a man will work systematically, 
diligently, never getting tired, never 
wanting to quit, never thinking of any 
thing else but the one objective, name- 
ly, that of securing a certain amount 
of business in the day’s work, he will 
get more than that amount as a rule. 
A man must set a task for himself if 
nobody else does it for him. He will 
come nearer performing it than the 
man who has no task. But in order to 
secure business, he will have to see a 
number of people. Either he will in- 
sure them or, if not, he will get pros- 
pects from them—the names of their 
friends, acquaintances, relatives, ete. 

“A man should make it a point on 
canvassing days to see at least ten 
families and at least five heads of 
families. His day’s work is not done 
until he has accomplished that task, 
and he must hold himself to it. 

“Systematize ‘your canvassing days, 








and size are impressive. 


vice to policyholders. 
out of first-time customers. 





What An Agent Wants 


A Company whose name, everywhere a household word, 
is his best introduction. Prestige is a door-opener, and age 


Policies that are unexcelled. 
and safety that need no demonstration. 
the thing that makes solid patrons 


The Oldest Company in America! Come with it and you 
will stay with it and it will stay with you. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 


Big Dividends. Strength 
Unsurpassed ser- 

















conserve every minute and every hour 
of the day, so that they can be used 
to the very best advantage. 

“Have your heart and mind full of 
enthusiasm by reason of study; obey 
the rules regarding your business: 
write business that is above reproach 
and what a wonderful success you will 
make, the kind that it is my wish for 
every one of you to be.” 

+ * : 
As the rustic said when 
That 


he saw the giraffe— 
Bugbear, “There hain’t no such 
Competition! animal.” At least the 
successful agent does 
not fear it. Honest, now, how often 
do you have competition except of 


your own making? You discover that 
a rival agent is convassing a certain 
business man and you jump into the 
case yourself. Then you have com- 
petition. Whether you win or not, you 
would have saved time and temper by 
tackling a new man. Assuming that 
each prospect ultimately insures, you 
have a sure thing in the case of your 
new man, but only one chance out of 
two in the competitive case. In your 
own business you avoid competition by 
closing your cases promptly. It is 
well to do that in any case, lest tne 
points made in the first interview be 
forgotten. As a bar to competition it 
is final.—Points.” 


$412,000 SIX MONTHS 








D. K. Paige, Special Agent Mutual Life, 
Akron, Ohio, Will Beat Self- 
Imposed Quota. 





D. K. Paige, special agent of the 
Mutual Life at Akron, entered upon his 
20th year in life insurance (all of 
which has been spent with the Mu- 
tual Life) July 1, 1918. At that time 
Mr. Paige made up his mind to write 
a half-million from July 1, 1918 to July 
1, 1919. On January 1st he had written 
(all of which has since been paid for) 
$412,000 so it looks as though he 
would “Write his self-imposed quota 
and then some.” 

Mr. Paige was _ presidential elector 
from his district at the last election 
and says that he will always be proud 
of the fact that he had a chance to 
vote for President Wilson and says 
that he would not be surprised if Mr. 
Wilson returns from Europe 4s first 
President of The United States of the 
World. 
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Over $90,000,000 of 
Business in Force 


GAIN MORE THAN _ $5,000,000 





Illinois Life Had Net Admitted Assets 
of More Than $15,000,000 
December 31, 1918 





Ray W. Stevens, vice-president, L.1- 
inois Lite Of Cnicagu, aluvulices Luna 
tue Outstanding insurance in iorce vi 
that company on December 31, 19138, 
amounteu to More than  $9v,000,Uuu. 
ihis is an increase Of more than $b,- 
000,000. 

Yhe company’s net admitted asscts 
on that date amounted to more than 
$15,000,000, which is an increase 0: 
more than $1,000,000. 

The income for the Illinois Life for 
the year 1918 was more than $3,600,- 
000. During 1918, the Illinois Life paid 
to its living policyholders on matured, 
policies and other cash benefits, more 
than $800,000. 

The company incurred death losses 
on the lives of its policyholders, 
amounting to over $1,000,000. Since 
organized, the company has paid to its 
policyholders and their beneficiaries 
more than $16,750,000. 


December Establishes Record. 

In the month of December, 1918, the 
Illinois Life had examined  applica- 
tions, numbering 839, for a_ total 
amount of business of ‘$2,945,000, as 
compared with 662 applications for $2,- 
021,500, in December, 1917. Vice-Pres- 
ident Stevens says that the very best 
previous December in the whole his- 
tory of the company was in December, 
1916, when the total business examined 
was $2,531,500. 


Green Signal Club 

The annual meeting of the Green 
Signal Club of the Illinois Life, which 
i: composed of the company’s agents 
ir Illinois, was held in the Hotel La- 
Salle, Chicago, January 4th. Those 
who spoke at the meeting were Vice- 
President R. W. Stevens; Secretary O. 
J. Arnold; assistant manager of ag- 
encies, Karl B. Korrady, from the home 
office; C. A. Worack, Waukegan, TII- 
inois; W. P. Merrick, Springfield, II- 
inois; C. N. Brown, manager of the 
eastern Illinois agency; Frank L. Med. 
ley of Flora, Illinois; FE. J. Hutchin- 
son, Champagne, Illinois; Julius Ab- 
ramson, Chicago and Otto H. Augus- 
tine, Peoria, Illinois. 


Officers Elected. 
The officers elected for the Green 
Signal Club for 1919 are president 
John M. Kelly of the Lumber Exchange 
Chicago; first vice-president, George H. 
Kopperl, Jacksonville, Illinois; second 
vice-president, W. B. Merrick, Spring- 
field Illinois; third vice-president, E. 
K. Higbee, Galesburg, Illinois, and 
secretary Karl B. Korrady, assistant 
superintendent of agencies. 


NEW ACTUARY CHOSEN 





William Leslie Succeeds Harwood E. 
Ryan with New York Insurance 
Department. 





William Leslie, secretary-actuary for 
the California State Compensation Fund 
18 to take Harwood E. Ryan’s place 
as compensation actuary of the New 
York Department. Mr. Ryan resigned 
to £0 with the Equitable Life in its ac- 
cident department. Mr. Leslie is a 
University of California graduate who 
began his insurance career in the actu- 
arial department of the Reliance Life 
later becoming actuary for the com. 
pany. He resigned this position in 


1914 to become act 
fornia Fund, ctuary of the Cali- 


New Rates of United 
Life and Accident 


DISABILITY COVER 
Company Increased Business Last Year 
and Suffered Normal Losses 
By Influenza 


INCLUDED 





Beginning January 1, the United 
Life & Accident, of Concord, N. H., 
will issue its Triple Indemnity policy 
with weekly accident insurance On a 
classified basis. Ordinary life, 10, 15 
and 20 payment life and 10, 15 and 20 
year endowment contracts will be is- 
sued on this plan. 

Monthly income policies on the or- 
dinary life, twenty payment life and 
twenty year endowment life plans will 
be issued with health and accident 
disability endorsement. 

Any of these policies will be issued 
with or without the disability endorse- 
ment but will not be issued without 
the triple indemnity. 

The double indemnity feature is in- 
cluded in the life expectancy policy, 
which is a business man’s _ policy. 
This form will not be written in 
amounts less than $5,000 and only with 
annual premium. 

The company’s general insurance ac 
count has not been closed for 1918 but 
the net increase in insurance in force 
is over $1,000,000. The mortality dur- 
ing October and November was, of 
course, very high on account of the 
epidemic, but during tne month of Do 
cember returned to a normal ratio. 
During the last two weeks of the year 
the company did not receive notice of 
a death claim. “As far as we can 
see,” says an officer of the company, 
“we have not been hit by the influ- 
enza as hard as we expected.” 


New Rates Announced. 

The company has issued a new rate 
book. Following are the premiums at 
age 35: is 5 

Triple {ndemnity, Ordinary Life, 
Class 1, with accident disability  en- 
dorsement, $25.61; without accident 
disability endorsement, $22.61. Twenty 
payment life, with A. D. E., $33.42; 
without A. D. E., $30.42. Twenty year 
endowment, with A. D. E., $47.02, with. 
cut A. D E., $44.02. 

The rate for the triple indemnity, 
ordinary life, monthly income _ policy 
(£10 a month for 20 years) with health 
and accident disability, age 35, is $43.- 
81; twenty payment life, $58.78; twen- 
tv year endowment, $81.70. Without 
health and accident disability endorse- 
ment: ordinary life, $40.31; 20  pay- 
ment life $55.28; 20 year endowment, 
$78.20. 

Double Indemnity, Life Expectancy 
Term Policy, age 35, $82.70. 





OCCIDENTAL LIFE BUSINESS 





Los Angeles Company Has Production 
of $5,500,000 During 1918—Ad- 
mitted Assets $2,100,000. 





Robert J. Giles, secretary and gen- 
eral manager, Occidental Life Insur- 
ance Company of Los Angeles, gives 
The Eastern Underwriter the following 
information in connection with that 
company’s activities during 1918: 

“New business paid for, exclusive of 
return premiums and revivals in 1918 
approximated $5,500,000. The business 
of 1917 amounted to $5,383,360. 

“Insurance in force December 31, 
1918 approximated $20,700,000. Busi- 
ness in force December 31, 1917 to- 
talled $18,565,495. 

“The life premium income on De- 
cember 31, 1918 approximated $658,- 
000. Income for 1917 was $554,681. 

“The company’s admitted assets De- 
cember 31, 1918, approximated $2,100,- 














Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1917: 
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ARTHUR E. CHILDS, President 


LIFE, ACCIDENT, and 





The Columbian National Life Insurance Company 


covering Permanent and ‘otal Disability and Weekly 
Indemnity for Loss of Time— 
A Combination That Means Money for the Agent 


Agents seeking Attractive Contracts in good territory are invited to 
correspond with the Agency Department of the Company. 


BOSTON, MASSACHUSETTS 
HEALTH INSURANCE 























has lived up to all the traditions of the highest purposes of life in- 


That it stands for the highest ideals in underwriting and that its 
slogan is, and always has been, CLEAN MEN AND CLEAN 


That the NorTHERN ASSURANCE Company of Detroit, Michigan, 


If you are interested in knowing something of our Home Office 
system which makes this possible, we will be glad to hear from yuu 


Address, CLARENCE L. Ayres, President, 


Mr. Field Man: 
Do you know: 
surance ; 
METHODS in its field work; 
That it is writing more insurance per capita per agent than any 
other American life company? 


DETROIT, MICHIGAN. 

















0v0. For December 31, 1917, admitted 
assets totalied $1,817,013. 

“Yne cumpany’s Mortality (based on 
death claims minus reserve) actual lu 
expected tor 1918 was 117./5 per cent, 
(estimated). For 1917, this item was 
46.57 per cent. 

“49.18 per cent. of death claims are 
due to influenza and influenza pneu- 
monia, since epidemic started August 
28, 1918. 

“11.93 per cent. of death claims oc 
curred in military service from ali 
causes, giving total from these two 
causes of 61.11 per cent.; deduct 6.15 
per cent. of death claims which were 
due to influenza or influenza  pneu- 
monia in military service. 54.96 per 
cent. is the net figure due to influenza 
and influenza pneumonia among ci- 
vilians, and all deaths in military ser- 
vice. 

“45.04 per cent. of our death claims 
were therefore due to causes outside 
of influenza and war service; 45.04 x 
117.75 per cent. equals 53.03 per cent. 
or approximately the company’s mor- 
tality rate (actual to expected) due 
to normal causes. 

“The total amount of death claims 
including reserves from all causes dur- 
ing 1918 amounted to $219,363.60. 

“Regarding our 1919 dividend sched- 
ules, we wish to say that they are be- 
ing revised, and data relative to them 
is not yet available.” 





FENSTER BROS, $1,250,000. 

Fenster Brothers, general agents, 
life department of the Travelers In- 
surance Company, at Albany, New 
York, advised The Eastern Underwriter 
that during the year 1918, their agency 
wrote more than $1,250,000 of insur- 
ance in the city of Albany. They ad- 
vised that this is about $50,000 more 
than was written by the agency in 1917. 


VARIED LIST OF GROUPS 

The Prudential Insurance Company 
recently issued a memorandum cover- 
ing a list of 21 groups of insurance 
which had been effected by them, 
which is one of the most diversified 
coming to the attention of The Bastern 
Wnderwriter. The list follows: 

Louis A. Cerf, New York City, lite 
insurance; Kings County Trust Co., 
Brooklyn, N. Y., banking; The Burton- 
Townsend Co., Zanesville, Ohio, build- 
ers’ supplies; Standard Paper Co., Mil- 
waukee, Wis., jobbers of paper; Bridge- 
man-Russell Co., Duluth, Minn., dairy 
products; Axton-Fisher Tobacco Co., 
Louisville, Ky., manufacturers tobacco; 
¥lmer Candy Co., New Orleans, La., 
manufacturers candy; Grainger & Co., 
Louisville, Ky., iron works; Waldheim 
& Co., Inc., Milwaukee, Wis., retail fur- 
niture; New Process Specialty Co., 
Milwaukee, Wis., tools, jigs, dies and 
gauges; Bay State Milling Co., Winona, 
Minn., manufacturers flour and cereals; 
Louisville Provision Co., Louisville, 
Ky., pork and beef packers; Gray-von 
Allmen Sanitary Milk Co., Louisville, 
Ky., dairy products; Centredale Worst- 
ed Mills, Centredale, R. I., worsted 
yarns; Wm. Bal Co., Newark, N. J., 
trunks and bags; The Maytag Co., 
Newton, Iowa, manufacturers machin- 
ery and engines; Western States En- 
velope Co., Milwaukee, Wis., makers of 
envelopes; American Pile Fabric Co., 
Philadelphia, Pa., plushes, velvets and 
velours; The Manhattan Rubber Manvw- 
facturing Co., Passaic, N. J., manufac- 
turers rubber; Herman Andrae Elec- 
trical Co., Milwaukee, Wis., electrical 
supplies; G. G. Cornwell & Son, Wasn- 
ington, D. C., wholesale and retail 
grocers. 





The Lafayette Fire, of New Orleans, 
paid a stockholders’ dividend of 16 per 
cent. in 1918. 
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Bankruptcy and Exemption 
Laws as Affecting Disposition 
of Life Insurance Policy Proceeds 
By GEORGE B. YOUNG 
Counsel, National Life Insurance Company, Montpelier, Vt. 
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insurance policy proceeds have been collated by George B. Young, counsel 


an oe and exemption laws as affecting the disposition of life 


for the National Life, of Vermont. The Eastern Underwriter has already 
published part of an address by Mr. Young on this subject before the Associa- 


mm, 


tion of Life Insurance Counsel in New York. The statutes of the several states 
provide for the following exemptions of life insurance proceeds according to 


Mr. Young’s findings, as follows: 


Alabama 
Insurance for wife and children from all 
liabilities of insured if annual premium does 
not exceed $750. It premium exceeds $750, in- 
surance to extent which an annual premium 
of $750 would purchase as an ordinary life 
policy in a standard life company. 
Code 1907, Vol. Il, Section 4502, 
Under this statute it is held that the ex- 
emption is not affected by the reservation of 
the right to change beneticiaries. 


Young vs. Thomason, 60 So. 272. 
Arizona 
All proceeds payable to wife or child not 


exceeding, $10,000. ; 
Revised Statutes 1913, Section 3302, 
California 
All proceeds, if annual premiums do not ex- 
ceed $500. If they exceed that sum, a like 
exemption shall exist which shall bear the 
same proportion to the proceeds accruing or 
growing out ol such insurance that $500 bears 


to whole annual premium paid. 
Code Civil Procedure, Section 690. 
Connecticut 


All for benefit of married woman and her 
or husband's children, if annual premium does 
not’ exceed $300. Excess of premiums with in- 
terest inures to benefit of creditors of person 
paying premiums, : 

General Statutes 1902, Section 4548. 
District of Columbia 
All insurance for benefit of wife, children, 
or dependent relative, or designated creditor. 
Insurance Laws .1907, Sections 1161 and 
1162. 
Georgia 

All exempt to designated beneficiary. 

Parks’ Annotated Code 1914, Vol. II, Sec- 
tion 2498, 
Idaho 

All proceeds to amount represented by an- 

nual premium not exceeding $250. _ , 
Revised Code 1908, Vol. II, Section 4480. 


Illinois ; ? 
Proceeds payable to wife, but, if | premium 
paid with intent to defraud creditors, an 


amount equal to premium so paid with inter- 
est thereon shall inure to benefit of said credi- 
tors, subject, however, to the statute of limi- 
tations ws 
Ill. Statutes Annotated 1913, Vol. IV, Sec- 
tion 6480. 
Indiana 
All proceeds from liabilities of insured and 
of beneficiary. 
Burns’ Annotated Statutes, 
Iowa 
Proceeds of insurance exempt for benefit of 
spouse and children of assured, proceeds of en- 
dowment payable to assured exempt from his 
debts. The avails of all policies of life and 
accident insurance to an amount not exceed- 
ing $5,000, payable to surviving widow, exempt 
from her debts contracted prior to death of 
assured. 
Ia. Ins. Laws, 1915, Section 1805, p. 145; 
Section 3313, p. 213. 
Kansas 
Proceeds and reserves payable to beneficiary 
having an insurable interest exempt from debts 
of assured and of beneficiary. 
General Statutes 1915, Section 5237. 
Kentucky 


Entire proceeds payable to any married 
woman or to other beneficiary having an in- 
surable interest other than the insured is ex- 
empt from claims of creditors and representa- 
tives of insured, but premiums paid with in- 
tent to defraud creditors, with interest thereon, 
inure to benefit of creditors but subject to the 
statute of limitations. 

Ky. Statutes 1915. Sections 645 and 655. 
* Louisiana 

All proceeds of life, health. and accident in- 

surance except debts secured by policy. 
Marr’s Annotated Revised Statutes 1915, 
Section 1337. 


Section 4761. 


Maine 

Proceeds of life and accident policies the an- 
nual cash premium on each of which does not 
exceed $150, but creditors have a lien on poli- 
cies for such premiums in excess of $150 paid 
within two years, 

Revised Statutes of Maine 1916, Section 
143, p. 886. 
Maryland 

Entire proceeds for benefit of wife, children, 
dependent relative, or designated creditor. 

Ins. Laws 1916, p. 55, Section 158; p. 
152, Sections 8 and 9, 
Massachusetts 

Entire proceeds to any person other than 
insured having an insurable interest therein— 
lawful beneficiary thereof—except the insured 
or his legal representatives; but, subject to 
the statute of limitations, the amount of any 
premiums paid in fraud of creditors, with in- 
terest thereon, inutes to the benefit of such 
creditors from such proceeds, if notice thereof 
be given company before payment, 

Ins. Law of 1915, p. 101, Section 73. 
Michigan * 

Entire proceeds for benefit of wife, children 
or married women named beneficiaries, but ex- 
emption does not apply where annual premium 
exceeds $300. 

Ins. Law of 1917, p. 88, Sections 24 and 25, 
Minnesota 

Entire proceeds payable for the benefit of 
the wife of the insured or to other beneficiary, 
even though the right to change beneficiary is 
reserved in the contract, but premiums paid 
for such insurance in fraud of creditors, with 
interest thereon, inure to the benefit of such 
creditors from the insurance proceeds, if com- 
notified thereof in writing 


pany specifically 
before payment. 
General Statutes 1913, Sections 3465 and 


3466. 
Mississippi 
All proceeds not exceeding $10,000 payable 
to beneficiary named, Proceeds not exceeding 
¢3,000 payable to personal representatives inure 
to heirs or legatees, free from liabilities, ex- 
cept premiums paid on the policy by one other 
than insured, debts due for expenses of last 
illness, and for burial, but insunance for the 
benefit of heirs or legatees collected by them 
shall be deducted from such $3,000 and the ex- 
cess of the latter only exempt. 
Code 1906, Sections 2140 and 2141. 
Missouri 
Proceeds of insurance obtained by married 
woman on life of her husband for her benefit, 
and proceeds of insurance procured by unmar- 
ried woman on life of her father or brother 
for her benefit is exempt from creditors of in- 
sured if premium paid by beneficiary. Entire 
proceeds of policy for benefit of married wom- 
an, procured by husband, exempt from claims 
of creditors or representatives of husband 
when the premiums paid in any one year from 
husband’s property shall not exceed $500. Such 
exemptions shall not apply to so much of said 
nremiums so paid as shall be in excess of $500 
but such excess shall inure to the benefit of 
his creditors. 
Ins. Laws 1918, pp. 31 and 32, 
6941-6944, 


Sections 


Montana 
Entire proceeds i* annual premium does not 
exceed $500 
Revised Code 1907, Vol. IT, p. 173, Section 
6824, 
Nebraska 
When the person entitled thereto is not the 
executor or administrator of the insured or of 
the beneficiary and annwval premiums do not 
exceed ¢500, entire proceeds. All money accru- 
ine from premiums in excess of $500 inures to 
benefit of creditors of nerson paying same, 
whether insured or beneficiary 
Ins. Laws 1913. p. 41. Sections 3274. 
Nevada 
All benefits under contract issued hv any 
corporation doing business under the Nevada 





1850 
Good men, whether experienced in 


Office, 277 Broadway. New York City. 


THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 


fe insurance or not, may make direct contracts with this 
Company. for a limited territory if desired, and secure for themselves, in addition to first year’s com- 
migsing, a renewal interest inguring an income for the future. 


JOHN P. MUNN, M. D., President 


1914 


Address the Company at its Home 


Insurance Act exempt from debts and liabili- 


ties of contract-holder and designated bene- 
hiclary. 
Revised Laws Nev. 1912, Vol, I, Section 
1318, 


New Hampshire 
Entire proceeds exempt from claims of credi- 
tors and representatives of insured if bene- 
ficiary other than himself, 
Ins, Laws 1914, Sections 1 and 2, 
New Jersey 
Entire proceeds exempt to beneficiary other 
than person effecting insurance, but, subject 
to statute of limitations, the amount of pre- 
miums paid in fraud of creditors, with interest, 
inures to their benefit from proceeds of the 
policy, if written notice of claim for premiums 
paid in fraud of creditors is given company 
before payment. 
Ins. Laws 1916, p. 27, Sections 38 and 39. 
New Mexico 
All proceeds exempt from debts of insured 
except by special contract in writing. 
N. M. Statutes 1915, Section 2316. 
New York 
Proceeds of insurance for benefit of wife, 
purchased with annual premium of not to ex. 
ceed $500 of husband’s property, exempt to 
wife. Proceeds purchased with excess of $500 
is primarily liaSle for husband’s debts. 
Domestic Relations Law, Section 52, 
North Carolina 
Entire proceeds exempt to beneficiary other 
than insured or person effecting same. 
Ins. Laws 1915, Sections 4771 and 4772. 
North Dakota 


The avails of life insurance on the death of 
the insured are exempt from decedent’s debts 
The surrender value of any policy of life in- 
surance which on death of insured would be 
payable to the wife. children, or any dependent 
relative, is exempt from the claims of credi- 
tors, and no such policy and no property right 
therein shall under any circumstances be sub- 
ject to seizure under any process of any court 

Compiled Laws of 1913, Section 8710. — 
Ins. Laws 1915, p. 173, Section 248. 
Ohio 


Entire proceeds for benefit of wife, children, 
dependent relative, or creditor of insured, held 
subject to a change of beneficiary if desired, 
is exempt to such beneficiaries from creditors 
of insured, but premiums paid in fraud of 
creditors, with interest thereon, inure to bene- 
fit of creditors from proceeds of policy. 

General Code, Sections 9394 and 9395, ae 
amended in 1913. 
; Oklahoma 

Entire proceeds for benefit of person other 
than one effecting insurance; but, subject to 
statute of limitations, the amount of premiums 
paid in fraud of creditors, with interest, shall 
inure to benefit of creditors, from proceeds of 
policy, if written notice of claim therefor is 
given company before payment. 

Ins. Laws 1916, Sections 3465 and 3466, 
Oregon 

Entire proceeds payable to person other than 
the one effecting insurance or his executors or 
administrators. Under policy so payable cash 
surrender value available to insured is exempt, 
hut subject to statute of limitations premiums 
paid in fraud of creditors, with interest there- 
on, inure to their benefit from proceeds of 
policy if notice in writing of such claim be 
given company before payment of policy. 

Ins. Law 1917, p. 67, Section 24. 


(Continued on page 11) 





ERs SO 


GREATEST 
ILLINOIS 
COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 











RIGHT AGENTS 
GOOD TERRITORY 


still available for 
development by the 
anaes +.» Men who can place policies as 
well as write applications, and who know 
how to be successfully active, Always 
an opening for real workers. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 


7 W. Madison Street CHICAGO, ILL, 


























REASON Our 


UR POLICY: CONTRACTS contain 
all provisions 
underwriting and are guaranteed by a de- 
posit of the full legal reserve with the 


State. Our promises are all in our con- 
tract. Good centracts for up-and-doing 
agents. 


THOMAS J. OWENS, Pres. 


DR. ALBERT SEATON 
Vice-Pres. & Med. Dir. 


Policies Sell 


consistent with safe 


CLAUD T. TUCK 
Secretary 








NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-EIGHT YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 





FINANCE (CLARENCE H. KEBSEY, Pres. Tithe Guarantee and Trust Co 
COMMITTEE | WILLIAM H. PORTER, Banker EDWARD TOWNSEND, Pres, Importers and Traders Nat. Bank 











Edward D. Field, Superintendent of Agencies 
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Prudential Mail 
$200,000 a Year 


TWENTY TONS SUPPLIES A WEEK 





Printing Department Produces More 
Than 150,000,000 Pieces of Printed 
Matter Each Year 





Some idea of the tremendous pro- 
portions of important home office de- 
partments of a big life insurance com- 
jany can be had in the perusal of the 
follewing from The Prudential Weekly 
Record, of The Prudential Insurance 


Company, giving facts about the mail, 


supply and printing departments of that 
company: 
The Mail Department. 


nitude of this branch of the business. 
The output is equally great, twenty tons 
of matter being shipped each week to 
the twelve hundred branches of The 
Prudential in the United States and 
Canada. 

The Printing Department. 

Nearly two hundred persons are regu- 
larly employed in this department. The 
composing-room force numbers forty- 
five persons and the pressroom is oper- 
ated by sixty-three persons and the bind- 
ery by seventy-nine. 

The machines and printing presses in- 
clude everything, large and small, ne- 
cessary to turn out in first-class form 
and with the utmost dispatch al] the 
varied printing work needed to carry 
on Prudential business in both field and 
home office. 

Each year about one hundred and fif- 


an on father or brother exempt. Proceeds 
of policy payable to a person other than the 
one effecting the insurance exempt from claims 
of creditors and representatives of the per- 
son so effecting the insurance. 

General Laws 1917, Sections 3563 and 5578, 


Washington 
Entire proceeds exempt. 


Remington’s 1915 Code and Statutes, Sec- 
tion 569. 


West Virginia 
Entire proceeds for benefit of wife or chil- 
dren exempt if annual premium.does not ex- 
ceed $150, 


Ins. Laws 1913, p. 36, Section 5. 


Wisconsin 
All proceeds for benefit of married woman ex- 
empt, but, if annual premium on such policy 
exceeds $150 and is paid with intent to de- 
fraud creditors, an amount equal to premium 
so paid in excess of said sum with interest, 
inures to benefit of such creditors subject to 
the statute of limitations, 

Wis. Statutes 1917, Section 2347. 




















HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 


256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during .the year of 
$12,556,816. The Company 
paid the policyholders in 


c 9 . 
The outgoing mail of the Company in- ty million pieces of printed matter are ~ - arat a y B. 
volves an annual outlay for postage of produced. _ eames pa it 
$200,000. Some of the more important items c p r , 8 
Mail-handlers: regular clerks, 72, part are: ten million Prudentials, 800,000 insurance reserve fund was 


time aids, 40. 

Besides handling the outgoing and in- 
coming maij to and from all quarters of 
the globe, ior our business correspon- 
dence extends to every civilized coun- 
try, the mai! department does an im- 
mense work, passing papers between the 
scores of home office departments and 
divisions. These figures give an idea: 
14,000 pieces of home office mail daily, 
84,000 per week, 336,000 per month, or 
4,032,000 per year. 

The mail is received at 7:30 a. m., 
being delivered from the Newark post- 
office by Prudential mail-carriers. 

It is imperative that the mail to our 


field representatives reach them 6 a solvent citizen of state, whereof insured or push is the help we 

promptly, and the slightest delay is re- purchaser of annuity shall be beneficiary or oO ° 

ported to the Newark, N. J., post-office annuitant, not exceeding in income or return wits el _—e No under our direct general agency contract 
and for this reason the public therefrom $100 per month, is exempt from his other life insurance 


is benefited, as the general post-o'fice 
immediately investigates the cause, and 
oftentimes finds that the service can 
be improved at points frequently sug- 
gested by this Company. 

The mail is closed at 3:15 p. m. each 
day, to facilitate the dispatching by the 
Newark postal people to the fast trains. 

The Supply Department. 

Thirty-one persons, male and female, 
are engaged constantly in this depart- 
ment. 

Twenty tons of field 
handled every week. 

One thousand packages, ranging in 
weight from one to one hundred pounds, 
are handled weekly. 

The cost for freight and express ser- 
vice per month runs up _ to. about 
$2,350. 

The average total weight of supplies 


supplies are 


Weekly Records, several million folders 
and leaflets, two and a half million pre- 
mium-receipt books, four million can- 
vassing novelties and several forms by 
the millions. 





Bankruptcy and 
Exemption Laws 
(Continued from page 10) 


Pennsylvania 

Entire proceeds of insurance or annuities 
for benefit of wife, children, or other depend- 
ent relative is exempt from all claims of credi- 
tors of insured, notwithstanding the right to 
change the beneficiary named has been re- 
served by insured or is permitted by insurer, 
and proceeds of insurance or annuity issued 


creditors, . 
Ins. Laws 1917, p. 110, Sections 1 and 1. 
Rhode Island 
Entire proceeds exempt if for benefit of 
wife, minor children, or dependent relative. 
Ins, Laws 1914, p, 60, Section 8 
South Carolina 
All proceeds of insurance on life of husband 
for benefit of a married woman or her or her 
husband’s children is exempt from claims of 
his creditors if premium paid in any one year 
out of his funds shall not exceed $500. Pre- 
miums paid in excess of $500, with interest, 
shall inure to the benefit of creditors if same 
necessary for their payment. 
Code 1912, Section 2721, 
South Dakota 
Insurance proceeds to the extent of $5,000 
for benefit of husband or wife and children and 
proceeds of an endowment policy payable to 
the assured on attaining a certain age to the 
amount of $5.000 exempt from claims of credi- 
tors of insured. 
Ins. Laws 1917 p. 75, 
Tennessee 
Insurance effected on a husband is exempt 
from his debts and inures to benefit of widow 


Section 728. 


More 
Power 


To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 


company does as much 

to insure the success 

of its Field Force. Ask 

any Bankers Life man 
or write 


Bankers Life 
Company 


DES MOINES 





increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 


GEORGE W. MURRAY, 


Supt. of Agents. 


256 Broadway, New York, N. Y. 




















Build Your Own Business 


Our Policies provide for: 


Double Indemnity, 
Disability Benefits, 
Reducing Premiums 


See the new low Rates 


JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


NEW YORK 


66 BROADWAY 
Organized 1850 








handled per month reaches seve . and next of kin whether payable to them by . sar - 
eight 0M ; atta name or to his estate. OF PITTSFIELD, MASS. 
ae nr Ins. Laws 1907, p. 130. Incorporated 1851 
Few stationers carry as large an Utah 


amount of stock on their shelves as does 
this department. 

Everything else is on an equally large 
scale; envelopes purchased in million 
lots, fifty thousand being the weekly de- 
livery, wrapping-paper by the carload. 
These items give some idea of the mag- 


All. proceeds exempt if annual premiums do 
not exceed $500. 
Compiled Laws of 1907, Section 3245. 

Vermont 
Proceeds of insurance on life of husband 
effected by wife for her benefit exempt if an- 
nual premium does not exceed $300. If effected 
by husband for her benefit, entire proceeds 
probably exempt. Insurance effected by wom- 





W. D. WYMAN, President 

A purely mutual Company, issuing all desirable forms of life insurance. 

ATTRACTIVE LITERATURE 

Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 

W. S. WELD, Superintendent of Agencies 


THE BERKSHIRE LIFE INSURANCE CO. 








Established 
186 








THE REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 
}) of the Company and the Institution he represents. The stronger the rear guard, the greater the 
agent’s morale and chance of success. 


Four big success factors in the work of the Union Central Agency Force are: 


The GOOD WILL created by farm loan investments, The SECURITY of the non-fluctuating, panic and war 
developing the Country’s agricultural resources, and proof investments, limited to first mortgages on carefully 
thereby contributing largely to the world’s food supply. selected cultivated farms, and U. S. Liberty Bonds. 

The UNIQUE SERVICE extended freely to the insured The SAVING enjoyed by policyholders in premium de- 
and their beneficiaries, meriting the appellation—the posits, the result of the Company's superior earnings, 
Great Policyholders’ Company. favorable mortality, and economy of management. 


THE UNION CENTRAL LIFE INSURANCE COMPANY 


Jesse R. Clark, President. of Cincinnati, O. Allan Waters, Second Vice-President 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by :The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; W. L. Had- 
ley, Secretary; R. W. Swayne, Assistant 
Secretary; W. E. Schram, associate edi- 


tor. The address of the officers is the 
office of this newspaper. Telephone 2407 
John. 


Subscription Price $3.00 a year. Single 
copies, 25 cents. 

Entered as second-class matter April 
5, 1907, at the Post Office of New York, 
N. Y., under the act of Congress of 
March 3, 1879. 








A NEW ERA FOR THE EQUITABLE 

“It gives me great pleasure to an- 
nounce that we are now able to pre- 
sent you with copies of the Accident 
and Health policies which the Society 
is prepared to issue; and to state in 
addition that all of the many records 
and details for the selection and care- 
taking of the business have been com- 
pleted.” 

Thus wrote Vice-President John B. 
Lunger of the Equitable Life Assur- 
ance Society, in a letter to the agents 
of the Society, announcing the step 
taken actually placing that company 
in the field of accident and health in- 
surance underwriting, last Saturday. 

To the Equitable’s agency managers, 
Vice-President Lunger despatched a 
personal letter setting forth the mo- 
tive of the Equitable—“This new de- 
parture is made solely in a spirit of 
helpfulness—of extending the Society’s 
service to its policyholders, to the pub- 
lic, and to its agents. ; 

“This new business is important, but 
you should be careful from the outset 
not to stress its urgency so strong- 
ly to your agents as to divert them 
from the writing of life insurance. 
The agents’ first duty is the writing of 
life insurance,—the Accident and 
Health Business being used, so far as 
possible, to aid, but never to hamper 
them in performing that primary 
duty.” 

In his letter to agents, Vice-Presi- 
dent Lunger further stated: “The 
volume of premiums to be written by 
the Society is subordinate to the twuo 
essentials of broader’ service’ to 
policyholders and broader service to 
agents,—with consequent greater earn- 
ing power and stability of employ- 
ment.” 

In this act we see at a time of great 
happenings, of city, state, national and 
international importance, one of Amer- 
ica’s greatest life insurance institutions 
whose service is known world-wide, 
with completed plans, step out from its 
field of developed activity, into a new 
line of underwriting, closely and 
logically allied with its present busi- 
ness, into a new era. 

The Equitable by combining various 


kinds of personal insurance in one 
transaction, affects economies which 
will accrue to the benefit of the policy- 
holder. At the same time its action 
enhances the value of its agents’ and 
managers’ connections. 

The decision of the officers of the 
Equitable to limit the use of this new 
line to its own agents is in keeping 
with the initial announcement of its 
purpose to enter this field, printed in 
The Eastern Underwriter some months 
ago. In this connection, Vice-Presi- 
dent Lunger reiterates in his letter to 
agents. 

“Applications will 
only when written by agents under 
regular contract with the Equitable. 
The business of brokers and agents of 
other life insurance companies, will 
not be considered. We wish to secure 
in the accident and health department 
the same careful selection of risks 
that obtains in the life department. 
We hope as time goes by, through care- 
ful selection, to increase the various 
benefits. In every respect it will be 
the business policy of the Equitable to 
express its accident and health busi- 
ness along prevailing lines of Equit- 
able service.” 

From its 


be considered 


new venture, the exten- 
sion of personal service,—to policy- 
holders and agents, through under- 
writing Accident and Health insur- 
ance,—we predict for the Equitable 
Life a generous measure of success. 





IT IS BECOMING EASY TO SAVE 

Since the American people have 
been made acquainted with the nature 
of government bonds, and have, it is 
believed, acquired a taste for saving, 
life insurance men have become more 
deeply interested in what the result 
of this education of the public may 
mean to the insurance salesmen. It is 
hoped that for many years after the 
war the saving habit will continue and 
grow. It used to be the case that most 
everybody thought it was impossible 
to save Everybody thought that no 
matter how much they earned, they 
had to spend it in one way or another. 
Ir. fact, to admit that one had momey 
in the bank was tantamout to admitting 
that there was a certain amount of 
meanness in his makewp. It is be- 
lieved that to a certain extent that fea- 
ture has disappeared. 

Admitting that from now on most 
wage-earners and salaried employes 
will find it easier to lay aside a cer- 
tain amount each year, it becomes of 
interest to insurance men ta know 
that in the New England states exists 
the highest per capita of savings, name- 
ly $295.93. This is 20.3 per cent. high- 
er than in 1914. The Eastern states, 
New York, New Jersey, Pennsylvania, 


Delaware, Maryland and District of 
Columbia come next with $174.14 per 
capita, 10.7 per cent. increase over 
1914. The Pacific states are next with 
$170.05, increase 46.9%; Middle West 
states $100.97, 39.3 per cent. increase; 
Western states $76.78, 101.01 per cent. in- 
crease—this is where the farmer shines 
—and the Southern states come last with 
$26.73, 44.9 per cent. increase. In the 
whole United States the per capita 
savings in 1918 was $113.45, showing 
27.3 per cent. increase over 1914. This 


per capita saving gives some idea of 
the amount of life insurance it is pos- 
sible fot the people to carry without 
over-burdening themselves financially. 





LIEUT. C. H. SANDERS 





Lieut. C. H. Sanders, assistant secre- 
tary of the American Liability, Cincin- 
nati, writes an interesting letter to his 
company regarding the last day of the 
World’s War, November 11, saying: 

“The order came advising that the 
armistice was a reality and all firing 
would cease at 11 a.m. We got our last 
target at 10:28; opened at 10:32 and 
fired our last shot at 10:57, which was 
closing hour. ‘ 

“We all went out to the guns and 
watched the ‘boys work, and believe me 
they were perfect. I went over and fired 
one myself. We had all been on duty 
three days straight and three men had 
passed out at the guns from exhaustion. 
With the good news to cheer them the 
boys redoubled their efforts and we 
dropped one thhundred and twenty-five 
high-explosive shells in the town held 
by the Germans, in front of our infan- 
try, in twenty-five minutes. 

“For the last salvos Captain Jeffery 
and Lieutenant McMillan fired the guns 
and I gave the command to fire, and 
just as the hour reached 11 our shells 
burst among the Boche 8,000 meters 
away. 

“We are very highly complimented on 
our work by the engineers, infantry and 
even the Germans, who said we were 
terrible. Captain and I walked over to 
the town after lunch and we could plain- 
ly see where we had landed with ter- 
rible accuracy. We went into the town 
which we had just blown to Hades and 
let the Boche look us over. We were 
the only Americans who went farther 
than the outskirts, and believe me, the 
Germans eyed us with great curiosity.” 

Lieut. Sanders was a member of 
Troop C, saw service in Mexico and 
went with Battery F to Camp Sheridan, 
Montgomery, Ala., where he was made 
aide-de-camp to Brigadier General W. 
R. Smith, Sixty-second Brigade, Field 
Artillery. Shortly after arrival in 
France he became liaison officer of the 
136th Field Artillery. He requested the 
Colonel to place him with a battery for 
this great engagement, which lasted 


-‘many days, and was assigned to Bat- 


tery B, Captain Jeffery, Columbus, Ohio, 
troops. 
s . s 

Henry Wireman Cook, M. D., 
president and medical director of the 
Northwestern National Life has _ re- 
turned to Minneapolis, having com- 
pleted his work at Washington, D. ©C. 
as chairman of the Medical Advisory 
Committee of the Red Cross War Coun- 
cil, and director of the Bureau of Med- 
ical Service of foreign commissions, 


vice 





It was pleasant to find in the re- 
cently published list of promotions in 
the ranks of the “old and triea” Glens 
Falls, the name of Herbert W. Knight. 
His friends are legion in the lower 
New York and northern New Jersey 
ficlds, which territory he has had 
charge of as special agent for many 
years and wherein he established for 
himself a reputation for affability, 
good fellowship and efficiency, seldom, 
if ever, exceeded. It is needless to 
say that he will carry with him to 
the Home Office at Glens Falls, where 
as assistant secretary he will assume 
charge of the loss department, the 
united regard and good wishes of a 
host of friends, within and without 
the ranks of the Glens Falls. He was 
scarcely less esteemed among his fel- 
low special agents of other compa. 
nies, than by his “tried and true’ 
agents in his field. 

intering the ranks of the Glens 
Falls as a boy, he has rounded out 
33 years of devoted and efficient ser- 
vice and is a graduate of all the de 
partments of the Company. He should 
therefore be a valuable addition to the 
already efficient Home Office staff of 
this solid and reputable American 
company. His genial presence will b« 
missed by his agents and_ fellow 
special agents, but if his new assign- 
ment forecasts further and much mer- 
ited advancement, his many friends 
will not so keenly feel his “taking 
away” from their ranks. 

* ¢ ¢& 

Sem Heifitz, of Darby Day’s Agency 
of the Mutual Life in Chicago, has 
rolled up an interesting record since 
entering that agency in 1912. His pro- 
duction runs as follows: 1912, $189,923; 


1913, $475.501; 1914. $488.838; 1915, 
$712,038; 1916, $856,404; 1917, $1,144, 


922; 1918, $1,500,000. Everybody in the 
Day agency is asking the question 
“What will Sam land during 1919?” 
Sam is ambitious to beat out his old 
side partner Chris. Anderson. “Chris” 
says that he is not going to stand by, 
and let him do it, so the race between 
this pair should proceed with much in 
terest during 1919. 
© s 6 

Frederick Windsor Hubbell, treasur- 
er of the Equitable Life of Iowa, has 
returned to Des Moines and taken up 
his duties at the home office after an 
absence of over 18 months in military 
service. Mr. Hubbell enlisted as a pri- 
vate, was successfully commissioned in 
different ranks until he was given the 
rank of captain, and finally assigned 
as an instructor in the school of fire 
at Fort Sill, which is the chief train- 
ing school for officers of the United 
States Army in that branch of service. 





AUTO RATES ADOPTED. 

The new automobile theft and fire 
rates and rules prepared by the Na- 
tional Automobile Underwriters’ Con- 
ference have been finally adopted 
and the new regulations sent to the 
printer to be issued about February 1. 


REID HEADS GLOBE INDEMNITY 

A. Duncan Reid has been elected 
president of the Globe Indemnity to 
succeed Henry W. Eaton, retired. 
Hugh R. Loudon was elected vice-pres: 
ident; Frederick H. Kingsbury, secre 
tary; Harry Furze, treasurer, and Wil- 
liam J. McCaffrey, general superinten- 
dent. 





The Industrial Commission of New 
York State has prepared a special com- 
pilation of the miscellaneous labor laws 
of 1918. 
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FIRE INSURANCE DEPARTMENT 


Scoctuseeemeel —- 








Custodian Reports On 
International Sale 





CRUM & FORSTER BID UPHELD 





Review of Committee’s Action in Turn- 
ing Down Chase Securities 
Corporation 

Last Saturday the enemy alien prop 
erty custodian issued a long statement 
of his action in with the 
sale of the International Insurance 
Company of New York. He sets forth 
that, Navember 21, when the sale of 
2,000 shares of the company’s stock 
was held, there were twenty-five per- 
present, but only two qualified 
bidders, Crum & Forster and_ the 
Chase Securities Corporation. The 
bidding opened at $500,000, and was 
closed at $576,500 to the Chase peopte. 
The that 
passed on the transaction was com- 
posed of Jesse S. Phillips, superin 
tendent of insurance; R. M. Bissell, 
president, Hartford Fire; O. EF. Lane, 
president, Niagara; Allen McCulloch, 
lawyer; Benjamin Rush, president, In- 
surance Company of North America. 

Bought for Liquidation 

After the sale the vice-president of 
the Chase Securities Corporation, says 
the custodian, declared that the stock 
was bought solely for the purpose of 
lianidatine the insurance company, 
with the hope and expectation of mak 
ing a profit on the transaction. 

The advisory committee resolved 
that the Chase bid “be rejected” on the 
ground that it would appear that the 
ultimate disposition of said stock, if ac- 
quired by the Chase Securities Corpo 
ration, would be to persons, some of 
whom have not been disclosed, and 
others of whom have been representa 
tives of German interests which for 
merly owned and controlled the In 
ternational.” 

In accordance with the terms of the 
Trading With the Enemy Act the stock 
was resold, this time to Crum & For 
ster, the one other qualified bidder at 
the first sale, for the highest pmce 
bid, $576,500. 

Following this sale the fact was ad 
vertised in the Journal of Commerce 
that Sumner Ballard had been con- 
tinned by the purchasers as president 
and general manager of the Interna 
(Continued on page 21) 





connection 


sons 


special advisory committee 


Explains Rates 
Of Westchester Co. 


WHITE PLAINS AGENT’S LETTER 


T. F. Lee Shows Justice of Present 
Conditions to Members of Business 
Association 
T. Frederick Lee, president of the 
Clark, Lee, Tibbits Co., general agents 
for Westchester County at White 
Plains, and president of the Business 
and Professional Men’s Association, of 


that city, sent out this week the fol 
lowing letter explaining the West- 
chester County rate situation which 


has been the subject of much criticism 
in that section: 
White Plains, N. Y., December 24, 1918. 
To the Members of the Business and 
Professional Men’s Association, 
White Plains, New York. 
Gentlemen: 
The question box of our Association 


this month contains the query “Why 
are insurance rates so high?” 
We assume the inquiring member 


refers to fire insurance rates in White 
Plains. 

Therefore, we feel it incumbent upon 
us the largest agency, writing more 
than one-half of the fire insurance in 
White Plains, to reply, and hope that 
our answer explains the subject to the 
satisfaction of our fellow member. 

The City of White Plains, in common 
with other communities, is rated scien- 
tifically by schedule promulgated by 
the National Board of Fire Under- 
writers. 

The base rate for the city of White 
Plains for a standard mercantile build- 
ing is 41 cents per hundred per year. 
This rate is arrived at by the National 
joard as follows: 

Standard City 

A standard city is considered to be 
one having a gravity system of water 
works with reservoir supply of not less 
than 5 times the average daily domes 
tic consumption, and gravity pressure 
of not less than 60 pounds in the busi- 
ness section and 50 pounds in the resi 
dential section. Water shall be deliv- 
ered from the reservoir or pumps to 
the distributing system by means of 
duplicate supply mains, each of such 
mains being of sufficient capacity to 
supply the service without undue fric- 
tional loss under the maximum require- 
ments of the domestie and fire defense 
consumption combined. The mains in- 
tended for fire service shall not be 
less than 8 inches in the business sec- 
tien and not less than 6 inches in the 
residential section. Hydrants shall have 

(Continued on page 14) 
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MARINE AND FIRE 


INSURANCE 
LIMITED 


COMPANY 








UNITED STATES FIRE BRANCH 
J. A. KELSEY, 
80 MAIDEN LANE, 





General Agent 
NEW YORK 
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THe AUTOMOBILE 


INSURANCE COMPANY 
OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 





CASH CAPITAL i 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 


AKTNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 

















Greater Capacity for Local Agents 





Use our unlimited capacity and wide. experience for placing additional 
business beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British 
Companies maintaining United States deposits. Immediate telegraphic 
binders given. 


MARSH & MCLENNAN __ | 


19 Cedar St. 1615 California St. 201 Sansome St. 107 S. Fifth St. 
DENVER 


NEW YORK SAN FRANCISCO MINNEAPOLIS 
901 Ford Bldg. 314 Superior St. 17 St. John St. 23 Leadenhall St. 
DETROIT DULUTH MONTREAL LONDON 


“*The Best there is in Insurance Service’’ 




















CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc. 1870 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc. 1911 


$641,341.77 
230,513.29 
300,000.00 
63,479.83 


ROE: 66660: «... - $357,318.58 
Reserve 54,256.92 
200,000.00 

96,379.07 


Reserve 


Surplus ..... Surplus 


OPERATING ON A CONSERVATIVE BASIS 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 


IN A LIMITED 
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Westchester Rates 

(Continued from page 13) 

not less than 2% inch outlets and one 
steamer connection, self-draining, and 
frost-proof, and shall not be more than 
250 feet apart in the business section 
and 500 feet in the residence section. 
A city of our size shall have not less 
than 10 full paid firemen and 159 call 
men; 7 hose or combination compan 
ies; 2 ladder companies; 1 steamer, 
and 8,000 feet of approved hose. There 
shall be a chief of department, two as 
sistants, fire alarm, telegraph system 
located in a fire-proof building, a potice 
department of not less than one to 
every thousand inhabitants, police tele- 
graph system, adequate bui ding laws, 


and city ordinance controlling te 
manufacture, sale, handling and stor- 
age of oils and combustibles. Such a 


city carries a basic rate of 25 cents 
per hundred hundred per year. 
Basic Rate of Cities 
For comparison the base rate for 
other important communities in W>°t- 
chester county are: 
SE scctieas aceuneden H% 


PENS | cixiddvnsewe vanes ol 
NN ae er ree errr ATTY, 
DOE. sn eascewanaensecd ow 52 
PORIRPONOER ccccccccoeseus AT 
ROW BOOMING 666-0262 tana 9, 
BN cascrtndh Slog ath Give eran sécank oR aed 49 
PUORBRTIVING cciwcscccscave 53 
TE Gxenccckevensko ve 4614 
eg ee eT Pe 42 
Re: PETES ecxckusvevedas 53 
Ce re 42% 
Mount Vernon ........ .. 84% 
Ne EOD bist ase en vans 8 
eo 58% 
PEE, beads taveda wes cre .70 


In order to reduce the key rate, it 


would be necessary to exnerd large 
sums of money replacing the four-inch 
mains with six inch. Replacing hy- 
drants, changing fire-boxes from inter- 


fering to non-interfering type, and plac- 
ing fire alarm circuits underground 
etc., ete. 

As regards “conflagration hazard” 
and “exceptionally bad features” for 
which we are charged four cents in 
the final key rate, would state that our 
business section of eleven blocks con 
tains about 250 buildings, of which 
only five are fireproof, about eighty 
of joisted brick, and one hundred and 
sixty of frame construction, exclusive 
of sheds and additions. Of the area 
built upon, 53.4 is covered by frame 
construction, 41.4 by joisted brick, and 
5.2 per cent. by fire-proof. 


Much Frame Construction 


A large proportion of frame con- 
struction and structural weaknesses of 
the remainder make serious group fires 
probable in all parts of the busin« 
district, although the mainly moderate 
size of buildings, the small degree of 
congestion and the good accessibility 
should make easy the aid of the fire 











department. A fire, however, once be- 
yond control of the fire fighting facili- 
ties, especially during frequent high 
winds,. could readily spread across 
Main Street and involve a large part 
of the business section. 

Water pressure is good in the busi- 
ness section, only fair in the outlying 
and higher parts of the city. 

A standard mercantile building in a 
standard city carries a basic rate of 
twenty-five cents, to which is added a 
charge for fire hazard deficiencies. A 
standard building is one having walls 
of brick, stone, hollow tile, reinforced 
concrete, not concrete block or if only 
one story in height of concrete block, 
built according to National Board stan- 
dards. 

Building Requirements 
2,500 feet floor 
basements, devoted to 
or storage of mer- 
manufacturing pur- 


Area not to exceed 
area including 
sale, exhibition 
chandise or light 
poses, 

Height not 
feet. 

Roof to be constructed without con- 
tinuous open snace or blind attic, and 
to be covered with metal, slate, tile or 
approved composition. 

Cornices to be of 
material. 

Floors to be of double one inch 
boards or of single two inch planks. 
Floor and roof supports to be adequate 
to carry the load. 

Finish on walls and ceilings not to 
be of wood, cloth or paper. 

Elevators to be enclosed in non-com- 
bustible shafts not less than 4 inches 
in thickness, which shall cut and ex- 
tend above roof and to have glass sky- 
lights protected with wire netting. 

Openings into building to be protect- 
ed with standard fire-proof doors. 

Stairways to be enclosed in double 
one-inch boards or single two inch 
planks with self-closing doors at bot- 
tom of each flight. 

Sky-lights of approved wire glass not 
less than % inch thick in metal frames. 

Heat to be of steam, hot water or 
hot air properly installed. 

Fines or chimneys to be of brick not 
less than 8 inches thick and to be lined 
with fired brick and to be built from 
ground or foundation with capacity 
not less than 96 square inches if steam 
boiler is used. 

Floor timbers to be trimmed 4 inches 
outside of flue. Four inch brick flues 
with terra cotta lining may~.be passed 
when used for ordinary size stove. 

No power. 

Lighting to be of approved gas or 
electricity properly installed. 

Not more than one mercantile 
ant. 

There shall be a stand pipe of not 
than 2 inches in diameter under 
constant water pressure and sufficient 
lengths of not less than 1% inch of 
rtandard hose on each floor to reach 
any part of the floor. There shall be 
standard fire pails, one filled pail for 


over four stories or 50 


non-combustible 


ten- 


1ess 


each 500 square feet of area, but never 
less than 6 pails to the floor. Pails may 
be replaced by 2 % gallon approved 
acid and soda fire extinguishers, one 
extinguisher to each 6 pails. 


Effect on Rates 


To the basic rate is charged various 
sums estimated on a fixed basis for 
construction. Good walls, area, height, 
roof, cornices, floors, finish, elevators, 
stairways, light shafts sky-lights, heat- 
ing, power, lighting, occupants, com- 
munications, exceptionally bad _ fea- 
tures, occupancy, electrical defects, 
faults of management, etc. 

A risk is charged for its exposure on 
a percentage basis accurately calcu- 
lated. 


The rate is then credited with 30 
per cent. providing the 80 per cent. co- 
insurance clause is attached to the 
policy. 

Contents’ rates on mercantile stocks 
are calculated on a fixed percentage, 
according to the class over the build- 
ing rate. 


Final Building Rate? 


During November, 1917, on account 
of the tremendous cost of conducting 
the war, our Government found it ne- 
cessary to tax all fire insurance com- 
panies operating in the United States 
on a premium income basis, therefore 
making it necessary for the insurance 
companies to add 10 per cent. to the 
existing rates to cover the Federal 
tax and the ever-increasing cost of 
building materials, labor, stationery, 
postage, clerical and the other things 
that enter into the cost of conducting 
the business of fire insurance. 

It will not be many months, in the 
writer’s opinion, before this tax of 10 
per cent. on fire insurance premiums 
will be discontinued dependent of 
course upon the action of our govern- 
ment at Washington. 

The Suburban Fire Insurance Fx- 
change, or rate making bureau for all 
of the insurance companies operating 
in the suburban field, which includes 
Westchester County, Long Island and 
part of Northern New Jersey some- 
times make mistakes in calculating 
rates and I therefore recommend that 
every property owner and merchant of 
this city consult with their fire insur- 
ance agent if they think their rate is 
high or improperly calculated with a 
view of procuring a copy of the sched- 
ule from the Exchange and going over 
each item with the agent. 

Some property owners and _ mer: 
chants seem to be of the opinion that 
it will not make any difference to them 
no matter what they do that their fire 
insurance rate will not be decreased. 


Can Lower Rate 


This is untrue, for the benefit of the 
skeptical would state that this agency 
during the past year has reduced the 
fire insurance rates on 61 different 
buildings in our business section val- 
ued at approximately $450,000,  suffi- 


ciently to save the owners $1,950 an- 
nually in premiums. 

The annual saving in premiums on 
the contents and mercantile stocks in 
these buildings valued at approximate- 
ly $350,000, amount to $1,125, or a to- 
tal of $3,075. 

One property owner and merchant I 
have in mind has saved this year $515 
in insurance premiums. This was an 
exceptional case and one where the as- 
sured followed our advice and was will 
ing to spend money to eliminate cer 
tain bad features considered by the 
Exchange as particularly hazardous 
(Name upon request). 

I know that other agents have also 
reduced fire insurance rates on bnild 
ings and contents in this city 

I want to point out that many mem- 
bers of our Association and others 
can save considerable money each 
year on the cost of their fire insurance 
if they would follow the recommen- 
dations of the Exchange and install 
fire pails, fire extinguishers, make 
minor changes in construction and 
eliminate such hazardous features as 
unsafe gas brackets, flexible gas _ tub- 
ing, unsafe stoves and lamps, and cor- 
rect electrical defects. 

There is a charge of $1.00 per thou- 
sand on many a building and its con- 
tents in our business section because 


of rubbish in cellars and _ packing 
rooms. In some cases this charge runs 


a high as $2.50 per thousand. 

Certain tailor shops still persist in 
using open cans of gasolene for clean- 
ing purposes; some merchants put hot 
coal ashes in wooden boxes, and in 
some instances paper boxes, thereby 
increasing the fire insurance rates not 
only on their own building but those 
adjoining. 

Moral Hazard 


It is a lamentable fact that we have 
the moral hazard to contend with, but 
this situation is being remedied as rap- 
idly and effectually as possible. 

Last year this agency refused to 
write fire insurance for twenty-one dif- 
ferent individuals, and only last week 
cancelled several fire insurance _pol- 
icies because of suspicious fires. 

This agency makes it a practice to 
inspect all risks before writing fire 
and liability insurance, and I presume 
the other agents do the same. This 
is essential and this rule cannnot be 
too rigidly adhered to. 

In some instances, we have to con- 
tend with orders for over-insurance 
on mercantile stocks. This practice 
is discouraged and practically elimi- 
nated by our demanding inventories 
and appraisals. 

This year White Plains has been par 
ticularly fortunate in the number and 
the amount of losses involved by fires, 
in 1917 this agency paid out $102,570.50 
on 73 fires, average per fire of $1,405.07, 
average per capita (estimated) $4.66 
while this year so far less than one 
half of this amount. 








San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


Surplus - - - - 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 

1904 - - - . - 












U. S. Cash Assets, Dec. 31, 1917 $16,153,068.57 


Liverpool 


4,793.978.55 
3,239,491.00 
1,427,290.00 


1,051,543.00 
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Over $155,000,000.00 


Losses Paid in the United States 


HUGH R. LOUDON, Manager 
J. B. KREMER, Deputy Manager 
T. A. WEED, Agency Superintendent 
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Centralization Tends 
Toward Socialism 


k. P. BARBOUR’S NEWARK TALK 





Sees Harm to Fire Insurance Through 
Multiplicity of Bureaus and 





Associations 
R. P. Barbour, secretary of the 
North British & Mercantile, was the 


speaker at the meeting of the Fire In- 


surance Society of Newark on Tues- 
day. 

Mr. Barbour took as his theme 
“Present Day Conditions,” and after 


referring to the modern tendency to- 
ward socialism, expressed the thought 
that in the insurance business the plan 
of consolidating and centralizing its 
various activities was following along 
the same line. He spoke of the fact 
that rates formerly made by repre 
sentatives of the companies are now 
in large part made by rating bureaus 
in charge of men who have no pecuni- 
ary responsibility at stake as field men 
have who are expected to make a prof 
it in their respective territories, ane 
often times these rates are made bv 
voune men of little exnerience. Fur 
thermore, the more important risk 
insnected hv bureaus and associ 
the more important losses 4 
inetod hw loss hureans, and. even vert 
farm forme are sunniied ta arents 


aro 


tiene: 


enmn ences fram 9 central bureau fom 
al! mamhore thereof 
Interferes With Training 
All this centralization has a tend- 
ency toward deingividualizing the 


business, and by taking the more im- 
portant part of the work out of the 
hands of special agents and other di 
rect representatives of the companies, 
makes it difficult for men to be trained 
in the broad, general way in which 
they have been in the past. 


Reference was also made to super- 
vision of rate-making b:, the states 
ealls for classified premium and loss 


experience, all of which if carried far 
enough leads to a point where the as 
sumption by the states or the federa} 
fovernment of the fire insurance busi 
ness would he the next sten. Already 
the federal government is preparine 
to, in part, enter the life insurance 
business. 
Moral Hazard May Increase 

Mr. Barbour also spoke of the like 
lihood of moral hazard being a con- 
siderable factor in the reconstruction 
period now just ahead, and suggested 
especial care in the writing of insur- 
ance, particularly use and occupancy, 
on properties erected or adapted for 
fulfilling war contracts which are not 
suitable for other purposes, or not 
needed for normal operations. 

He also referred to the care needed 


in insuring properties of all classes 
when the period of falling values 
sets in. 


OLD BILL REVIVED 
Senator Dowling, of New York, has 
reintroduced his old bill providing for 
a penalty upon companies for non-pay- 
ment of fire insurance claims within a 
specified time. 





E. S. HINES’ BUSINESS BOUGHT 

Harry S. Stevens, of Scranton, Pa., 
has purchased the insurance business 
of E. S: Hines, of Factoryville. 


WOMEN IN INDUSTRY 
The Travelers Standard for December 
is devoted entirely to the subject of 
women in industry. 
William Forester, an 
of Scranton, Pa., has been appointed 


Fuel Administrator in Lackawanna 
County. 





insurance man 
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WANTED—Fire Insurance Company Agency for New 
York City and/or Westchester County by a Reliable 
Agency Established Forty Years, Who Can Guarantee 
Address BOX 1000 


105 William Street, New York City 








Yunker is President 
Milwaukee Mechanics 


BIRD 


ROBE JOINS STAFF 





Becomes Second Vice-President—G. W. 
Grossenbach Promoted to Position 
of Vice-President 


tobe Bird, superintendent of the 
special risk department of the New 
York Underwriters’ Agency, has re 


signed as of February 1, to become sec 
ond vice-president of the Milwaukee 


Mechanics Insurance Co., of Milwau 
kee, 

Mr. Bird has been with the New 
York Underwriters’ Agency for six- 


teen years, coming to the Western de 
partment of the Company in charg>® 
of the special risk department of that 
office after having served as special 
agent in the Wisconsin field. On Jan 
uary 1, 1916, he was brought to New 
York where he continued to have 
charge of the special risk department 
of the Company. 

Mr. Bird’s election will be con- 
firmed at the meeting of the board of 
directors of the Milwaukee which wil! 
be held in the next few days together 


with that of the other new officers of 
the Company. 

C. H. Yunker has been elected presi- 
dent succeeding the late W. L. Jones 
and G. W. Grossenbach has been made 
vice-president. Mr. Yunker, who has 
been vice-president, has been with the 
Milwaukee Mechanics for thirty-six 
years and Mr. Grossenbach, who was 
second vice-president, has also been 
with the Company for a long while. 


J. B. BRADY DEAD 
J. Benjamin Brady, of Utica, N. Y., 
whose name is familiar to insurance 
men, died January 7, following a stroke 
of apoplexy. He leaves one_- son 
Benjamin J. Brady of Utica; two broth- 


ers, Frederick A. of New York and 
Charles of Utica; two sisters, Lucy, 
wife of Lawrence P. Maher of New 


York, and Mrs. Michael J. McQuade of 
Utica. 


LIMIT BEING REACHED. 

Seven years ago new tenants were 
welcomed to 100 William Street at 87 
cents a square foot for rent. Now it 
is $2.50. The Hartford Fire is going to 
take the entire eighth floor. On that 
floor there are Pate & Robb and Jame 
R. Garrett of the National Casualty 
besides some others in miscellaneous 
lines of business. 





Great American 


Susurance Company 


Now Dork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$96,971,238.06 








Western Department 


| WALTER H. SAGE, Gen’l Mar. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Il, 


Boston Office 
ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass, 








STATEMENT, JANUARY IST 1918, 


$2,000,000.00 


. RESERVE FOR ALL OTHER LIABILITIES 


12,927.269.9 1 


NET SURPLUS 


8,527,719.31 
23,454,989.22 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3istT, 1917 


HAD THE SECURITIES BEEN TAKEN AT THE VALUES 
AUTHORIZED BY THE NATIONAL CONVENTION OF STATE 
INSURANCE COMMISSIONERS THE ASSETS AND SURPLUS 
WOULD EACH BE INCREASED BY $2,321,032.00 


| Home Office, One Liberty Street 
New York City 


15 William Street, New York City 





Pacific Department 


GEORGE H. TYSON, Gen'l Agent 
210 Sansome Street 
San Francisco, Califoraia 


Marine Department 
WM. H. McGEE & CO., Gen’l Agts. 


























Building Managers 
Wish Lower Rates 


FIGHT TEN PER CENT. ADVANCE 
Blame Black Tom _ Explosion for 
Increase—Say New York’s Fire 
Record Justifies Cut 


The New York Building Managers’ 
Association has calculated that it now 
costs the owners of business buildings 
in New York about $2,000,000 more a 
year fire protection than befor 
the The association managers 
say that it was the Black Tom explosion 
which caused the fire insurance com- 
panies to put on an extra ten per cent. 
premium. In fire insurance circles it 
was understood that the extra ten per 
cent. was charged because of the gen 
eral heavy increase in expenses. of 
conducting business, clerk hire, sup 
plies, taxes, expenses, ete 
Generally, in the of explosions, 
the: fire companies do not suffer ma 
terially because the ordinary fire pol 
icy does not cover that loss. Special 
policies are issued for that purpose. 

However, the building managers are 
preparing to make demand that the 
old rate be restored. In addition they 
will demand that a lower rate than the 


for 
war. 


traveling 


case 


old one be authorized because, they 
claim, the fire record of the citv hae 
been so good that this is inustified 
Harking back to the Black Tom ex 


plosion, the building managers say that 


it was the intention of the companies 


to reduce the rate below what it was 
before we entered the war, but the ex 
plosion was what upset their plans 
The managers fail to reeognize the 
real cause of the ten per cent. advance 
and also that the higher cost under 
which the companies are operatine 
cannot be expected to return to normal 
levels for a considerable time. if at 
all A readjustment of rates cannot he 


expected until the experience: of the 
companies with losses and exnenges 
develops inst rrounds unon which to 


hbase a reduction 

MASSACHUSETTS LEGISLATION 

Insurance Commissioner Hardison, 
of Massachusetts, has recommended to 
the legislature that the Massachusetts 
statute reinsurance is high 
ly restrictive and shouid be opened to 
permit greater freedom. He says the 
marine part of it is practically inoper 
ative because of the difficulties in 
living up to the letter of the law. Mr 
Hardison’s other recommendations 
have to do with determination of sound 


regarding 


value under fire policies; liability of 
companies for acts of agents; pay 
ment of compensation to unlicensed 
agents and brokers; licenses of insur 
ance agents, brokers and adjusters; 
definition of an agent or broker; ad 
vertising by unlicensed agents, brok 
ers and adjusters; payment of pre 
miums to agents or brokers: officer: 
of domestic companies as agents and 


fire 
law. 


policies issued in violation of 


ALBANY FIELD CLUB MEETING 
The annual ladies’ night of the Al- 
bany Field Club has been set for Jan- 
uary 24, when a theatre party has 
been arranged at Harmanus' Bleeker 
Hall, Albany, with refreshments later 
at the Hotel Ten Eyck. 


MADE DIRECTOR OF AMERICAN 


At the annual meeting of the Amer 
ican Insurance Co. last week, Charles 
L. Farrell, president of the National 
Newark Banking Co., was made a di- 
rector of the Company. 


The directors of the Westchester 
Fire were reelected January 8. 
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BROKERS ACTIVITIES 








BROOKLYN SRONERS PLANS 
Annual Banquet To Be On February 27 
—Committee Appointed For Legis- 
lative Affairs 
At the meeting of the Brooklyn Brok- 
ers’ Association held last week it was 
decided to hold the annual banquet of 
the Association on February 27 at the 
Imperial Hotel, Brooklyn. The time of 
the banquet was set for 6:30 and the 
plate charge at $3.50. The speakers of 
the evening will be announced later. 
A legislative committee was also ap- 
pointed at last week’s meeting. It con- 
sists of Harry Hastings, broker, Julian 
Lucas, Jr., of Davis, Dorland Co., and 
CG. S. Cavanagh, of Cavanagh & Kuhn. 
Arthur EB. Hess was re-appointed chair- 
man of the membership committee. 
+. . . 

Whist & Co. Change Name 
The Maritime Underwriting Agency, 
Inc., has succeeded the firm of Whist 
& Co., the members of the firm of 
Whist & Co, being the incorporators 
and the underwriting representations 
of the agency continuing the same as 

those of Whist & Co. 
* * * 
George A. Brown Dead 
teorge A. Brown, for a number of 


years in the local department of the 
North British & Mercantile, died last 
Saturday after a short illness. His 
funeral took place on Tuesday. 
a * * 
Charles With M. C. Feldman 

Lieutenant Robert C. Charles, who 

was discharged from the Quarter- 


January 6 and who 
ten years been with 
the New York Fire Insurance Exchange, 
is to take charge of the schedule and 
engineering department of M,. C, Feld 
man & Co., New York. 
co * © 
William E. Allis Joins Bruns. 

February 1, William kK. Allis will be 
associated with Frederick V. Bruns, 
Inc., Syracuse, N. Y., as vice-president, 
directly in charge of fire underwriting 
and engineering. Mr. Allis is a gradu- 
ate of Syracuse University, Class or 
1996, and a member of the Delta Kap- 
pa Epsilon Fraternity. After his gradu- 
ation from college, he served for four 
years aS an inspector with the Middle 
States Inspection Bureau. ‘Then, for 
two years, as sprinkler rating engineer 
for the Underwriters’ Association of 
New York State, and for the past five 


master’s Corps on 
hed previously for 


years he has had charge of the New 
York State territory for the Northern 
Assurance Company of London, In 


January Mr, Allis was elected a mem- 
ber of the executive committee of the 
Underwriters’ Association of New York 
State. Mr. Allis will devote his en- 
tire time to the interest of the many 
friends of the Bruns Corporation. Mr. 
Bruns will continue as president and 
treasurer of the Corporation, devoting 
his time to the casualty lines. 
* ” ~ 
Two Evans Appointments. 

President Henry Evans of the Amer- 
ican Eagle, the Continental and the 
Widelity-Phenix, makes the following 
announcements: 

Paui L. Haid, for 
tive special agent at 
has been made assistant 
all three companies. 

Vincent L. Gallagher 
the companies, as soon 
charged from the Navy, to take up 
work in connection with the advertis- 
ing department. Mr. Gallagher, who is 
the son of Thomas FB. Gallagher, west- 
ern general agent of the Aetna at Chi- 
cago, has had both field and office ex- 


ten months execu- 
the home office, 
secretary of 


will come with 
as he is dis- 


perience and before his enlistment was 
Ohio special agent for the Aetna. 


ONEIDA COUNTY INSURANCE 
Municipal Authorities Conduct Investi- 
gation Into Amounts Covered 

and Premiums Paid 
Board of Supervisors of Oneida 
has made an investiga- 
affairs of tne 








The 
County, N. Y., 


tion into the insurance 

county and has submitted ‘a report 
showing the amount of each policy, 
premium, expiration, agent and com- 
pany. Few municipal communities 
have taken the trouble to analyze 
their affairs in this manner and the 


agents of Oneida County are wonder- 
ing what will result from the report. 
With the exception of some automo- 


bile insurance all the policies were 
written for three years and expire in 
1921. 

The amount of insurance placed on 
county property in Rome is $259,000 
on the County Home, and $35,000 on 
the Court House and jail, making a 
total premium paid of $2,756.02. Of 


75 goes to Rome agents and 
$668.28 to an agent at Lee Centre. 
The insurance on county property 
in Utica is thus shown in the report: 
Utica court house, boiler, $100,000 and 
elevator $10,000 with Bradley & Com- 
pany, premium, $532 Utica jail, 
$15,000, viz.: Ferris & Company, $4,- 
000, premium $110; John McBride, $4 
000, premium $110; W. H. Cloher, re- 
newal $4,000, premium $110; A. Willard 
James, $1,000, premium $27.50. The 
insurance in Rome is $35,000 on the 
Rome court house and jail and $259,000 
on the Oneida County Home. The 
amount of insurance carried by the 
various agents and the premiums paid 
Fowler & Hughes, $80,090, 


this $2,087. 


are: 
$791.40; Chas. KE. Rudd, $74,000, 
$068 28; Kinney & Bouton, $50,000, 


$451.54; J. C. Lynch, Jr., $20.000, 


$180 6%; Baldwin & Stone, $20,000, 
$912.66; J. W. Davis, $15,000, $135.46; 
James H. Hooke, $10.000. $90.32: 


$10,000, $9020; 
$10.000, $90.30; 
$45.15. 


Ouackenbush & Owen, 
Roth & argo 
A. A. Barnard, $5,000, 
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THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com- 
Pany is in the conservatism of its man- 
avement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 
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Companies and Agents 
Fare Well During 1918 


MANAGER FRANK LOCK’S VIEWS 





Fire Companies Emerge From War 
Conditions in Good Financial 
Form 


Frank Lock, United States manager 
of the Atlas Assurance, finds the fire 
insurance business stronger and more 
prosperous after going through the 
trying ordeal of war. In his annual re- 
view and forecast, which appeared in 
the Journal of Commerce, Mr. Lock 
says: 

“During the past four years the fire 
insurance business has been abnormal. 
ly influenced by war conditions. In 
the main the influence has not been 
prejudicial; indeed, the business has 
been conducted with a surprising free- 
dom from embarrassments. This is 
partly due to the fact that we have 
been dealing with a constant increase 
of income, allied with which has been 
the significant feature that the indus- 
trial world has been verv free from 
financial failures. The adjustment to 
peace conditions is likely to test fire 
underwriting much more than has tne 
prevalence of war, so that while the 
cessation of hostilities is hailed with 
the profoundest gratitude, fraught as 
it is with the hope of settled peace 
yet, to speak frankly, in the fire insur- 
ance business this change will bring 
problems of its own likely to be much 
more trying than have been the con 
ditions of war, so far as this country 
is concerned. 

Conducted on Safe Lines 

“Situated as we have been, remote 
from the vortex, we have felt the ter 
rific impulses more as reactions than 


as direct consequences. Heavy con- 
centration of values, overpressure in 
manufacturing and malicious enemy 


hazards have been our chief direct ills 
It is a witness to the broad and safe 
lines upon which the fire insurance 
business is laid that the exigencies 
brought about by the world war. whic" 
in their nature it was impossible to 
forecast, have been safely met, every 
major question has been successfully 
handled and the companies emerge as 
a whole stronger and more prosper- 
ous than when thev entered upon a 
period so potent with harmful possi 
bilities and about which many conser- 
vative minds were filled with trouble 
in anticipation. 

“In general, the year 1918 has heen 
one of tremendous activity. Everv 
phase of our business has shown ex 
pansion; the year has been free from 
any calamitous loss record or confla- 
gration of the first magnitude, and al 
ready we have set ourselves to study 
our new problems. 

Premium Income 

“Due to the same reasons intensi 
fied. which to such a powerful degree 
Swayed the income of 1917, the past 
year has forged ahead. We now deal 
with figures which ten years ago 
would have appeared colossal. It is 
likely that the fire insurance business. 
Including its usual accessories, such 
as tornado, automobile, explosion and 
war hazard. hail storm, ete., will ap- 
proximate $500.000,000 for the stock 
companies, with another $100.000,000 
of premiums to be credited to the ma- 
rine business; ten years ago the cor- 
responding combined figures were less 
than half. Great as this is, yet com- 
nared with many other financial an? 
industrial businesses it cannot be re 
earded as being sufficiently large te 
impose a serious burden upon the 
country. Indeed, since there is not 
only the direct indemnity provided but 


also a universal foundation for credit, 
it May be maintained that the cost is 
small, there being nothing in the fig- 
ures to justify agitation as though they 
imposed any real burden upon the in- 
dustrial world. 

“Incomes of the individual compa- 
nies for 1918 will show larger figures 
than ever before, and the companies 
themselves, possessed as they are now 
with the sense of a large volume of in- 
come, will not easily reconcile them- 
selves to new conditions which may 
have a tendency to shrink or even stop 
growth. It must be remembered that 
many of the same companies which 
write fire business also receive a large 
marine income, which with the ces- 
sation of the war will be liable to di- 
minish. Then, too, the Government 
has absorbed’ or terminated certain 
sources of revenue, notably the rail- 
road business. 

Rate Situation 


“What was said in the review for 
last year held good for 1918 and may 
be repeated here in substance. We 
have witnessed a rising average rate 
after many years of persistent reduc- 
tion. This increase is not apparent 
upon the surface, as it is hidden under 
a larger volume of short term and 
annual business with a decline in the 
percentage of long term business. 
Nevertheless, the general effect is of 
an average rate increase. This in- 
crease has been brought about by 
three main causes: 

“1. Some rate advances of consider- 
able moment over a large section of 
the country on a number of unprofit- 
able classes. While these advances 
were made mainly in 1917, the effect 
of them will become apparent in the 
figures of 1918. 

“2. The increased proportion of the 
total income derived from high rated 
classes, such as cotton, war munitions 
and supplies, and products generally 


as compared with the so-called ‘pre- 
ferred’ or ‘non-hazardous’ classes. 
“3. The 10 per cent. war surcharge. 
This was added strictly as an assess- 
ment to meet increased expenses for 
such time as the conditions of high 
costs and taxes, which brought the 
charge about, might continue, It is 
an expense charge collected through 
the premium rate, but not a part of it. 
Fire Losses 
“Statistically considered, the figures 
for 1918 are the worst on record (bar 
ring 1906 with its San Francisco con 
flagration). The total amount, esti 
mated on the authority of The Journal 
of Commerce, for the twelve months 
from December, 1917, to November, 
1918, is $323,000,000. Bad as_ this 
looks (and far be it from me to mini- 
mize it), yet it is not disproportionate 
to the enormous inflation in national 
values and to the condition of strain 
under which the industrial activities 
of the nation have been carried on. 
In fact, although one may be open to 
the charge of being a bit heretical in 
venturing the assertion, it may b 
claimed that in large measure a heavy 
national loss must be accepted as in 
evitable for many years to come. I! 
is a phase of economic development 
In that development timber must he 
used in large measure and industries 
must be rushed. Furthermore, cli 
matic extremes of summer and winter 
are always with us, and, given these 
undoubted facts. we may as well ac 
cept the logic of them, that a hievh rate 


of burning and a high premium pil! 
must be features for many years 1t% 
come. A per capita charge upon the 
United States of $2.26 fire loss, as 
compared with a per capita of 64¢ 
for England, looks discouraging, but 
we must accept the alternative of » 


slow development with safety or free 
dom for swift development. and the 
United States has committed itself to 
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the latter; it is a question which the 
community settles for itself, yet there 
is this comfort, that the best class of 
new work which is being put up is as 
good as.any in the world. 
Expenses 

“Owing to the large premium vol- 
ume, the ratio of expense for 1918 wil 
prove to be steady, or possibly to 
have shown a little decline. This was 
the case in 1917, for reasons easy to 
understand, the principal of which is 
the comparatively large volume of ma 
rine and incidental premiums, out of 


all proportion to normal times, and a 


large volume of business written at 
the lowest rates of commissions and 
the highest rates of premiums. The 
expense rate for the year will prob 
ably average about 3514 per cent., and 
this comparatively small ratio is in 
measure also accounted for by the 
persistent efforts toward economy de 
veloped by the companies in many 


ways. If the ratio could be calculated 
upon the purely fire insurance pre 
miums there would doubtless be 
shown an increase 


Public Relations and Legislation 

“During the post year there has been 
little of unusual moment in the legis 
lative field. The minds of men have 
been diverted to the problems of more 
tremendous import working out through 
the war, so that the comparatively 
minor questions of insurance have been 
left in abeyance. Neither the public 
nor the compan‘es suffer from this, but 
it is perhans hardly to be expected that 
a continuance of this immunity can be 
Inoked for in 1919 whert forty of the 
State Legislatures come into session 

“In New York State the Department 
has favored the organization of a Spe 
cial Committee representing all eom 
panies as a medium for conference in 
matters involving the relations of the 
public with the companies, which rela 
tions are under the supervision of the 
Insurance Department, 

Maintaining Service 

“The activities of the companies in 
support of the work of the Federal Gov 
ernment have been maintained at high 
pressure throughout the year, those 
activities focussing to a large extent 
through the National Board. Even now 
that peace to be in sight these 
activities are only curtailed—they are 
by no means terminated—and especial 
ly are the companies maintaining or 


seems 


ganizations for the conservation of 
property against fire loss. 

“In certain sections of the country 
some concern is caused by the activi- 
ties of socialist non-partison leagues 
I. W. W. and similar radical elements 
but the concern is felt more as to po 
tentialities than as to what has been 
actually accomplished by such ele 
ments. 

Against Centralization 

“The possibility that the Federal 
Government might in a larger way en 
ter unon the field of fire insurance has 
been the ceeasion of not a little con 
cern. The fact that a large volume of 
premiums derived from the insurance 
of railroad properties has been with 
drawn from fire insurance companies 
was in itself an indication of possi 
bilities, and there have been those in 
touch with the Federal Government 
who would rather welcome a develop 
ment of paternalistic activities along 
these line It is hoped, however, that 
the whole trend of the public mind 
will be against centralization in favor 
of individual initiative, which in the 
past -hos heen the instrumentality 
through which the nation has been 
built up, politically and industrially 


Agency Relations 
“Reviewing the whole field, it weuld 
appear that agents have had a fairlv 
satisfactory year, which is reflected in 


the harmony existing bhet~-en the 
companies and their officia] * ilies in 
(Continued on page 19) 
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Insurers’ Alliance 
Has New Scheme 


FOR BACKERS TO” MAKE MONEY 


“Insurance Advisory Bureau” Can 
Charge Handsome Fees—C. M. 
Stinson is Manager 
“Propaganda” is the way the backers 
of the Insurers’ Alliance of America 
describe the publicity campaign they 
are carrying on urging support of leg- 
islation on automobile’ insurance 
propaganda out of which they see am 
opportunity to make money for them- 

selves. 

The office of the Insurers’ Alliance of 
America is at 35 West 39th St., New 
York, as is also that of the Insurance 
Advisory Bureau, of which C. McLean 
Stinson, a former insurance broker» 
signs himself as manager and chief 
inspector. 

According to Mr. Stinson, the Insur- 
ers’ Alliance of America is his idea and 
the attacks on the stock companies con” 
tained in the circular published here- 
with were written by him. Mr. Stinson 
told a representative of The Eastern 
Underwriter that the Insurers’ Alliance 
of America was purely propaganda. Mr. 
Stinson explained that the expenses 
and profits from this “propaganda” 
were derived from the business at- 
tracted to the Insurance Advisory Bu- 
reau, which charges a fee for “advice” 
in connection-with the placing of all 
kinds of insurance. 

The circular referred to bears the ex- 
planation that the Insurers’ Alliance of 
America is “An association of individ- 
uals, firms and corporations to foster 
and promote every legitimate measure, 
whether legislative or otherwise, to 
correct existing evils of insurance und- 
erwriting, and reduce the present ex 
cessive cost of insurance in America.” 

Milions Plundered Annually 

The “Legislative Program,” which is 
the title of the circular, goes on to say: 

Owners of motor vehicles, and par- 
ticularly owners of trucks, are being 
plundered for millions of dollars an- 
nually by the insurance companies in 
this State. 

It is not so much the fault of the 
underwriters as it is the system that 
has been foisted on them, a system 
time worn and hoary, the relic of a 
bygone business age. 

This “system” can be corrected, mil- 
lions of dollars saved, and the number 
of fatal and non-fatal accidents sub- 
stantially reduced by legislation at Al- 
bany during the coming session of the 
Legislature, if the Alliance can only 
get your co-operation, support and In- 
fluence. 

Manufacturers and merchants main- 
taining fleets of motor trucks in this 
State are paying daily as high as $5,- 
000.00 for a service a three cent stamp 
could bring them without any other 
charge. 

The root evil of the automobile insur- 
ance business and one of the greatest 
factors in the present excessive cost 
of it, is the companies’ antiquated 
method of compensating brokers and 
agents. 


Horrible Example No. 1 


If you owned a “Ford” touring car 
in Oswego and got. it insured, the in- 
surance company would pay the broker 
out of your premium $5.68 as his com- 
pensation for getting xou the policy, 
but if you had the same car in New 
York City and used it for certain busi- 
ness purposes, the company would pay 
the broker and agent the sum of $99.75 
for the same “expert service” in getting 
you the policy, yet in both cases the 
actual service rendered and labor in- 
volved is precisely the same. Truly 
a remarkable example of business “effi- 


ciency” as exemplified in the methods 
of a modern insurance company. 


. Horrible Example No. 2 


Being in full possession of all the ne 
cessary particulars concerning your car 
the insurance company, upon the expir- 
ation date of your policy when you 
want the insurance renewed, instead of 
mailing you the renewal policy at a 
cost of three cents postage hands the 
policy out to the broker and agent in 
the same old way, and it costs you 
$99.75 more out of your premium to 
get possession of it for another year. 
Another truly remarkable example of 
insurance company “efficiency.” 


Horrible Example No. 3 

If you own a fleet of motor trucxs 
and get them insured, you hand a list 
of them to your insurance broker, he 
gets you one policy with the list at- 
tached, and insurance companies have 
paid him as high as $5,000.00 for his 
“expert” service in making your needs 
known to them. Why can’t you give 
your list to the insurance company 
direct and save this sum? The com- 
any’s “system” won’t let you. 

How long are you going to stand for 
this kind of graft? The consummation 
of the legislative programme of the 
Alliance will end this state of affairs 
for you forever. 

Automobile insurance is a distinctly 
staple article of trade and commerce, 
all policies being precisely alike except 
for the amount, date, premium, name 
of insured. and description and use of 
the car. When you want to buy it now, 
you hand these particulars to the brok- 
er or agent. who hands them to a “gen- 
eral” agent, who in turn hands them 
to the insurance company, and you get 
vour policy back through the same cir 
cuitous route, but you pay them all, 
and yet you wonder why it costs so 
much. 

Proposed Legislation 


By the enactment of legislation 
amending the present motor vehicle 
laws, making it comnulsory and a en- 
dition precedent to the issue of a motor 
vehicle license for every owner within 
the state to file with the Secretarv 
of State a liability insurance policy of 
a company, association or institution 
legally transacting the business of in- 
surance within the state, in the sum of 


at least $5,000, insuring the owner of 
such motor vehicle against his, her or 
its liability to pay damages for injur- 
ies received or death suffered by a per- 
son or persons, or injury or damage to 
property, as the result of an accident, 
for which the owner might be liable 
at law through the ownership, mainte- 
nance or use of such motor vehicle. The 
legislation would also provide for the 
constitution of a State Automobile Lia- 
bility Insurance Fund, organized upon 
similar lines to the present State Insur- 
ance Fund which writes workmen’s 
compensation insurance in competition 
with the insurance companies in the 
field, and providing the same exemp- 
tions in its application as are now pro- 
vided in the workmen’s compensation 
law. Insurers would then have their 
choice of buying such insurance from 
the State Fund or from the insurance 
companies in the same old way, the 
difference being, however, that the 
(Continued on page 20) 
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Frank Lock’s Review 
(Continued from page 17) 
the field. The great increase in prop- 
erty values has had the effect of a 
large increase in the income of the 
agents, very welcome in these times ot 
high cost. 

“In the State of Texas the compa- 
nies have quite generally applied the 
graded commission scale of compensa- 
tion which exists throughout the South 
and West, and this action on their 
part has been received with much 
favor by the agents of that great State. 


Financial Conditions 

“There has been nothing during the 
year 1918 to materially strain the com- 
panies. Market values of securities 
still range very low and hopes enter- 
tained that the dawn of peace might 
lead to a considerable appreciation in 
this direction have not been realized. 
The Insurance Commissioners again 
resort to artificial means in the valu- 
ations of securities. While this is ap- 
preciated by many companies, yet the 
fact remains that a contingency for 
‘which the reserves are held is a sud- 
den demand from a large conflagra- 
tion, which demand in its very nature 
has a tendency to ‘bear’ the securi- 
ties market. In the long run, there- 
fore, there is but little gained by an 
artificial valuation of securities, al 
though it is not disputed that as an 
emergency war measure it may be de- 
sirable, if not essential. The appar 
ent combined capital and surplus cf 
the stock companies reporting to New 
York at the commencement vf 1918 
was a little under $350,000,000, which 
is a small figure when it is remem 
bered that it is the reserve upon whic 
depends the security for some $72,- 
000,000,000 of outstanding fire policies 


“There have been but few retire- 
ments of companies to mark the past; 
vear, and there seems evidence that, 
provided the money market is opened 
new companies wil] be organized, and 
also that entrance will be sought by 
companies from other parts of the 
world. 

“The value of the best grade of in 
surance shares remains practically un- 
changed from the level of a year ago. 


Passing Notes 

“During the past year the strain 
upon the companies by the éepletion 
of their office and field farces for 
Government service was very marked 
and this indeed affected the agency 
forces as well, since thousands of the 
agents, either in their own persons or 


in the persons of their assistants. 
were drafted into the supreme ser 
vice. 


“It is perhaps worthy of more thar 
passing note that the great difficulty 
under which our operations have been 
carried on is likely to reveal itself in 
the matured fruit of many a slip or 
omission yet to come to light during 
the life of the contracts which have 
been put upon our books under these 
conditions. It is certain that with 
many companies business has been ab 
sorbed and not underwritten, ana 
this must be paid for in a maturity 
of errors. ; 

“Incidentally, mention should be 
made of the grave perils run during a 
winter of severity bevond record coin- 
cident with a fuel famine. That we 
escaped without appalling loss is due 
to no man’s power to avoid such loss, 
but to overruling circumstances for 
which we may weil be thankful, for 
the danger was very real while it 
lasted. 

Unified Control 


“A development of the times is the 
tendency to concentration and unified 
control. The necessity for this has 
revealed itself in the difficulty of op- 
taining sufficient cover for certain 
classes or concentration of risks. The 
Grain Association was organized in 
Chicago by which all of the grain 


business in specified elevators was 
pooled and written by companies 
party to the association on a percen- 
tage basis. 

“A similar endeavor on a_ broader 
scale is the Fire Underwriters’ Extess 
Association, which at the close of the 
year has not yt actually commenced 
operations. It is formed to take care 
of any plant or concentration of val!- 
ues, other than grain, which cannot be 
covered through the ordinary agency 
or brokerage channels. Whether there 
is in this and the other association a 
germ which may suggest a phase of 
permanent co-operation remaing to b° 
seen. An effort to pool the oil busi- 
ness under an underwriters’ oil asso- 
ciation has not as yet met with suc- 
cess. 

“Another movement worthy of pass- 
ing comment is an organization of 
American companies under the title of 
United States Fire Companies Confer- 
ence, which is ynderstood to be formed 
to’ enable the American companies to 
speak with a united voice on matters 
of common interest. For many long 
years there has existed an organiza- 
tion or foreign companies on parallel 
lines, and there does not exist in 
either association anything -which is 
inimical to the interests of companies 
at large. 

Expects Competition 


“There exists at the present time a 
decided optimism to an extent which 
so far as it applies to our business 
may be somewhat difficult to under 
stand. One company doing a general 
business circularized its agents with »° 
set of questions; what marked the re- 
plies to those questions in common 
over the whole territory from North 
to South was the fact that there was 
scarcely a man who does not look for 
conditions of business prosperity, ¢x- 
pansion of income and generally favor- 
able results. If optimism can bring 
about success, then success is sure. 
There is, however, another side to this 
question. 

“During the past four years premium 
income has advanced with tremendous 
strides. This expansion is now apt t* 
cease; certain sources of income are 
liable to heavy shrinkage, as, for in 
stance, the marine insurance. muni- 
tions, explosion and other similar hoz 
ards of high rated risks. Companies 
losing these channels of income w'l! 


seek to make up from other direc- 
tions. This will tend to create a 
sharpness of competition between 


companies which has not existed of 
late and is liable to be accompanied 
with a reaction from easy conditions. 

“There is liable to be much indus- 
trial, social and political unrest. La- 
bor troubles are to be apprehended 
and a form of insurance against such 
perils is at this time being worked out 
Certain important industries will be 
affected notably through the operation 
ot universal prohibition. Hundreds of 
industrial plants will prove unequal tc 
the strain of peace conditions based 
as they will be upon efficiency and 
economy, not as heretofore upon vol 
ume of output. 

More Failures Expected) 

“During the past few years business 
failures have been phenomenally low 
so as to be almost negligible. Credit 
men look for a marked change in this 
respect and are liable to find it. If 
they do find it we shall see it reflected 
in an increase of losses due to busi- 
ness failures. There has never been 
a time when fire insurance companies 
could less afford to rest upon past 
results and to allow business to ac- 
cumulate on their books without scru- 
tiny than at present. Every individ- 
ual plant will need its own individual 
study, and especially will this apply to 
the underwriting of so-called use and 
occupancy, the demand for which is 
liable to be very great and the under- 
writing of which should be surrounded 
with the utmost caution. 
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National Fire Insurance Company 


OF HARTFORD, CONN. 
Statement January 1, 191£, to New York Insurance Department 
LIABILITIES 
RE Ses Me Wi dkcudsiatactvienséenventtbatdcererscsssanen $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Re- 

DRETE,. Be TI. d.6sns os0sees vnscccssonsnsecescsceseveees 11,073,438.19 
Unsettled Losses and other Claims.................cccccccccuces 2,168,701.64 
Net Surplus over Capital and Liabilities ..............cccccus 3,980,020.79 
Total Assets January 1, 1918............... $19,222,160.62 


F. D. Layton, Secretary 
G. H. Tryon, Vice-President S. T, Maxwell, Ass’t Secretary C. B. Roulet, General Agent 


SURPLUS TO POLICYHOLDERS..... 


F. B. Seymour, Treasurer 
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The Oldest American 





NORTH AMERICA 


126th ANNUAL STATEMENT 


seietassianialininovinunatinnniiyeiiasimnei’ $ 4,000,000.00 
Reserve for Premiums 
Reserve for Losses 
Reserve for Taxes 
Reserve for Sundries 


Surplus ...ccccree 
Stock Insurance Company 
TOTAL ..... 
Surplus to Policyholders, $12,317,502.25 


1918 


PHILADELPHIA 
DECEMBER 31, 1917 


10,630,740.40 
4,419,000.00 


TETETICT OCCT ee TTT TTT TTT rere 


Sarndinddie A eathennnihh sda nied $28,477,242.66 
Losses Paid Since Organization, $192,5i8,273.33 

Fire Insurance, Tornado, Sprinkler, Explosion, Inland Transit, Salesman’s Floater, 
Automobile, Use and Occupancy, Builder’s Risk, Tourist War Risk, Cotton Insurance, 
Marine, Rent, Leasehold, Parcel Post, Registered Mail. 








“An interesting possibility for the 
future is the development of the for- 
eign field. Now that there is likely to 
be a restriction in income in the home 
field, the eyes of American underwrit 
ers, filled with the broader vision 
brought about by the war, scan the 
whole world. Already is formed an 
association of powerful companies 
known as the “American-Foreign Asso 
ciation,” marking the intention to en 
ter the world market of fire underwrit 
ing. This, doubtless, will be hand ir 
hand with an expansion of shipping, 
commerce and marine underwriting, 
but the fact itself is one of uncommor 


leaning, marking in our business a de- 
parture of great importance, the out- 
come of which will be watched with 
deep interest. 


Business Profitable 


“The business of the wor!d at large 
throughout the war times has been ex 
tremely profitable for well managed 
British and American companies, in 
fact, the prosperity of the British com 
panies upon worldwide business has 
never been so marked as during these 
late years. Now that the competition 


(Continued on page 20) 
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National Board’s 
Prevention Work 





SIXTY EMPLOYEES SO ENGAGED 


Fire Marshals’ Convention Brings Out 
Interesting Features of Co- 
operation With Companies 


The vast fire prevention work be 
ing carried on by the National Boaruw 
ot Fire Underwriters both individually 
and in conjunction with other organiza’ 
tions was brouguat out at the confer 
ence between the National Board and 
the Fire Marshals’ Association § of 
North America he!d at the offices of 
the National Board last week. 

It Was developed at the conference 
that in the oflice of the National 
Board sixty clerks are engaged. in 
nothing but fire prevention work. 


Officials Talk 


The conference extended over Thurs’ 
day and Friday of last week and a 
number of fire insurance company offi 
Cials made addresses included among 
whom were KE. W. West, vice-presideni 
of tue Giens Falls; James Wyper, vice’ 
president of the Hartford Fire; and N, 
S. Ba:tow, vice-president of the Queen. 
I’. C. Buswell, vice-president of the 
Home, was also to have deiivered an 
address but was preventcd by other 
affairs from so doing. 

The reports of the various 
state fire marshals, as read by James 
R. Young, insurance commissioner and 
fire marshal of North Carolina, 
showed that the annua] death toil 
taken by fires is in exeess of 15,000 
dves while the property more 
than $250,000,000. 

New committees 
conference were: 

Incendiarism and Arson, N. 8S. Bar- 
tow, New York, chairman; Homer Rut- 
ledge, Lansing, Mich., F. R. Morga- 


Company 


loss is 


appointcd at the 


ridge, New York; Ole O. Roe, Des 
Moines, Ia. Actuarial Bureau, James 
Wyp:r, Hartford, Conn., chairman; 


Join G. Gamber, Springfield, UL; 
Charles H. Lum, New York; L. T. Hus 
sey, Topeka, Kan. Fire Prevention and 
Construction of Buildings, Sheldon 
Catlin, Philadelphia, chairman; James 
R. Young, Raleigh, N. C.; George W. 
Booth, Ira H. Woolson and Chief John 
Kenlon, of the New York Fire Depart- 
ment. Public Relations, E. W. West, 
of Glens Falls, N. Y., chairman; Good 
win Lee, T. A. Fleming and A. C., 
Brearly, of New York. 


Value Newspaper Assistance. 


T. Alfred Fleming of Columbus, O., 
president of the Fire Marshals’ Associ- 
ation, reported that more than 93 per 
cent. of the fire prevention orders is 
sued by states had been obeyed. He 
asserted that more had been = ac 
complished in the last two years to- 
ward reducing fire waste than in the 
ten preceding years. 

.He termed newspaper reporters “ma- 
chine guns” and editors “heavy artil- 
lery” in the fight against fire. 


NEW BRUNSWICK ELECTS 


C. B. Ross Made President, |. D. Clark 
Vice-President and E. B. Wycoff 
Secretary-Treasurer 

At the annual meeting of the board 
of directors of the New Brunswick Fire 
Insurance Co. held last week Charles 
B. Ross was elected president of the 
company, I. D. Clark, vice-president and 
EK B. Wycotf secretary and treasurer. 
Gresham Ennis, who has been assistant 
secretary of the New Brunswick and 
was the late President Viehmann’s 
right hand man in its operations, has 
severed his connection with the com- 
pany. Mr. Ross, Mr. Clark and Mr. 
Wyecoff have been with the New Bruns. 
wick for a long term of years. 


Insurers Alliance 
Has New Scheme 


(Continued from page 18) 


compulsory filing feature of the law 
would automatically destroy present 
excess.ve acquisition cost, the “graft” 
p.id to brokers and agents under the 
cloak of “commission or compensation” 
in the mad race between the compan- 
ies for business. All policies of the 
Siate Fund would be written on the 
participating basis, whereby accumu- 
luted profits would from time to time 
ibe paid back to policy holders, and in 
this way the system would bring the 
price of this positively needed insur- 
ance to as near actual cost as it is 
humanly possible to get it. 


Set Saving at $4,000,000 

Upon tue basis of the premiums paid 
to the insurance companies in the 
state during 1917, the annual = sav- 
ing the enactment of this legislation 
would effect exceeds $4,000,000.00 but 
entirely aside from the monetary con- 
siderations involved this legislation is 
imperatively needed to protect the pub- 
lic generally from untold suffering and 
loss through injuries received and 
death sutfered by thousands of people, 
the result of the reckless operation of 
motor vehicles by financially worthless 
motorists. It will surely be conceded 
a certainty that no person has a Moral 
right to operate a motor vehicle on the 
public highways, destroy life, or injure 
persons or property without being fi- 
nancially responsible and liable to pay 
the costs of such destruction, yet law- 
yers tell us there are thousands upon 
thouands of dollars of worthless and 
uncollectible judgments held through- 
out the state, to say nothing of the 
vast sums accrued by persons against 
whom no legal action for recovery was 
ever taken for the perfectly obvious 
reason that they were known to be fi- 
nancially irresponsible. 
The Killed and Injured in the Year 1917 

The annual report of the National 
liighways Protective Society of New 
York shows that during the year 1917, 
837 persons were killed, and incomplete 
accident records from police and _ in. 
surance circles placed the injured and 
maimed at over 30,000 persons. Dur. 
‘ing the year 1912, 455 persons were 
killed by motor vehicles in the state, 
so that the 1917 figures reveal an in- 
crease in fatal accidents in the five 


years of approximately one ‘hundred 
per cent per annum. 

A casualty list of this magnitude 
from the same cause cannot be found 
in any other civilized or uncivilized 
state or country in the world, and the 
wonder of it all is that the people of 
New York State should so long have 
permitted such a calamitous condition 
of atfairs to exist. 

The enactment of the proposed leg- 
islation will have a most salutary effect 
in reducing the number of fatal and 
non-fatal accidents through its auto- 
matic elimination of the reckless and 
irresponsible motorist. Insurance com- 


panies do not, and the State Fund 
would not, issue policies to owners 
with unsatisfactory accident records, 


so that these “speed fiends” would be 
obliged to deposit a cash bond, or good 
and acceptable sureties, in the sum of 
$5.000.00 before they could obtain a 
license to operate a motor vehicle. 
Underwriters consulted predict a fur- 
ther substantial reduction in insurance 
rates as a result of this feature alone. 

A most intensive campaign to Ccre- 
ate public sentiment and clamor in fa- 
vor of the proposed legislation through 
every possible channel will be carried 
cut by the Alliance from now on, and 
the co-operation and assistance of ev- 
ery good citizen is urgently needed to 
assist us to accomplish the end in 
view. 

Will you do your part? 





Frank Lock Review 
(Continued from page 19) 


of enemy alien companies has been, 
for the time, driven out of many sec- 
tions of the world it is to be expected 
the British companies will expand to 
fill the vacancies and they will be met 
by the American companies entering 
what is for them a new field, one 
which it is expected and hoped will 
be entered upon in that spirit of fair 
and honorable competition which has 
not by any means always been true of 
the competition which has existed in 
the world outside of the United States 
under former conditions. 


Summary 

“We are in a period of flux. No .one 
can foretell the trend of the next 
three or four years while adjustment 
is being made to new conditions. The 
situation, however, is full of hope in 
that the companies close a fairly suc- 
cessful year in good financial strength 
with the prospect that a return of nor 
mal security values will appreciate 
their reserves to the strength which 
should properly govern them. 


“The nation is sufficiently prosper- 
ous to bear the comparatively slight 
premium tax without effort. The com- 
panies are capable of fulfilling any- 
thing within reason which is expected 
of them, and given ordinary business 
common sense there is no reason Why 
1919, pivotal year as it may prove, 
should not swing into line as the be- 
ginning of a series of fairly profitable 
years. There should be no desire with 
the companies to get more than a 
small average profit and there should 
be no hesitation on the part of the 
business world to contribute what is 
necessary to this end. No reason ex- 
ists why there should be any excessive 
legislative changes or _ interference; 
all the elements concerned in this busi 
ness including policy holders, agents. 
insurance commissioners, and last, 
but not least, the companies have dis- 
covered ways in which they can work 
harmoniously in co-operation so as to 
secure the maximum of efficiency and 
service at a very reasonable cost. Af- 
ter allowing for all adverse features 
there would seem to be no good rea- 
son why those of us engaged in this 
business should not be justified in 
looking forward to reasonably satis- 
factory conditions in 1919.” 





THEFT LOSSES DECREASING 
The Automobile Protective & Infor- 
mation Bureau reports that out of 3,077 
cars stolen 623 were recovered. The 
severity of losses in Chicago and De- 
troit is said to have lessened materi- 
ally. 
Cc. W. GERWIG HEADS REPUBLIC 

C. W. Gerwig has been elected pres- 
ident of the Republic Fire, of Pitts- 
burgh. E. C. Gerwig is vice president 
and N. A. Weed, secretary and treas- 
urer. 





EXTRA “VICTORY” DIVIDEND 

The Insurance Company of North 
America has declared the regular semi- 
annual dividend of 6 per cent. and an 
extra Victory dividend of 8 per cent. 





ANOTHER NEW ONE. 
Prominent New York interests are 
behind a project to organize a new 
fire and marine company to be known 

as the Merchants and Shippers. 


DIVIDEND INCREASED 
The Franklin Fire Insurance Co., of 
Philadelphia has declared a dividend of 
$1.75 a share, an increase of 50 cents 
over the disbursement six months ago. 
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Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 


F. M. GUND, Mgr. Western Dept. 
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United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 
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The North River Ins. Co., N. Y. 
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Personnel of New York 
Insurance Committees 


PROFESSION WELL REPRESENTED 


Senators and Assemblymen—Their 
Politics Business and Activities 
Insurancewise 


Insurance committees of the New 
York legislature are as follows: 

Senate Committee—Towner of Dutch 
ess, Lockwood of Kings, Graves of 
Erie, Mullen of Monroe, Carson of 
Yates, Kasson of Fulton, Abeles of the 
Pronx, Dowling and Kaplan of Manhat- 
tan, Sutherland of Kings. 

Assembly Committee—Gardner of 
Dutchess, Ames of Cattaraugus, Crow- 
ley of Monroe, Franchot of Niagara, 
Rowe of Erie, Burnett of Westchester, 
Caulfield of Kings, Quackenbush of 
Steuben, Ullman of Manhattan, Mc- 
Ardel of Kings, Hamill of Manhattan, 
Leininger of Queens, Braun of Kings. 

Senator Towner is chairman of the 
senate committee. He is a real es- 
tate man, a Republican and author of 
a long list of insurance measures, with 
which insurance men are generally 
familiar. 

Senator Lockwood, of Kings, is a Re- 
publican, a lawyer. Last year he intro- 
duced a teachers’ disability pension law 
which was vetoed by the governor. He 
also introduced a bill adding new sec- 


tion 101-—-e to the Insurance Law. 
authorizing any insurance company 
whose charter permits it to insure 


against accident or sickness under sub- 
division 2, section 70, to include in 
such group insurance policy, insurance 
against loss of salary or wages caused 
by discharge of an employe after not 
less than one year’s service. He be- 
lieves in municipal ownership of pub- 
lic utilities. 

Graves, of Erie, is a Republican, an 
insurance man. He introduced last 
year the bill relative to rebating, which 
is Chapter 141, Laws of 1918. This 
year his health insurance measure, 
known as the Graves-Bewley bill, was 
the first to be introduced in the leg- 
islature. 

Mullan, of Monroe, is a Republican 
and an insurance man. He did not in- 
troduce any insurance measures last 
year. 

Carson, of Yates, is a Republican, ¢ 
retired merchant, who did not intro- 
duce any insurance bills last year but 
who has a long list of labor measures 
to his credit. 

Kasson, of Fulton, a Republican and 
a mining engineer and farmer, has not 
been active in insurance legislation. 

Abeles, Republican, Bronx, is a 
lawyer, born in Roumania, supported 
by the Democrats in the last campaign 
He believes in the extension of the 
compensation law and widow’s pension 
law. 

Dowling, Democrat, Manhattan, has 
not figured in insurance legislation. He 
is a lawyer and a new member. 

Kaplan, Democrat, Manhattan, favors 
municipal ownership and control of 
public utilities. 

Sutherland, of Kings, is a Democrat 


and a United States internal revenue 
collector. 
In The Assembly 
' . 
Gardner, chairman of the assembly 


committee, is a Republican and an in- 
surance man. He introduced a number 
of bills last year among which were 
the brokers’ military service relicense 
measure; bills regarding refunds by 
foreign companies; regarding directors 
*f domestic companies (vetoed); do- 
mestic stockholders, Chap. 137, Laws of 
1918; liquidation domestic corporations, 
(stricken from calendar); deposit law. 
(transfer -by superintendent, stricken 
from calendar); group life insurance; 
Chapter 192, laws of 1918; group insur- 
ance, Chapter 130, laws of 1918; direc- 
tors. mutual life companies; business 
foreign companies (vetoed). 


The names of the other members of 
the assembly committee, their politics, 
business and their part in insurance 
legislation last year follow: 

Ames, Chautauqua, Republican, hay 
buyer, no insurance legislation of- 
fered. 

Crowley, Monroe, Republican, insur- 
ance, no insurance bills offered. 


Franchot, Niagara, Republican, in- 
surance, no insurance legislation of- 
fered. 


Rowe, Erie, Republican, lawyer, no 
insurance legislation. 

Burtnett, Westchester, Republican, 
real estate, no insurance legislation. 

Caulfield, Kings, Republican, investi- 
gator, no insurance legislation. 

Quackenbush, Steuben, Republican, 
real estate, and insurance, no insurance 
legislation. 
Ullman, Manhattan, Republican 
lawyer, says he is against all sorts 
of special pensions but favors pensions 
for city employes; favors municipal 
ownership and control of public util- 
ities. 

McArdel, Kings, Democrat. 

Hamill, Manhattan, Democrat, bonds 
and insurance, no insurance legislation. 

Leininger, Queens, Democrat, real es- 
tate and insurance, no insurance leg- 
islation. 

Braun, Kings, Democrat, freight and 
customs broker, introduced bill to ex 
tend agents authority, Chapter 552, 
Laws of 1918. 


COLUMBIA CHARTER PURCHASED 


P. F. Zimmer, secretary of the Ne- 
braska National of Lincoln, has pur- 
chased the charter of the Columbia 
Fire of Omaha, which retired a few 
years ago, reinsuring in the National 
Fire of Hartford and continuing the 
agency plant under the name of the 
Columbia Fire Underwriters. 


MARINE INSURANCE CLUB 





Takes Over Space of Forme- Under. 
Writers’ Club on Liberty 
Street For Home. 


The Marine Insurance Club on Mon- 
day held its first meeting in its new 
quarters which were taken over from 
the former Underwriters’ Club at 16 
Liberty Street. The meeting on Mon- 
day Was devoted principally to the ad- 
dress of D. Roger Englar, of Harring- 
ton, Bongham & fEnglar, on “Proxi- 
mate Cause In Marine Insurance,” 


which is reported elsewhere in this 
issue. 
The members of the Club have al 


ready started the full use of their new 
quarters, which afford excellent din- 
ing facilities, and .a formal house- 
warming will be arranged in the near 
future. 





SAYS JERSEY CITY SAFE 


That Jersey City is in danger from 
fire as the result of an inadequate 
water supply is the opinion of engi- 
neers who recently made a survey of 
water conditions there for several fire 
insurance companies. The report of 
the engineers was sent to the owners 
of a number of factories, and many 
of these owners have written to Mayor 
Hague urging that the commissioners 
take immediate steps to avert a pos 
sible calamity. Commissioner Michael 
I. Fagan, who is head of the Water De- 
partment, disagrees with the report of 
water conditions made by the insur 
ance company engineers and has writ- 
ten to the factory owners who wrote 
to Mayor Hague on the water subject 
assuring them that conditions are not 
nearly as bad as they have been led 
to believe and giving them a detailed 
explanation of just what the city has 
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been doing and intends to do to aug- 
lent the water supply. A report of 
the survey made by the Philadeiphia 
Manufacturers’ Mutual Fire insurance 
Company was sent to Joseph J. Voor- 
hees, president of the Voorhees Manu- 
iacturing Company, which report wag 
in turn sent to Mayor Hague by Mr. 
Voorhees. 


OPENING CANADIAN BRANCH. 


Effective February 1, the Niagara 
Fire will establish in Montreal a Cana. 
dian department, under the manage- 
ment of W. E. Findlay, with offices at 
22 St. John Street. Mr. Findlay, will 
be in contro] of the entire Canadian 
business with the exception of British 
Columbia, which will still continue to 
report to Edwin Parrish, manager of 
tne San Francisco department. 


WILL SERVE SENTENCE 


Herbert V. Woodward, formerly an 
insurance agent in Poughkeepsie, New 
York, who was convicted in the city 
court on a charge of petit larceny, has 
been denied an appeal by the county 
court, and will be brought from Schen. 
ectady to Peughkeepsie to serve his 
sentence. 


LOCAL AGENCY BOUGHT 


Rogers & Ashe, Inec., of Little Falls, 
N. Y., has purchased the G. Ray Davis 
insurance agency of Dolgeville Mr. 
Davis will be associated with the new 
owners in the capacity of broker and 
will maintain his office in Dolgeville. 
The Rogers & Ashe agency is among 
the largest general insurance offices be- 
tween Schenectady and Syracuse. 


L. C. BREED RETURNS 


L. C. Breed, special agent of the Na- 
tional Fire, who has been temporarily 
in charge of the suburban field of the 
company returned this week to his ter- 
ritory of Eastern New York State with 
headquarters in Albany. 


NEW HAVEN THEFTS HEAVY 


The annual report of the New Haven 
Police Department shows that in 1918, 
110 automobiles were stolen, valued at 
$70,000. Sixty-one of these machines 
were stolen in the last 90 days. 


GERMAN POLICIES CANCELLED 


The Board of Aldermen of Pough- 
keepsie, New York, have decided to 
cancel two policies on city property, 


which were in German companies, now 
in the hands of the enemy alien prop- 
erty custodian. 


Custodian Reports 
(Continued from page 13) 
tional, and disclosing the purpose of 
the purchasers to continue the opera 
tion of the company in the office of 
Sumner Ballard & Co. 


In Good Faith 


The question was then raised of the 
good faith of the Crum & Forster bid 


in view of Mr. Ballard having repre- 
sented certain German insurance in 
terests, The entire matter was again 


submitted to the advisory committee 
by the custodian. After holding two 
meetings and hearing witnesses, the 
committee affirmed its action on the 
Chase bid and decided that the Crum 
& Forster bid was “Made in good 
faithafter disclosure of all persons 
financially interested therein; that the 
action of Crum & Forster in reorgan 
izing the company with Mr. Ballard 
as president and general manager had 
no influence uron the good faith of 
Crum & Forster,” and that the sale to 
Crum & Forster has accomplished the 
Americanization of the company. 
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Marine Insurance Contracts Placed 
In London Invariably Are Interpreted 
Differently Than in the United States 


It has often been said that London 
is the oldest market for marine insur- 
ance in the world, and in fact, is the 
place where marine insurance is said 
to have originated; and, naturally, 
more cases have been litigated in the 
English courts in reference to ques- 
tions arising under marine insurance 
contracts than in the United States, 
and the tendency of the English courts 
has invariably been to lean towards 
the. underwriter, while the tendency in 
American courts has been always to 
decide against the company. If there 
is any question of doubt, the assured 
always got the benefit of the doubt, 
and decisions have been made alons 
these lines, and in a great many cases 
decisions have been contrary to the 
decisions in English courts. 

These remarks are occasioned b 
the decision which is reported in the 
December 26 issue of the English ship 
ping journal, “Fairplay.” The case in 
question was decided in the King’s 
Bench Division, by Justice Bailhache, 
and has reference to insurance that 
was placed by warehousemen in Liv- 
erpool, who were interested in the 
storing of shipments of nitrate from 
the West Coast of South America to 
England. If the shipments did no? 
reach the ports to which they were 
originally consigned, they apparently 
lost the profit they made out of stor 
ing the merchandise, and placed insu: 
ance reading as follows: “To pay a 
total loss if vessel does not reach the 
destination named in_ the _ policv 
through any cause that may arise” 
The shipment in which the litigation 
resulted sailed from the West Coast 
of South America ‘for Liverpool and/ 
or Birkenhead and/or Newport. On 
reaching » port for coal, the English 
Government ordered her to carry her 
cargo to Savona. Naturally. the ware 
housemen suffered a loss of their an 
ticipated earnines for warehousine 
this cargo, and claimed a total toss 
an thoir marine underwriters. The 
learned judge held that the underwrit- 


ers were not liable for a total loss 
under their policy, maintaining thit 
it it was the intention of the assurca 
to cover a risk of this kind, the same 
should have been more clearly stated 
in the policy of insurance which he 
had taken out, and that the risk as 
sumed by the underwriters did not. 
contemplate covering any such jira- 
bility. 


It is quite evident that if a case of 
this kind ever came for a decision 
the American courts, based upon pre 
vious decisions, the ruling would be 
quite different, and that our courts 
would give the wording of the policy 
a most broad and liberal interpreta- 
tion, as. the wording apparently was 
broad. 


It might be added that there is 
commonly placed in London insurance 
against all risks, which to the mind of 
laymen would mean all risks of any 
character or nature whatsoever, but 
in England insurance of this kind has 
been held to only cover all the risks: 
enumerated in the printed form of the 
policy, while in the United States it 
has been held that the term “all risks” 
means all risks whatsoever, exclud- 
ing war. 


A great many assureds and brokers 
doing business in London are not 
aware of the peculiar constructions 
placed upon Marine insurance con 
tracts in that country, which are con- 
trary to constructions placed upon 
similar contracts in our own courts. 


We could go on citing hull cases 
where the American courts’ decisions 
in reference to general average’ lia 
bility were entirely different than 
Nnglish court decisions, and unless one 
is familiar with the conditions that 
exist in England in placing marine in- 
surance contracts over the conditions 
prevailing in our country, he will find 
himeelf in serious difficulty when it 
comes to procuring the proper cover 
ace for his clients and collecting hi« 
losses 


OBSERVER. 


Proximate Cause in Marine Insurance 


(Continued from page 1) 


had its origin rather in a confusion of 
terms than in any sound legal princi- 
ple. 
Inchmaree Case 

Prior to the introduction of the 
“Inchmaree” clause, the Hull policy did 
not indemnify the assured against the 
negligence of the crew, as such. Ac- 
cordingly, when a donkey engine was 
‘burst, through the negligence of the 
crew, the resulting damage was not 
recoverable; but when the crew negli- 
gently ran the vessel ashore, the re- 
sulting damage has always been recov- 
erable. Obviously, both of these ac- 
cidents are due to precisely the same 
cause—the negligence of the crew; and 
it seem equally obvious that the oper- 
ation of this cause is quite as direct 
and immediate in one case as in the 
other. Why, then, is the damage re- 
coverable in one case and not in the 
other? The answer is, in my opinion, 
that stranding in one of the most an- 
ciént and well recognized perils of the 
sea, and hence its covered by the ex- 


press terms of the policy; while the 
bursting of an engine has never come 
to be recognized as a peril of the sea; 
and it was therefore necessary to in 
sert a new clause in the policy to 
cover it. . 

In two recent cases, the “Tennyson” 
and the “Grays Harbor”, explosions 
occurred on board the vessels named, 
followed by fire. Some question was 
raised with respect to the liability of 
underwriters under the usual form of 
cargo policy, which does not cover ex 
plosions, but I believe that it was unan- 
imously decided by the underwriters 
interested and the counsel consulted, 
that the loss was recoverable. The 
basis for this decision was that fire 
was one of the risks specifically cov- 
ered by the policies and hence the lia’ 
bility of underwriters was established 
by mere proof of fire damage, unless it 
could be shown that the fire resulted 
from some cause specifically excepted 
in the policy. 

In the case of Howard Fire Ins. Co. 
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v. New York Transportation Co., the 
vessel was insured against fire only; 
and was damaged by a fire following 


and resulting from a collision. The 


United States Supreme Court said: 
In the case before us, there is no exception 
of collisions or fires caused by collisions, It 
must therefore be understood that the in- 
surers took the risk of all fires not expressly 
excepted, 
Steam Boiler Explosion Not Covered 
In the case of St. John v. American 
Mutual Ins. Co., a fire policy contained 


an exception of any loss occasioned, 


by the explosion of a steam boiler. 
Kire having resulted from such an ex- 
plosion, the -insurance company was 
held not liable. 

In the Howard Fire Insurance Com. 
pany case, the United States Supreme 
Court said, of the St. John case: 

It exhibits the difference, in effect, between 
an express exception from a risk undertaken, 
and silence in regard to a peril not insured 
against, 

This is an important distinction to 
be borne in mind in connection with 
the subject under discussion. 

A very good illustration of the theory 
which I am seeking to develop was 
presented in a recent case, where it 
was necessary to jettison part of a 
deck load by reason of the instability 
of the vessel owing to improper stow 
age. The seaworthiness of the vessel 
was expressly admitted in the policy, 
so that unseaworthiness was not avail- 
able, as a defense, to cargo underwrit- 
ers. On the other hand, bad stowage 
was not a peril insured against, and 
it was the sole cause of the disaster. 
Nevertheless, the underwriters were 
liable, because jettison was one of the 
perils expressly insured against in the 
policy; and the cause of the jettison 
was immaterial, unless it happened to 
be a risk expressly excepted from the 
scope of the policy. 

The consideration of this and similar 
cases has led me to the conclusion that 
much of the discussion of proximate 
cause in marine insurance cases is 
misleading. The marine insurance 
policy insures not against causes, but 
against results. When one of the re- 
sults insured against has occurred, the 
cause of it is immaterial, unless ex- 
pressly excepted in the policy. The or- 
dinary cargo policy does not insure 
against the negligence of the crew; 
but it does insure against stranding, 
fire, collision and jettison. When one 
of these events has occurred, the un- 
derwriters are liable for the damage, 
even if caused by the negligence of the 


crew; not because of any doctrine of 
proximate cause peculiar to marine in 
surance, not because the courts look 
only upon the last cause, but because 
the policy insures against the particu- 
lar thing that has happened and the 
cause of it is immaterial. 
Collision Between Vessels 

Let us now consider these sugges- 
tions in connection with the typical 
case which has given rise to the pe- 
culiar doctrine under discussion. Col- 
lision occurs between two vessels, both 
of which are at fault and one of which 
is laden with cargo, which is damaged 
as the result of the collision. The bill 
of lading contains a provision exempt- 
ing the carrier from liability for dam 
age resulting from perils of the sea. 
The cargo policy, of course, insures 
against precisely the same risks. It 
has been held by the United States Su 
preme Court in the case of the “G. R. 
Booth” and by the House of Lords in 
the case of the “Xantho”, that the 
words “perils of the sea” must receive 
precisely the same construction in both 
instruments. Yet, in the case supposed, 
the cargo underwriters are liable for 
the loss; and the shipowner, in the ab- 
sence of the Harter Act or similar leg 
islation, is not protected by the ex- 
emption. It is this result which is 
commonly explained by the statement 
that, in a policy of marine insurance, 
only the last cause is considered. As 
a rule of thumb, to serve as a guide in 
our daily routine, this expression is 
probably as good as any which could 
be devised. To those who have occa- 
sion to look behind the mere formula, 
however, this statement will be found 
unsatisfactory. A rule of thumb is 
frequently misleading in the hands of 
a man who does not know the basis for 
it or the extent of its possible limi- 
tations. 

Interpretations Vary. 

What, then, is the true explanation 
ot the fact that’ the same words in 
the insurance policy and the bill of 
lading produce a different result, al- 
though the courts hold that they must 
be interpreted the same in both instru 
ments? The explanation adopted by 
the House of Lords in the “Xantho” 
case is well stated in the following 
language, which Lord Herschell quoted 
from the opinion of Willes, J. in the 
case of Grill v. General Iron Screw 
Colling Co.: 


I may say that a policy of insurance is an 
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absolute contract to indemnify for a loss by 
perils of the sea, and it is only necessary to 
see whether the loss comes within the terms 
ot the contract, and is caused by perils of’ 
the sea; the fact that the loss is partly caused 
by things not distinctly perils of the sea dots 
not prevent its coming within the 
in the case ot a bill ot lading, it is different, 
because there the contract is to carry with 
reasonable care, unless prevented by the ex- 
cepted perils, lt the goods are not carried 
with reasonable care and are consequently lost 
by perils of the sea, it becomes necessary to 
reconcile the two parts of the instrument, 
and this is done by holding that if the loss 
through perils of the sea is caused by the 
previous default of the ship owner he is 
liable for this breach of his covenant, 


This impresses me as a sound and 
logical explanation of the apparent in- 
consistency which is ordinarily 
summed up in the maxim that, in ma- 
rine insurance, only the last cause 
is considered. A careful analysis of 
the language quoted will show that it 
really has nothing to do with any ques- 
tion of proximate cause; the differ- 
ence in result arises not from any dif 
ference in interpretation or any differ- 
ence in the law of proximate cause; 
but from the difference in contracts. 
The contract of the underwriter is to 
insure against a definite result, i. e., 
collision. The contract of the carrier, 
briefly stated, is to carry safely, un- 
less prevented by causes other than 
his own negligence. Once we have a 
clear understanding of the contract, 
we reach the correct result without 
difficulty and without having recourse 
to any rule of proximate cause. 


Two very interesting cases in this 
ecnnection are Hamilton v. Pandorf, 
decided by the House of Lords, and 
“The Euripides,” decided’ by the 
United States Circuit Court of Appeals 
for the Second Circuit. In Hamilton v. 
Pandorf, a lead discharge pipe leading 
from the bathroom of the steamship 
“Inchrhona” was gnawed by rats, with 
the result that water entered from the 
sea and damaged the cargo of rice. 
It was admitted that the ship was sea- 
worthy and that there was no negli- 
gence on the part of the shipowner. 
In considering this case, the House of 
Lords adverted to the decision in the 
case of Laveroni v. Drury, in which 
the Court of Exchequer solemnly de- 
cided that a rat gnawing a cheese in 
the hold of a ship was not a peril of 
the sea and the shipowner was liable 
for the damage, although he proved 
that he had two cats on board. While 
conceding that this decision was good 
law, the House of Lords held that the 
owners of the “Inchrhona” were not li- 
able for the damage to the cargo ol 
rice, but that this damage was due to 
a peril of the sea. In the course of 
his opinion, Lord Watson, referring to 
the previous decision in the “Xantho”’ 
case, said: 

Your Lordships have now disapproved of the 
novel doctrine that, in a contract of sea car- 
riage, a meaning must be attached to the ex 
pression “dangers and accidents of the seas,’ 


different from that which it bears in a con 
tract insuring cargo against sea risks; (a) 
that, in the case of a charter-party or bill 


of lading, the court ought to look to what has 
been termed the remote, as distinguished from 
the proximate cause of damage, whereas, in 
the case of a policy, the proximate cause can 
alone be regarded. The expression has _pre- 
cisely the same significance in both cases; but 
there is this difference between them: that 
when a shipowner who is bound, by the im- 
Plied terms of his contract, to carry with 
ordinary care, claims the benefit of the ex- 
ception, the court will, if necessary, go behind 
the proximate cause of damage, for the pur- 
pose of ascertaining whether that cause was 
brought into operation by the negligent act 
or default of the shipowner or of those for 
whom he is responsible. 


The language above quoted contains 
4 succinct and authoritative statement 
of what I believe to be the true expla- 
nation of the apparent difference in 
the rules for the construction of in- 
surance policies and bills of lading. 


American Courts Differ. 


In the “Kuripides,” the facts were 
exactly the same as in Hamilton v. 
Pandorf, excepting only that the pipe 
which was gnawed by the rats passed 
through the ship’s side some distance 


contract, « 


above the water line and the damage 
to cargo was caused by water pumped 
through the pipe for the purpose oi 
flushing it. ‘The Circuit Court of Ap- 
peals held that the damage was not 
caused by a peril of the sea and that 
the shipowner was liable. In the 
course of its opinion, the Court said. 


When a case arises where a hole, through 
which the sea forces its way into the ship 
from without, is made by vermin from within, 
it will be time enough to discuss the case 
of Hamilton v. Pandort, * * * cited in ap- 
pellant’s brief, where the damage was caused 
by the irruption of sea water from time to 
time through the injured pipe, caused by the 
rolling of the ship as she proceeded on her 
voyage. 


Those familiar with the methods of 
courts will readily see in the remarks 


above quoted, a polite expression of 
disagreement with the decision § in 
Hamilton v. Pandorf. 


In the case of the “G. R. Booth,” a 


case of detonators, which was being 
discharged from the steamer, ex- 
ploded, making a hole in the side of 


the ship, through which water rushed 
into the hold and caused extensive 
damage to other cargo. There was 
the usual exception of damage caused 
by the perils of the sea; but the 
United States Supreme Court heid that 
the loss did not fall within the ex- 
ception. In this case also, Hamilton v. 
Pandorf was cited and relied upon; but 
the Supreme Court declined to follow 
it. 

This line of cases raises an inter- 
esting question, which I had occasion 
to discuss in a case which arose some 
years ago. I take the liberty of quot 
ing a paragraph of my brief in that 
case: 
the 
courts 


A careful examination of 
suggests that the English 
tinction between an accident which causes 
an irruption of sea water, and a similar ac 
cident which does not produce this result. No 
such distinction has been laid down in so 
many words by any of the English courts, but 


English 
draw a dis- 


cases 


the course of the decision suggests that the 
fact of sea fater being admitted to the hull 
of a vessel may be considered as introducing 


an entirely new clement, which produces cer- 
tain legal effects irrespective of the cause 
which allowed the water to enter, If there 
is any such doctrine in England (which libel 
lants’ advocate does not admit), it certainly 
not obtain in the United States, This 
appears to be established beyond question by 


the of The G. R. Booth. 


does 
case 


The case of Hamilton v. Pandorf cer- 
tainly suggests that the English courts 
have added to the ancient list of sea 
perils, such as fire, collision and strand- 
ing, a new peril, i. e., the entrance of 
sea water into the hold of a sea-worthy 
ship. As already indicated, the Amer- 
ican courts have declined to take this 
step. In any event, it must be clear 
that the decision in such cases does not 
turn upon any question of proximate 
cause. If the mere entrance of sea 
water is a peril of the sea, it is imma- 
terial, from the standpoint of the un- 
derwriter’s liability, whether it is 
caused by a rat, an explosion or a col- 
lision; if, on the other hand, the en- 
trance of sea water is not in itself a 
peril of the sea, then it is difficult to 
see how the decision in Hamilton v. 
Pandorf can be supported. 


I have not meant to suggest by any 
of the foregoing remarks, that ques- 
tions of proximate cause do not arise 
under marine insurance contracts. On 
the contrary, they are constantly 
arising under marine policies; but, in 
my opinion, they arise under precise- 
ly the same circumstances and are to 
be dealt with in precisely the same way, 
as under other contracts. 


Problems of “Excepted Perils” 


The cases which most frequently 
give rise to questions of proximate 
cause are cases involving excepted per- 
ils. In such cases, the underwriter is 
in the same position as the carrier, 
i. e., he has assumed a general liabil- 
ity with certain exceptions. It then be- 
comes important to determine, under 
the insurance policy just as under the 


bill of lading, whether or not the loss 
was due to the excepted peril. This 
leads us into the general principles of 
law, which have to be considered in 
determining the proximate cause of an 
accident; and this is a subject which 
it would be difficult to deal with ade- 
quately in the scope of an address of 
this character, even if it were made 
the sole topic of discussion. Questions 
of proximate cause are usually mixed 
questions of law and fact, and it is im- 
possible to lay down any detinite and 
satisfactory rule which will serve as a 
guide in all cases. It is easy to men- 
tion rules which have been rejected, 
such as the “but for” rule, and the rule 
that the last cause only will be con- 
sidered, which certainly has no place 
outside of marine insurance. When it 
comes to stating the true rule, how- 
ever, we are confronted with a very 
difficult problem. Many courts have 
exercised their ingenuity in endeavor- 
ing to frame a satisfactory definition 
of the true rule. In the recent case of 
Leyland Shipping Co. v. Norwich Union 
Fire Ins. Society—the case of the 
“Icaria,” with which you are all fam- 
iliar—Lord Shaw said: 


The cause which is truly proximate is that 
which is proximate in etficrency * * * the 
real eliective cause ot what has happened, 


This is probably as good a definition 
as any, but 1 do not know that it helps 
us very much. The question, What is 
the efficient and truly’ controlling 
cause? is complicated by questions of 
remoteness in time and space and by 
questions of intervening causes. If 
time were available, many interesting 
cases could be cited from the events of 
the last few years. 

Prize Crew—War Loss 

In the case of the “Canadia,” a neu- 
tral vessel, bound from Galveston to 
Scandinavian ports, via Kirkwall, was 
stopped by a British cruiser and a 
prize crew was put aboard in charge of 
a British naval oflicer, who directed 
the vessel to proceed to Kirkwall 
through the passage between Fair Isle 
and the Shetlands. If not interfered 
with, the vessel would have proceeded 
north of the Shetlands and kept well 
away from land until she was near 
Kirkwall Harbor. The vessel was navi- 
gated by her own officers and crew, 
but the general course was laid out by 
the naval officer. The vessel drew 
near Fair Isle in the evening, and the 
master requested that the vessel lie to 
during the night, in view of the fact 
that lights ordinarily maintained on 
Fair Isle were extinguished on account 
of war conditions. He was overruled 
by the naval officer, and, during the 
night, the vessel stranded on Fair Isle 
and became 


a total loss. Action was 
brought against the war risk under. 
writers, who relied on the case of 
Ionides v. Universal Marine Ins. Co.. 
where a British vessel stranded on 
Cape Hatteras during the Civil War, 
at a time when the light ordinarily 


niaintained there had been extinguish- 
ed by the Confederate authorities for 
the purpose of hampering Union ship- 
ping. In the “Ionides” case, the Brit- 
ish courts held that the absence of the 
light was not the cause of the loss. 
They held that the vessel was lost be- 
cause she was off her course, and the 
absence of the light merely deprived 
her navigators of one of the means by 
which they might ordinarily have de- 
tected their error. Accordingly, they 
held that the stranding of the vessel 
jas an ordinarily marine loss and was 
not excluded by the F. C. & S. cause. 

In the “Canadia” case, however, 
both the United States District Court 
and the Circuit Court of Appeals held 
that the loss of the vessel was due to 


war risks, the distinction being that 
the action of the belligerent contri- 
buted to the disaster, not merely in 


a negative sense, but actively and ef- 
ficiently by turning her aside from 
the course which she would otherwise 
have followed, and directing her into 


tne very dangers from which she was 
lost. 

Another very interesting class. of 
cases are those in which collisions oc- 
cur between vessels running without 
lignts puisuant to admiraity orders. 
ne ruie deducibie trom the decisions 
in these cases appears to be that, iu 
there is negligence on the part oi 
either vessel contributing to the dis- 
aster, it will be considered a marie 
risk; otherwise a War risk. In apply- 
ing this rule, however, it is necessary 
to take into account the distinction be 
tween negligence and error in ex 
tremis. It, when the vessels make 
each other out, collision can be avoidewu 
by ordinary care and prudent naviga- 


tion, such as may be expected of a 
navigator in the course of his duty, 
tue collision must be = attributed to 


negligence. If, however, wien the ves 
sels tirst become aware of each other's 
presence, they are in such close prox- 
imity as to be in imminent peri ot 
collision, the fact that one or the 
other of the navigators adopts a wrong 
manoeuvre will be attributed to error 
in extremis and will not be set down to 
negligence. In such cases, an act ol 
negligence is deemed a new and in- 
tervening cause, which breaks’ the 
chain of causation between the ab 
sence of lights and the collision. This 
eifect, however, cannot be attributed 
to an error in extremis, as such errors 
are natural and proximate results of 
the running without lights. 
Negligence of Offices. 

In the recent case of the St. Oswald 
(British & Foreign Steamship Co., Ltd, 
vs. The King), decided by the English 
courts, a steamer of this name was in 
collision with the French cruiser “Suf- 
fren” while both were running at night 
without lights. The loss was held to 
be a loss by War risks, although it ap- 
peared that-the collision might have 
been avoided after the vessels came 
in sight of each other if the utmost 
care and skill had been exercised on 
both sides. 

In the very recent case of “The Tel- 
esfora,” a steamer of this name collided 
with the steamer “Edouard Shaki” in 
the night. It appeared that neither ves 
sel showed any lights until very shortly 
before the collision; but it also ap 
peared that there was sufficient time, 
after the vessels sighted each other, 
to have avoided collision by the exer- 
cise of ordinary care and sill in na 


vigation. It was held that this loss 
was due to marine perils and not to 
war risks. 

These. cases sufficiently illustrate 


the extreme difficulty of determining, 
in a case of this character, whether 
the loss is due to marine or war risks 

Two other recent cases are worthy 
of mention in this connection. In Wm 
France Fenwick & Co., Ltd. vs. Nortn 
of England Protecting etc. Assn., Ltd., 
the facts were that on August 1, 1915, 
the steamship “Fulgens” was sunk of! 
Norfolk about 9 A. M. in shallow water 
by a German submarine, On-the sam 
day, at 6:40 P. M., the plaintiff's 
steamship “Sherwood” ran upon the 
the “Fulgens” and sustained heavy 
damage. There had been no time to 
mark the spot where the “Fulgens” lay 
and, on the other hand, there was no 
negligence on the part of the “Sher- 
wood.” Mr. Justice Bailhache held 
that this loss was not recoverable un 
der a war risk policy. He said: 

I think navigating the seas must 
in the matter of wrecks, take the seas as they 
find them, and if they run on,a wreck, the 
reason why the wreck happened’ to be there 
is absolutely immaterial unless it was placed 
an act of hostility to damage passing 


vessels 


vessels 

In the case of Henry McGregor, Lt¢ 
et al. vs. Marten, et al., the master of 
the ship “Express” purposely rammed 


a semi-submerged object which he 
took to be a German submarine, It 
was held that this was a warlike op 


eration or a consequence of hostilities 
within the meaning of war risk poli- 
(Continued on page 27) 
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CASUALTY AND SURETY NEWS 


Waste Shown in 
Examinations 


TABOO 





STATE SUPERVISION 





Surety Bond Section of Treasury De- 
partment Asks Money for 
More Investigations 





Washington, D. C., January 15-—-So 
great has the bonding business of the 
Government become, the potential lia 
bilities last year amounting to $450,000,- 
000,000 that according to official opinion 
in Washington it is impossible for the 
section of surety bonds of. the Treas 
ury Department to properly supervise 
the companies authorized to write 
Government. bonds, and an increased 
appropriation has been asked of Con 
gress for the fiscal year 1920 to per 
mit additions to the force of the sec 
tion. 

How this business has increased was 
explained to a subcommittee on appro 
priations of the House of Representa- 
tives by Dr. Llewellyn Jordan, chief 
of the section. 

“Congress, in enacting the law of 
August 13, 1894, which vested in the 
Attorney General the supervision of 
bonding companies doing business with 
the Government, provided that the 
supervisory oficial should’ be in- 
irusted with the duty of instituting I- 
quiries into the continuing solvency of 
these bonding companies,” said _ he. 
“Congress at that time, and since, has 
made no provision for conducting sich 
investigations. At the time I assumed 
the duty of supervising this work, on 
June 20, 1911, 13 bonding companies 
were writing Government bond; 
since that time the number has _ in- 
creased to 24 direct writing bonding 
companies, and three known as strict- 
ly reinsuring companies, making a 
total of 27. 


Some Companies Paid. 

“Beginning with the earlier part of 
1914, the Secretary of the Treasury 
deemed it advisable to institute a clos 
er supervision over these companies 
in the effort to carry out what Con- 
gress had provided with respect to 
determining their continuing. solvency. 
We were met at the threshold of that 
effort by the suggestion of several of 
the bonding companies that while 
they were perfectly willing that the 
Government should inquire into their 
solvency, yet they were not prepared 
to furnish the funds or defray the ex 
penses incident to sich examinations. 
A few of the companies, however, read 
ily assented to the request that money 
be provided, and in those cases exam. 
inations have been made. If the Gov- 
ernment intends to continue to accept 
the bonds of these companies in the 
future as in the past, the time has 
come when there should be a closer 
supervision than is now possible under 
existing law. We have no appropria- 
tion now out of which the expenses o 
these examinations can be defrayed. 
We have defrayed them in the past by 
you might say, the courtesy of tho 
bonding companies, they being willing 
to put up the money.” 

Should the companies refuse to fur- 
nish the money for examinations, said 
Dr. Jordan, the Government is com- 
pelled to accent their bonds without 
such examination, with the exception 
that the practice has been adopted 
when a bonding company seeks’ to 
qualify under the provisions of law, 
of making an initial examination’ 


at the time of qualification and _ re- 





Maryland Casualty 
Has Great Year 
EXCEED 


PREMIUMS $16,000,000 





President John T. Stone Reveals 
Remarkable Growth and Prosperity 
of His Company 
President John T. Stone of the Mary- 
land Casualty submitted his annual re- 
port for 1918 to stockholders at the an- 
nual] meeting, January 14. Sharehold 
ers re-elected the retiring board, which 
will meet later to re-elect President 
Stone and all other officers of the com- 

pany. 

The marked increase in the volume 
of business in 1917, says President 
Stone, continued in much larger meas- 
ure in 1918. In 1917 the company 
wrote premiums of $12,510,299, includ- 
ing $1,234,505 accident and health busi 
ness. In 1918 the company wrote net 
premiums of $15,769,442 without any 
accident and health business. 

The total premiums in the work- 
men’s compensation and liability ae- 
partment in 1918 were $10,559,397, an 
increase of $3,843,251 over 1917. 

The year has been a very favorable 
one for the bonding department. 

Joseph A. McCullough, formerly of 
South Carolina, who has been connect- 
ed with the United States Fidelity «& 
Guaranty for some time, has been 
placed at the head of a new depart- 
ment which will handle certain legal 
matters relating to the company’s 
business. 


EVERYBODY COLLECTS NOW. 

Wuile talking with a fellow employe 
in his bunk in a lumber camp at Oc- 
onto, Wisconsin, a straw fell into the 
throat of Sam Bebeau. An infection 
was started. Bebeau claimed compen- 
salion under the Wisconsin act. ‘Lhe 
Industrial Commission granted his 
claim. ‘The Circuit Court denied it, but 
the Supreme Court upheld Bubeau. This 
case altracted wide attention when the 
commission awarded Bebeau $259.03 to 
be paid by the Holt Lumber Co. The 
lower court set aside the award on the 
ground that the evidence did not sup- 
port the finding that at the time of the 
accident Bebeau was performing ser- 
vice growing out of and incidentai to 
his employment, and that was the on- 
ly issue in the case. The industrial 
Commission and Bebeau appealed and 
were upheld. 





quiring the company to defray the ex- 
penses incident thereto. 

Although the various States make 
examinations of these companies 
through their insurance departments, 
the Treasury Department cannot ac 
cept their reports since its require- 
ments differ from those of the States. 
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Inspections. 


“Sale: Water-Damaged Shoes 
Silks From the 


A sign that means dollars to the good for 


d 


many women and many dollars to the bad 
for one man, unless, before the water ran 
wild, he protected his investment with 
Sprinkler Leakage and Water Damage In- 
surance in the Maryland Casualty Com- 
pany of Baltimore. 
give the Policyholder Complete Protec- 
tion from Loss Caused by Water; and 
largely reduce the chance of water acci- 
dents by means of Thorough Mechanical 


Maryland Casualty Company 


THE TOWER 
BALTIMORE 


Store of-——” 


These Guaranties 








GENERAL ACCIDENT’S YEAR. 





Premium Income Will Be Almost 
$4,500,000 with Increase in Assets 
and Surplus. 





United States Manager Richardson 
of the General Accident says, in the 
current issue of “The Review”: “The 
year just closed has been one of great 
progress for our Company. We have 
continued to show a steady increase 
in our premium income which will be 
round about $4,400,000 for 1918. Our 
statement will disclose a substantial 
increase in our assets and surplus and 
we can look forward with every con- 
fidence to a future of settled success. 
I hope that in the new year we wi 
exceed our best anticipations, and, in 
wishing our agents all prosperity, I 
feel confident that there is not one 
of them who is not proud of his con- 
nection with the General Accident and 
determined to make 1919 better than 
any of the years that have gone be- 
fore.” 





HEAVY PARCEL POST LOSSES 

Relative to parcel post losses, more 
than 100,000 packages are reported to 
have been stolen during the past year. 


— — _ - - 


Something New 


Residence theft insurance at one-third the former 
This is every broker’s opportunity. Call for 
: particulars about our new Full Value Residence Theft 
Policy. Regular rate of brokerage commission paid. 


General Accident 


Fire and Life 
Assurance Corporation, Ltd. 


PHILADELPHIA 











STATE SUPERVISION TURNED 
DOWN AT WASHINGTON 

The mania for expanding the powers 
aud increasing the size of all depart- 
ments of the government at Washing- 
{on appears to have affected all 
branches of the service. Now it is the 
surety bond section of the treasury de- 
partment that is asking for an addi- 
lional appropriation with which to 
inore thoroughly investigate the surety 
companies. Dr. Llewellyn Jordan, chief 
of that section, sees need for much 
closer supervision because the business 
with the government has increased 
and the number of surety companies 
Joing business with the government 
has grown from 13 to 24 direct and 3 
reinsurance companies. The details of 
Dr. Jordan’s plea are given in another 
column, 

As might be expected, the treasury 
department has an entirely different 
system for judging the solvency of 
these companies than have the forty- 
eight or so state governments. None 
of the state plans, or all of them put 
tozether, are sufficient for the federal 
government. It seems that Congress 
gave the attorney general authority to 
investigate the ponding companies, but 
did not furnish the money. A few com- 
panies consented to pay the cost of 
federal supervision besides all that it 
costs to be supervised by 48 states. If 
the federal government does not find it 
possible to accept the supervision of 
all the states, good as some of them 
are, how can it be expected that the 
Lublic at large shall have faith in the 
state institutions? 





J. L. MAUTNER AGENCY MOVES 

The J. L. Mautner Agency has leased 
additional space at 1 Liberty Street on 
the eleventh floor of that building and 
on February 15 the office will be moved 
from 95 William Street to the new ad- 
dress. 
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Equitable Life Assurance Society 
Enters Health and Accident Field 


(Continued from page 1) 


the direct result of the Society’s en- 
gaging in the accident and health busi- 
ness. 

The volume of premiums to be writ- 
ten by the Society is subordinate to the 
two essentials of broader service to pol- 
icyholders and broader service to 
agents, with consequent greater earn- 
ing power and stability of employment. 


Seven Different Policy Forms. 


At the outset the Society will issue 
seven different forms of policy. 

(1) NonCancellable Supplementary 
Disability Policy. This policy will be is- 
sued as a supplement to a life policy— 
new or old—and will provide for week 
ly indemnity in case of accident or 
sickness. This contract rounds out a 
circle, the other sectors of which are 
composed of the Disability Clause, the 
Waiver of Premium Clause, and _ the 
Double Indemnity Clause, so that when 
issued in connection with a life policy 
containing these features the insured 
is protected by the principal sum in 
event of death from natural causes; 
double the principal sum in event of 
death by accident; relief from premi- 
ums in event of disabilitv, plus an an- 
nual income under the Disability 
Clause for permanent disability; ane 
nnder the supplementary nolicy by a 
weekly income in event of temporary’ 
or nermanent disabilitv from accident 
or sickness. Tt is well to hear in mind 
that in event of total and permanent 
disahilitvy the insured will receive an 
income under the life noliev and alsa 
nndor the snnnlementarv nolicy. 

This supplementary policy provides 
only for weekly indemnity as above. 
It does not provide payments for death 
or dismemberment. It is non-cancel- 
lable, and issued only in connection 
with Equitable life insurance policies, 
old or new. In case application § is 
made for this form as a supplement to 
a Life policy over 60 days in force, a 
medica] examination on Form T (blue) 
will be reauired. 

Rates will be adjusted to the age of 
the insured. 

(2) A Non-Cancellable Accident and 
Health Policy, which will be issued 
in connection with, or separately from, 
an Equitable life policy. This policy 
contains all the essential guarantees 
of the usual disability policy and the 
rates will be adjusted to the age of 
the insured, an innovation in this 
branch of insurance. In addition, in 
event of disability caused by disease, 
the weekly indemnity will be payable 
from the date of the disability, and wil} 
not begin fifteen days afterwards, ay 
is the case under ordinary health pol- 
icles. The policy wlll also be free 
from the usual clause giving the com 
pany the right to cancel the insurance 
on notice; the policy having been is- 
sued and placed in force: it willbe con- 
tinued in force with all its benefits and 
guarantees as long as the premiums 
are paid but not beyond age 65. 

Several of the “frills” introduced 
into accident and health insurance 
have been eliminated from this policy 
in order to bring it nearer to what may 
he termed “standard” insurance, and 
to reduce the rate to the lowest point. 
If this policy is issued separately from 
a new life poliev an examination will 
he required on Form T (blue). A limt- 


tation is placed on the weekly indem- 
nities 1 


se for sickness namély _ that 
edged the continuance of the policy 
® weekly indemnities for sickness 


shall not exceed, 
hundred weeks. 
from accident, 


in the aggregate, two 
Permanent disability 
however, carries in- 


demnity so long as the insured is 
wholly and continuously disabled. 

(3) A Death and Dismemberment 
Policy, providing only for the payment 
of the principal sum for death by acci- 
dent or the loss of both hands, both 
feet, etc., and a part of the principal 
sum for loss of one leg, one hand, etc., 
doubling for travel accident, etc. 

(4) The Equitable Standard Acci- 
dent Policy. This policy embodies all 
of the benefits and guarantees of ac- 
cident insurance that, in the opinion 
of experts, are really essential to a 
well-rounded generous policy. In brief 
it closely conforms to the policy which 
the Bureau of Accident and Health 
Underwriters has recommended to tts 
members to adopt as a standard. By 
the elimination of “frills” it has been 
found possible to effect a substantial 
reduction of the rate; a policy of $5,000 
with a weekly indemnity of $25 wil! 
cost $20 per year instead of the usual 
$25 

(5) The Equitable Standard Accident 
and Health Policy, combining with ac- 
cident benefits, as above, a weekly in- 
demnity for disability caused by dis- 
ease. 


(6) Tne Accumulated Accident Pol- 
icy. This policy contains all of the 
benefits and guarantees usually of- 
fered by the casualty companies,  in- 
cluding all of the socalled “frills.” 

(7) The Accumulated Accident 
Health Poliey, combines with 
henefits and guarantees of the acet- 
dent noliev. as ahove. a weekly indem- 
nity for disability caused by disease.” 


and 
all the 


To Accept Groups Later. 


Outlining further the possible de- 
velopment of the accident and health 
business of the Equitable, Vice-Presi- 
dent Lunger says: 

In addition to the foregoing policies, 
extending what might he termed Per- 
sonal Insurance Service to policyhol- 
ders, the Societv will also be prepared 
later on to make quotations of rates 
for accident and health insurance in 
connection with Group insurance. thus 


extendine what we are pleased te 
eall the Social Insurance Service of 
the Society distinenished from the 
Personal Insurance Service. 


Fuller details of guarantees and ben- 
efits. as well as premium rates, will 
be found in the Society’s circulars and 
manuals. 

No Broke-age Business. 

Applications will be considered only 
when written by agents under regular 
contract with the Society. ‘rhe busi- 
ness of brokers and agents of other lite 
companies will not be considered. ‘The 
chiet reason for this is that we Wish 
to add to the value of an agency con- 
tract with the Equitable, but another 
reason quite as important is that we 
wish to secure in the accident and 
health department the same _ careful 
selection of risks that obtains in the 
life department. We hope as time 
goes by through careful selection to be 
able to increase various. benefits; 
therefore, every agent who submits ap. 
plications on risks which, in his opinion 
are of the highest class, will be not 
only adhering to the Society’s prin- 
ciples but will be directly working to 
strengthen his franchise, both as_ re- 
gards earning power, persistency of 
business and ultimate benefits to pol- 
icyholders and consequently to him- 
self. 

In every respect it will be the bus- 
iness policy of the Society to express 
its accident and health business along 


Compensation For 
“Ambitious Cripple” 


CARL HOOKSTADT MAKES PLEA 





Says Present Laws Are Inadequate 
With Disproportionate and 
Indefinite Benefits 





Carl Hookstadt, of the United Sates 


Bureau of Labor Statistics, took up 
the burden of what he termed the 
“ambitious cripple” in an address to 
the American Association of Labor 
Legislation. He asked if these work- 
ers should suffer loss of workmen's 


compensation benefits because they 
are cripples. In fact, he said, why 
should any employe be deprived of ac- 
cident compensation? Then he con- 
tinued: 

Two principles have determined the 


amount of compensation provided in 
the various State laws. (1) Loss of 


earning capacity, and (2) social need. 
In general it may be said that State 
workmen’s compensation schedules 
are based upon loss of earning power 
modified both by the employe’s need 
and by the desire to limit the employ- 
er’s burden. Thus, the expression of 
compensation benefits in percentages 
of wages clearly shows that loss of 
wages was the determining factor; 
whereas, the adoption of a _ sliding 
scale of benefits graded in accordance 
with the number of dependents shows 
the effect of the social need factor. 
On the other hand, the desire not to 
burden the employer unduly finds ex 
pression in the limitations upon the 
amount of medical service, the weekly 
compensation payments, the periods 
during which compensation is to be 
paid, and finally upon the percentages 
of wages themselves. The necessity 
for a workable law, therefore, not ex- 
cessively burdensome to the employer 
and not conducive to malingering, 
while affording such reasonable bene- 
fits to the injured workman as to 
prevent hardships to himself and fam- 
ily, has led to a wide variety of at- 
tempts to determine the _ proper 
amounts to be awarded. 


Loss of Earnings 

Adequate compensation should in- 
clude unlimited medical service and 
full indemnity for loss of earnings re- 
sulting from the injury. This would 
also fulfill the requirements as to so- 
cial needs, assuming, of course, that 
the workers’ wages adequately meet 
their needs. 

Let us now narrow the field of con- 
sideration from injuries in general to 
permanent disabilities, i. e., to indus 
trial cripples. Assuming that the 
amount of compensation for perma- 
nent disabling injuries shall be hased 
upon loss of earnings we are con- 
fronted with the problem of determin 
ing just what effect the particular in- 
jury will have upon the employe’s fu- 
ture earning capacity. 

Based on Actual Loss 

Obviously the exact loss of earn- 
ings which will result from the injury 
can never be obtained until the death 
of the worker. The customary provi- 
sion for permanent disabilities in most 
of the State laws is to pay a percent- 
age of the employe’s wages for definite 
fixed periods for certain enumerated 


the generous lines of Equitable ser 
vice, and every effort will be made t» 
transact the business in accordance 
with the Society’s long established 
principles in life insurance, correcting 
if possible, the well-known and falla 
cious tendency in the accident and 
health business as ordinarily conducted 

of laying more stress on minor pol- 
icy conditions and_ technical points 
than on the strength, standing and 
service of the Company. 


injuries, the usual amount being 200 
weeks for the loss of an arm, 150 
weeks for loss of a hand, 175 weeks 
for a leg, and 125 weeks for a foot. 
These payments are usually in lieu 
of all other compensation benefits and 
are not governed by the actual dis- 
ability of unemployment in individual 
cases. Massachusetts has a different 
method of compensating partial disabil- 
ilities. Theoretically the compensation 
benefits in each case are based upon 
the actual loss of earnings in each case. 
For the loss of an arm, the Massa- 
chusetts Jaw provides specific compen- 
sation for 50 weeks for the loss of 
the arm per se, additional comypensa- 
tion for total disability during dis- 
ability, and then compensation for par- 
tial disability equal to two-thirds of 
the employe’s wage loss; but not for 
more than 500 weeks in any case. 


California Law 


California, on tee other hand, has 
endeavored to combine the foregoing 
two methods. The State Industrial 


Commission has worked out an elabo- 
rate schedule for permanent partial 
disabilities in which the amount of 
compensation varies with the nature 
of the injury and with the age and 
occupation of the employe. Here is 
the first definite attempt to correlate 


‘the amount of compensation with the 


loss of earnings resulting from differ- 
ent types of injuries under different 
industrial conditions. In my opinion, 
it is a step in the right direction, al- 
though the amount of the benefits is 
wholly inadequate and the gradation 
of the amounts is stilll largely specu- 
lative and not based upon actual facts. 


Practice in Europe 

In European countries the compen- 
sation amounts for partial disabilities 
are based upon the degree of disa- 
bility and expressed in percentages of 
permanent total disability. The de- 
gree of disability resulting from the 
loss of a major arm, for example, va- 
ries from 60 to 85 per cent. In the 
United States the committee on sta- 
tistics of the International Associa- 
tion of Industrial Boards and Commis- 
sions recently formulated a schedule 
of severity ratings of industrial in- 
juries computed on the basis of time 


lost. Permanent total disability is 
rated at 1,000 weeks, and is used 
as the base for computing partial 


disabilities. These range from 75 per 
cent. for the loss of an arm, to 5 per 
cent. for the loss of a finger. 


Criticisms and Recommendations 

(1) Inadequacy. The greatest weak 
ness of all our State compensation 
laws, irrespective of type, is the gross 
inadequacy of the benefits provided. 
Only three States furnish unlimited 
medical service for industrial injuries. 
In many cases therefore a portion of 
the money benefits must be used by 
the injured worker to defray medical 


and hospital expenses occasioned by 
the injury. The average statutory 
compensation provided in our State 


laws is probably not more than one- 
third of the loss of earning capacity 
caused by such injuries. An investi- 
gation of industrial cripples in Mas- 
sachusetts made by the bureau this 
year disclosed the fact that one-third 
of those who lost a foot or leg and 
one-fifth of those who lost a hand or 
arm were totally incapacitated for work 
for over two years. The compensation 
usually provided for these injuries 
would barely cover the loss of wages 
during this period, and no compensa- 
tion would be received to cover the 
impaired earning capacity of the in- 
jured worker during the remainder of 
his industrial career. 

(2) Disproportionate Benefits. An- 
other criticism of our present compen- 
sation laws is the disproportionate 
benefits as between different types of 
injuries. In other words, the compen- 
sation amounts are not proportioned 
according to the severity of the injury 
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To Represent Commercial. 
Harry C. Mitchell, who has resigned 
as vice president and general manager 


of the Commercial Casualty, Newark, 
will represent that company as gener- 
al agent in Pennsylvania and Southern 
New Jersey. Mr. Mitchell and his as- 
sociate J. A. Brady, will also do a gen 
eral fire business. January 16 Mr. 
Mitchell was given a farewell dinner 
by the officers, heads of departments, 
and branch managers of the Commer- 
cial, at the Downtown Club, Newark. 
As a testimonial of regard for him he 
was given a large silver vase. 
* * . 
May Organize Running Mate. 

The Phoenix Assurance, of London, 
through its United States manager; 
has applied at Albany for permission 
to use the word “indemnity” in the 
title of a proposed new company. 

+ * a 
Hoppe & Thomson Celebrate 

Having won from the Pittsburgh and 
the California agencies the Pension 
Ronus Cup, offered by the Continental 
Casualty, that live bunch of business 
getters in Hoppe & Thomson’s office. 
277 Broadway, New York, are after it 
again in a contest with Washington 
If the Manhattanites score again the 
cup is theirs for good. And it’s a cup 
well worth owning, too. It will look 
fine in the Broadway office, for many a 
vear, they all hope. In fact, they have 
made up their minds that shall be its 
final abode. 

Hoppe & Thomson's office is the big- 
gest one the Continental Casualty has 
east of Pittsburgh. In the present con- 
lest, which runs from January 20 to 
March 19, they are opposed by Johnson 
& Adams, of the National Capital, who 
will put up a great fight. 

Last Saturday. to celebrate winning 
the cup the second time, the agency 
gave a dinner uptown at which the 
fighting spirit of the big men in the 
organization was brought out in its 
best form in the assurances given that 
the cup shall never have to be packed 
up for shipment to the town of Wood- 
row Wilson. 

After Dr. C. C. Taylor (Booker T. 
Washington, the boys all call him), J. 
Merthens, James Teple and KE. J. 
Lyons, who eats, sleeps and dreams 
health and accident business, had 
told what they are going to do and 
had given some veterans’ advice to 
their associates, there would appear 
no doubt of the result of this contest. 
Then F. H. Perdew, resident manager, 
and Messrs. Hoppe and Thomson made 
‘their “few remarks” and that nailed it. 

Having come to a decision as_ to 
where the cup shall lie, the whole party 
relaxed over a bowling contest in which 
some entirely new styles and methods 





ol hitting (?) the wood were exhibited. 
Many a supposedly good straight can- 
vasser strayed from the path and 
trravitated to the gutter time and again 
while groping for the head pin. There 
were some good scores, too—one over 
200 by Hoppe, and Thomson, former 
uthlete that he is, showed that he’s 
food yet. 
+ + * 
Praise for Ruffin’s Work 

Speaking of B. A. Ruffin, whose 
portrait adorns the front page of the 
General Accident’s January “Review” 
that Company says: “There are many 
kinds of men who get on in the world 
and it would be foolish to confine the 
successful individuals to the definition 


of one type. However, there is one 
thing that they all have in common 
and that is an intense mental inter- 


est and activity in the work in hand. 
Mr. Ruffin’s passport to success is 
made up of a happy mixture of energy, 
good nature and keen intelligence, the 
result being, as someone said of him: 
‘He can talk sense faster than any 
man I ever met.’ He is alive in every 
nerve to all that concerns the task on 
which he is engaged but he has no 
pride in being a good talker. He b2 
lieves that actions speak louder than 
words and is showing by his work in 
New York that he is a most capable 
oficial and is going to put the General 
Accident in the front row in William 
Street More power to his elbow!” 
Mr. Ruffin has cleaned house thor- 
oughly in New York, has advanced the 
premium income to $750,000 and is at 
ter $1,000000 in 1919 a substantia) 
amount of which is already pledged. 
+ of 


American Surety Expanding. 
The American Surety, New York, 
will establish a foreign department 
with Vice President Jarvis W. Mason 
in charge. The company is now oper- 
ating in Mexico and Canada. Mr. Ma- 
son has been handling the Middle De- 


partment with supervision of under- 
writing in a wide field. William M. 
Tomlins, Jr., will hereafter be in 


charge of the Middle Department. F. 
J. Parry, formerly vice president su- 
pervising the Metropolitan Branch 
succeeds Mr. Tomlins as vice presi- 
dent, in charge of the burglary depart- 
ment, assisted by Samuel B. Brewster, 
who needs no introduction to burglary 
underwriters. M. L. Jenks, manager 
at Chicago, becomes’ vice _ president 
with supervision of the production of 
business in the Metropolitan Branch 
He is a New Yorker who has built up 
the Chicago business to large propor- 
tions. J. L. Moehle, assistant man- 
ager at Chicago, will now be manager. 
Mr. Jenks will be assisted in New 
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York by L. SS. Moore, with the 
title of manager of the Metropolitan 
Branch, He was first assistant man- 
ager under Mr. Tomlins and was man 
ager under Mr. Parry. 
* aa * 
No Change in 100 Sq. Ft. Ruie 
Published reports to the effect that 
the rule as at present applied in Ch1- 
cago for the replacement of plates of 
glass of 100 square feet or more had 
been amended by removing the priv- 
ilege of omitting the endorsement o. 
payment of additional premium, turn 
out to be in error. W. I. Moore, of New 
York, official rate maker, says that no 
such change has been made and non» 
was contemplated. It is well known. 
Mr. Moore says, that no such 
change could be made _ without his 
knowledge and approval, and then only 
after he had taken definite action in 
the matter 
o = + 
Accident Men In Session. 
Committee of Fifteen on revi 
sion of health and accident policy 
forms met in New York January 15. 
The annual meeting of the Bureau o° 
Personal Accident & Health Under 
writers met at the Astor, January 16 
*“ * * 
Rates Cut Sixty Per Cent. 
Since the automobile rate war 
started in Missouri rates have 
cut as much as sixty per cent. 
* * #* 
Two Bills in Missou’i 
Two compensation bills have been 
introduced in Missouri. The Labor 
party wants the Ohio law and the em 
ployers are against it. 
* * * 


The 


Wis 
been 


Bureau Committee Met. 

January sixteen was set for a meet- 
ing of the Committee of Six of the 
compensation bureau members to mull 
over the differences of opinion that now 
agitate the Bureau and pave the wav 
for a harmonious annual meeting. This 
committee is made up of three signa- 
tory companies and three non-signa- 
tory members. By signatory is meant 
those companies which subscribed to 
the government plan of writing govern” 
ment contract business. It is believed 
that the committee represents all the 
divergent views that now exist in the 
Bureau on this subject. In spite of 


the various resignations from the Bu- 
reau it is not known that any of those 
companies which resigned have in any 
way failed so far to continue their fi- 
nancial support of the institution. 





Compensation for Cripples 

(Continued from page 25) 
or the loss of earnings resulting there- 
from. The awards for minor injuries 
are relatively much greater than those 
for the more serivus injuries. The 
compensation schedules of every State 
provide greater benefits for the loss 
of an arm or hand than for the loss 
of a foot or leg, yet the results of four 
independent investigations show that 
from both the medical and economic 
viewpoint the loss of a lower limb is 
more serious than the loss of an arm 
or hand. 

(3) Indefinite Benefits. Compensa- 
tion benefits for permanent injuries 
causing dismemberment or mutilation 
should be fixed at a definite though 
adequate amount, graded according to 
the nature of the disability, and age 
and occupation of the employe, but 
not dependent upon unemployment in 
individual cases. Injured employes 
should not be penalized for rehabili- 
tating themselves. When the injured 
man knows that the amount of his 
compensation will not be affected by 
his early return to industry, disability 
and unemployment will be materially 
decreased. 

Afraid to Return 

Under the Massachusetts system 
the employe is often afraid that his 
return to work would prejudice his 
rights under the law, and as a con- 
sequence, deprive him of part of the 
compensation to which he was legally 
entitled. He has heard of cases where 
an employe was given work and short 
ly afterwards summarily discharged 
without cause in order to mulct him 
out of his just compensation. Then, 
too, in many cases the wages re 
ceived at the time of the injury were 
ridiculously low. Acceptance of com: 
pensation now at the former wage 
would terminate his compensation 
benefits, but would not compensate 
him for the reduction in his earning 
capacity. These factors have a de 
termining influence in prolonging dis- 
ability and unemployment. 
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The practical ewfect of the 
Against Missouri suicide statute is 
Public to abrogate completely the 
Policy rule of law, well-settled in 

other jurisdictions, that it is 
contrary to public policy to pay a 
death benefit in case of self-destruc- 
tion; in other words, to contract to 
place a financial premium on the wil- 
ful taking of one’s own life. The 
utter impossibility of establishing by 
competent evidence “to the satisfac- 
tion of the court or jury trying the 
cause, that the insured contemplated 
suicide, at the time he made his an- 


plication for the _ policy,” is_ self- 
evident. 
* * ~ 
The Insurance Economics 
Loss Society has drafted a 
by model health conservation 


Sickness bill, and it will be intro- 
duced in several states this 
winter. It represents true social 
economy. Let us hope that the public 
mind, now fully aroused, will appre- 
ciate this new measure and do its 
duty. Sickness is very largely pre- 
ventable because the causes of sick- 
ness can be removed. The economrc 
waste in any state through sickness is 
about $27 per annum per wage earner. 
Thirty-five per cent. of any state popu- 
lation represents the number of wage 
earners, so multiply 35 per cent. of 
your population by 27 and you have 
the economic waste in dollars. Sixty 
per cent. of the waste is preventable, 
therefore, it only takes a minute ft» 
figure the saving that can be made bv 
any state through enacting and put 
ting in operation this model health 
conservation bill—‘‘National Agents 
tecord.” 
*~ * *” 
Your commission is 


Decreasing based upon the amount 


Commissions of premium actually 
collected. The value 
of outstanding ac- 


counts is an uncertainty at best and 
decreases each day that each account 
remains unpaid. Likewise the value 
of your commission interest in the out 
standings is equally uncertain and as 
rapidly decreases. The thrifty man is 
a close collector. 
* * * 


Thomas McCormick, the 

A Lesson Massachusetts Accident 
in representative at Washing- 
Faith ton, wrote to his company: 
“T have found only three 

things necessary to keep things mov- 
ing. The first is faith in the goods 
you have to sell, the second faith that 
the makers of the goods will back up 
the seller, and the third, faith in the 
seller. The first I have acquired in 
five years’ dealing with satisfied insur- 
ance buyers, the second I have ac 


quired from my years’ association 
with my company, and the third I 
have always possessed.” McCormick 


is a real insurance man, he never says 
die. 
* * @ 
By way of showing the need 
War for disability insurance, a 
Least of Maryland Casualty man ar- 
Hazards gued that while our army 
has lost many’ thousand 
men, America has lost through acci- 
dents, here in the presumably safe 
home country, approximately = sixty 
thousand men, women and children 
three times as many. Furthermore, 
we have suffered here at home some- 
thing like three hundred thousand 
Serious accidents. many of which have 
crippled men and women for life. 
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“When you slip we pay the 


Winter bills,” says the Massachv- 
Is Not setts Bonding & Insurance. 
Over “Jack Frost ‘lays’ for us 

when we cross our fron 
porch in the morning, when we Zo 


down the steps and all the way to 
work—then back again over the same 
route at night. Do you laugh when 
the other fellow slips on an icy side- 
walk? There will be less regret in 
your own case if you are protectea ny 
one of our policies. Ask your doctor 
how many weeks you would be laid 
up with a broken leg—with a broken 
arm—at your age. Get ready for the 
next sleet storm.” 
ak * * 


That was a fetching bulle- 


“As the tin of J. Scofield Rowe, vice 
Crow president of the Aetna 
Flies” Companies, on special 


“Conservations” stationery, 
under the title, “As the Crow Flies.” 
Mr ‘Rowe said: 

Speaking of the conservation of time, 
consider the crow. 

His flight is straight to the point. 

He doesn’t spiral as does the wood- 
cock, nor dart about like the swallow 
who can and frequently does fly a 
thousand miles a day in a ten-acre lot. 

The crow gets there. 

He arrives without waste of time or 
effort. 

Almost any subject can be talked 
“around” and “about” until, as Long- 
fellow says, “the longest dav is ended” 
and then be continued for the remain- 
cer of the week. 

And so in these days of conservation 
I arise to a point of order and take off 
my hat to the coal black aviator of the 
cornfield who, when on business bent, 
wastes no time in idle meanderings, 
but instead emphasizes the familiar 
definition of our school days that a 
“straight line” in the conduct of bus!- 
ness, or conversation. as well as in 
mathematics, is the “shortest distance 
between two points.” 


* ” * 
Secretary Robert S. 
Making Hart, of the Fidelity 
Field Growths & Deposit, in an ad- 
Uniform dress to some of his 


field men said re- 
garding development of fidelity busi- 
ness in small towns: 

My experience is that our general 
branch managers 
all work pretty thoroughly the city in 
which they are located, but ordinarily 
they do not give the same attention to 
tneir entire territory. Of course, there 
are many reasons why this is so; very 
trequently the agent feels that his por- 
tion of the commission over that he 
must pay his sub-agent is not sufficient 
to justify him in devoting time, money 
and energy to working his entire terri- 
tory to the limit for fidelity business. 
Aiso, the personality and ability of the 
man himself, which has made the busi- 
ress that he himself develops and con- 
trols a success and a money-maker, 
cannot be spread broadcast and undi- 
minished over his entire field so as to 
infuse his sub-agents with the enthusi- 
asm, the skill, the initiative and the 
energy that have made his own work 
so successful; and, after all, personai- 
ity is the big factor in this as in every 
other activity of life. But regardless 
of all these disadvantages he can stili, 
if he will, develop to a very large de- 
gree his entire territory along the lines 
that he himself has worked out in his 
own home city. He can so impress 
upon his sub-agents that there is a 
wide field for development, which will 
vield large returns for all the effort 
expended, that he can make his terri- 
tory produce two or three or five-fold 
what it now produces, and he can build 
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up for himself a business which, with 
practically no future trouble to him- 
self, will yield him a steady return for 
many years through his commissions 
on renewals. 


ALL EMBRACING HEALTH BILL 
The health insurance bill introduced 
in New York state by Assemblyman 
Donohue excepts Federal, state and 
municipal employes now legally pro- 
vided for. Minimum benefits include 
medical, surgical and nursing atten- 
dance and treatment for employe and 
dependents; hospital treatment and 
maintenance, dental service, cash sick- 
ness benefit for employe and depen- 
dents and cash maternity and funeral 
benefits. The employe and employer 
each pay half the Industrial Commis- 
sion is to administer the act. 


WILL ACT WITH D. D. THOMAS 

The enemy alien property custodian 
has appointed the New York Trust 
Company to act in conjunction with 
Dudley D. Thomas in the liquidation 
of insurance companies. 

STILL GOING UP 

Senator Burke of Wisconsin has in 
troduced a bill to have compensation 
computed on the actual wage of the in 
jured employee. 





Burns, of Torrington, 
branch office in 


Edward J. 
Conn., has opened a 
Waterbury. 
“Proximate Cause” 

in Marine Insurance 
(Continued from page 23) 
cies, whether the object was, in fact 
a submarine or not. Accordingly, r¢ 
covery was allowed against war ris 
underwriters. 
As appears from the two cases just 


mentioned, the intent with which an 
act is done may frequently be the con- 
trolling factor in determining whether 
or not it is the proximate cause of a 
result. 

Another interesting case which has 
been decided recently is that of the 
teamship “El Zorro.” In this case a 
steamer was torpedoed off the coast 
of Ireland. Two tugs took charge of 


her and towed her toward Queens- 
town Harbor. If they had done their 
duty, they could and would have 


towed the vessel into Queenstown 
before any bad weather occurred, The 
tugs, however, wasted a great deal of 
time and finally anchored the vessel 
off Daunt’s Rock, four and one-half 
miles outside of Queenstown. The 
tugs left the steamer in this position, 
although the weather was moderate, 
and proceeded into Queenstown, There- 
after heavy weather came up and the 
vessel dragged her anchors and was 
lost. The question arose as to the lia- 
biability of the British Admiralty 
which, under its charter, had assumed 
liability for war risk. The. matter was 
first submitted to arbitrators and it 
was found that the loss of the vessel 
was not an immediate or proximate 
result of her being torpedoed, but was 
the proximate result of the interven- 
ing negligence of the tugs. Their de- 
cision was reversed by Mr. Justice 
Darling, of the King’s Bench, who held 
that the original injury to the vessel 
by the torpedo was the efficient cause 
of the loss; and that the negligence 
of the tugs merely resulted in a failure 
to overcome the effect of the original 
injury. Hence, the action of the tugs 
was not to be deemed a new and in 
tervening cause. This case well il 
lustrates the difficulty of determing 
what is to be deemed an intervening 
cause. 

However, I shall not attempt to deal 
in anything like a comprehensive way 
with the general principles of proxi- 
mate cause. 
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